


MOTOR AGE 


NEW and scientific combination of 
_*. power and efficiency made possible by 
the latest developments and experience in 


aeroplane design was inevitable in the 
motor car industry. 


Now Jordan engineers have combined the 
accumulated experience of Continental in 
the building of fine motors, with the wealth 
of experience of Stromberg in carbureting 
high efficiency power plants and aeroplane 


engines and have incorporated the most 
powerful and efficient motor for its size, 


in the £inest chassis that Jordan has 
ever produced. 


The new Jordan Air Line Eight is the 
result—marking the greatest advance in 


motor car performance that has been made 
in fifteen years. 





JORDAN MOTOR CAR COQO., Inc., CLEVELAND, OHIO 




















HUPMOBILE DEALERS 
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MAKE MONEY 
















Northern Motor Company, St. Paul, Minnesota 


Wm. Swanstrom 


o 


“Hupmobile Reputation 
Has Proved 


Our Finest Business Asset” — 


“In our six years’ connection with station with 17,600 square feet of 
Hupmobile sales, we have never _ floor space.” 


heard anything but praise for Hup- - Year after year, Hupmobile’s high 
mobile performance and reliability,” standards of manufacturing and pro- 
writes William Swanstrom, head of gressive engineering are building new 
Northern Motor Company, St. Paul, friends and new profits for Hupmobile 
Minnesota. dealers. We will gladly forward de- 
tails of the Hupmobile contract to 


“Our business has more than quad- dealers in open territory 


rupled in that period, ranging from 
$ ° **Have looked over a number of other car contracts 

100,000 sales _ the first year to — and can safely say there are no others which are as 
than $480,000 in 1926. Our establish- favorable to the dealer as the Hupmobile Contract.”’ 
ment has erown in the same time —WM. SWANSTROM, Megr., Northern Motor Co. 


fr Dealers or other business men interested in reports 
om a small garage to the present from Hupmobile dealers in their own vicinity may 


modern showrooms and service secure this information by writing the factory. 


HUPP MOTOR CAR CORPORATION 
DETROIT, MICHIGAN 


HUPMOBILE 


EIGHTS AND SIXES 
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Order a BOLENS Hydraulic 
aes Jack for yourself. 
in, | / Take it outside—try it under 
~ ' , any car. Watch the interested 
prospects gather around. 
Then yowll know it is the 
: a aie / jack to sell. 
ile a bee S| SS | No long-winded sales talks— 
f iin. ; | | : | not a lot of demonstrating— 

no big sales expenses. 
Here is the one true auto 
necessity (not accessory) that 
sells on sight. Hundreds of 
dealers already know from 
daily profit-making  experi- 
ence! 

Learn about this valuable 
Sizes for Pas- dealer item. Get the full 


facts—don’t lose a single day! 
senger Cars, Motor Write us right now! . 


That Seame ¢ Busses and Trucks GILSON MFG. CO. 


orts is still open—write up to 10 Tons 207 Park Street 
nay for details. Port Washington, Wis., U.S. A. 


BOLENS| 


Hydra’ (CU TO HACK 
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Get Big Wrecking Profits with a 





oe 


HOLMES 


AUTOMOBILE 











Holmes “V” Tow Bars 


For towing wrecked cars suspended, 
the Improved Holmes “V” Bar is 
the latest development in towing 
equipment. It absolutely holds 
towed car in perfect alignment, and 
gives service car complete control 
over towed car. Furnished in two 
lengths, 36-inches to 48-inches; and 
48-inches to 60-inches. 


Price $20.00 to $22.00 











% 








Holmes Steering Gear 
Clamp 


Holds steering gear rigid to front 
axle while towing car with rear end 
suspended from service car. Con- 
sists of duplicate clamping mem- 
bers with V shaped teeth arranged 
to grip parallel rod and a circular 
portion for clamping the axle, mak- 
ing it fit all car and truck axles. 
Saves use of one man. 


Price $3.00 


IT TAKES A 





Towing Season is on and garages that are 
going after road service are reaping big profits. Are 
you getting your share? 


Go get them with a Holmes Wrecker No. 
110. It mounts quickly on any touring car or 
light truck chassis and through effective advertis- 
ing it creates big profits in tow fees and repair jobs. 


The Holmes No. 110 is the most powerful, 
practical and efficient crane type wrecker ever de- 
veloped. Its tremendous leverage and four ton 
capacity permit it to handle the heaviest cars 
speedily and efficiently. [he patented swivel head 
permits a pull from any angle and _ eliminates 
blocking traffic. It is operated entirely from the 
ground and by one man. The cost is small and 
the profits big. Get yours now. 


Price, $95.00 


Order from your Jobber or write for full information. 


ERNEST HOLMES COMPANY 
CHATTANOOGA TENNE SSEE 





HOLMES CANTILEVER JACK 


“The One Jack for All Jobs.” Lifting range from 
6 to 17 inches with full 8 inch lift, handling all cars 
whether balloon equipped or otherwise. A _ new 
mechanical feature makes the reversing just as 
simple as the raising. No levers or pawls to oper- 
ate. No load on handle when lowering, therefore all 
tendency of handle to fly back is eliminated. The 
maximum load is easily lowered with one hand. 
Simply pump handle up and down to raise and pump 
it up and down to lower. Stroke of handle is not 
limited—a whole stroke or any 
part may be taken regardless 0 
position of handle. 

It swings under wheels of 
raised car, has a frame cleal- 
ance of 114 inches and its sturdy 
construction enables it to stand 
the roughest punishment. 


PRICE, $38.00 
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Profits ..... when 


the North wind blows 


There’s a good deal of extra profit 
for the man who prepares for winter 
business. The trick is to do more 
than wait for the business that will 
come anyway. Plan now to bring 
business in then. 


We have made it easy for you to do this 
with Vernay Shutters. Here’s how! 


1 Order at least half your estimated 
shutter requirements from your job- 
ber—now! 


Get from him (or us) complete win- 
Zz dow display with a large easel in full 
color on which you can mount a shutter. 
This, with smaller easels, window stream- 
ers, etc., makes a striking, customer-getting 
window. 


Send for descriptive folders, novelty 
4 open-and-shut folders, etc., imprinted 
with your name and address. Mail these, 
before the cold weather starts, to your list 
of customers. Keep some where customers 
may take one. 


Above all, remember that the Vernay is an 
all-year-round shutter, works perfectly, 
looks well on the best cars and is priced 
from $5.50 to $12.00. Get in touch with 


your jobber or write to us. 


LAMINATED SHIM CO., INC. 
200 Fourteenth St., Long Island City, N. Y. 


VERNAY®, “SHUTTER 
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WHEN the profit 
on that new car sale shrivels up and 
dies from the high cost of handling 
the trade-in, there’s mighty little net 
profit left on the books. 


Unless, Mr. Dealer, you take advan- 
tage of the new car sale to equip 
that car with every possible accessory 
you can sell. 


Sell accessories — they give you the 


September 29, 1927 


ade- in 








real profit. Sell them at the moment 
of the new car sale, when the buyer 
is in a favorable state of mind. 

Sell him a Monogram Ornament, 
a Monogram Radiator Cap with his 
own initial on it, and a Monogram 
Gear Shift Ball. That’s the surest, 
easiest way to show a profit on every 


new car sale. 


Ask for descriptive literature concerning Monogram 
Radiator Caps, Ornaments and Gear Shift Balls 


THE KINGSLEY- MILLER CO., 625 W. JACKSON BLVD., CHICAGO, ILLINOIS 
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ew Record 


points your way to 


PRECORD SALES 


N September 2nd a Stude- ' 


baker Commander sedan 
flashed across the continent 
from New York Harbor to San 
Francisco Bay—coast-to-coast 
in 77 hours 40 minutes! A new 
transcontinental record! This 
$1495 stock Commander sedan 
clipped 2 hours and 15 minutes 
from the previous record, made 
bya$2500 open car. Here again 
is convincing proof that: 


The Studebaker Command- 
er, now $1495, will out-per- 
form any car costing less 
than $2000! 


The Studebaker Commander 
is outselling the combined 
totals of all other cars in the 
world of equal rated power! 


But Studebaker dealers are 
not restricted to The Com- 
mander, money-maker though 
it is. They can also sell The 
Studebaker Dictator in the 
medium priced field and the 
famous President to luxury 
buyers. In the low-priced field 
they have the high-quality 
Erskine Six, now selling as 
low as $895. 


The valuable Studebaker- 


Erskine Six franchise may be 


available in your territory! 
Write or wire today for com- 
plete. and confidential infor- 
mation. Address Depart- 
ment 51, The Studebaker 
Corporation of America, 


South Bend, Indiana. 





STUDEBAKER. 


Ce 


ERSKINE SIX 


Two franchises in one—offcring cars from $895 to $2250 
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The PRINCESS! 


First of a beautiful Pre-Show Series 


There has never been a dealer opportunity 
so great as that presented by the 1928 Travel 
Air ELCAR with the Shock-less Chassis. 
Now, months before the National Automo- 
bile Shows, ELCAR dealers are selling the 
car that will inevitably be the sensation of 
the Shows. The annual lull in sales before 
the Shows will not be experienced by 
ELCAR dealers this year—will not be ex- 
perienced by you, if you realize what the 
Travel Air ELCAR can do for you soon, 
and write now for a full description of the 


car and the ELCAR Franchise. 


F, LCAR. 


WITH THE 


‘Shoch-less Chassis 


ELCAR MOTOR COMPANY - : : - ELKHART 











- - - : INDIANA 
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Transmissions, differentials, pinions, worms, 
steering pivots, fans, front wheels and rear 
wheels are the hard service points equipped 
with Timken Tapered Roller Bearings. The 
kind and number of Timken-equipped chas- 


sis locations are as significant as the kind — 


and number of Timken-equipped makes. 
Timken tapered construction, electric steel 
and POSITIVELY ALIGNED ROLLS assure 
higher all-around load capacity, and all pos- 
sible friction-elimination, in the rear wheels 
of the Auburn, Cadillac, Chrysler, Diana, 
Dodge, Erskine, Essex, Franklin, Gardner, 
Hudson, Hupmobile, Jordan, Lincoln, Moon, 
Paige, Peerless, Pierce- Arrow, Reo, Stearns- 
Knight, Studebaker, Stutz, Star, Velie, Whippet 4, 
to mention some of the passenger cars only. 


THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 


TAS Tapered F 
3NS Roller < 
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The weather man is getting ready for 
“Cold Wave—Local Rain or Snow” 


Are you getting ready too, for profitable WEED 
Chain sales? Early winter is the best time of the 
year for the sales of this “most profitable of 
all accessories.” So don’t delay another week— 
prepare for the first rush for WEED Chains. 


ay Take stock now. See your jobber at 
WO once and order in your stock of 
WEED Chains now. 


EED CHAINS 


“The most profitable of all accessories” 
AMERICAN CHAIN COMPANY, Inc. 


BRIDGEPORT, CONNECTICUT 
In Canada: Dominion Chain Company, Limited, Niagara Falls, Ontario 


ae 








& PRODUCT OF THE 
ERICAN 
© CHAIN COMPANY. Inc Semel} Oyo 
in business 
for your safety 
epee re 
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Duffield Releases 
Program of AEA 


Many Events Scheduled for 
Annual Convention and 
Show at Chicago 


NOVEMBER 7 TO 12 


CHICAGO, Sept. 29—A _ tentative 
program for the thirteenth annual con- 
vention and ninth annual exhibit of the 
Automotive Equipment Association in 
Chicago, Nov. 7 to 12, was released 
today by J. E. Duffield, assistant com- 
missioner of the association. 


The Detailed Program Follows: 


Nov. 4, 5 and 6—9:00 A.M.—Registration... 
Stevens Hotel 

Nov. 4—10:00 A.M.—Membership Committee 
Stevens Hotel 

Nov. 4 ny 5—10:00 A.M.—Board of Direc- 
a Stevens Hotel 
Nov. 6-7: 00 P.M.—Annual Boosters’ Ban- 
D s6newssesdineeeenus Stevens Hotel 


Monday, Nov. 7 





ME, se cccadende First General Session 
ST sceecdenneusaaene Annual Election 
4 ee State Vice-Presidents 
6:30 P.M..Small Tool Mfrs.—Stevens Hotel 

Tuesday, Nov. 8 
FF = ae Second General Session 
Greater Market Development 
Bae Pele cece Jobbers’ Regional Meeting 
7:00 P.M. to 10:30 P.M., 


Open’ to Retail Dealers 
Wednesday, Nov. 9 
Mfrs. Division—Coliseum 
Jobbers’ Division-Stevens Hotel 
7:00 P.M. to 10:30 P.M., 
Open to Retail Dealers 


Pf! ers Overseas Banquet— 

Stevens Hotel 
Thursday, Nov. 10 

ee A cneeeesens hird General Session 

2:00 P.M...Jobbers’ Sales Managers’ For 

2:00 P.M..Jobbers’ Sales Managers’ Forum 
Stevens Hotel 

2) 2 ae Annual Banquet— 


Stevens Hotel 
Friday, Nov. 11 
No General Sessions 
Saturday, Nov. 12 
Fourth General Session 


eeeereeeee 





Stevens Bastian Blessing 


Assistant Sales Head 


CHICAGO, Sept. 27—E. N. Stevens 
has been appointed assistant sales 
manager of the Bastian Blessing Co., 


Chicago. He will work with E. L. 
Mills. 


Stutz Wins Again 


CHARLOTTE, N. C., Sept. 26—A 
Stutz Blackhawk, driven by Tom 
Rooney, won the 75-mile stock car race 
held on the Carolinas Speedway here 
under A. A. A. sanction, this being the 
first event of its kind ever held on this 
speedway. Rooney’s average speed 
was 94,244 miles per hour. 








W elcome Home, George 


We've All Missed You 


























ye AGE is pleased to 
welcome home the Ad- 
mirable Crichton of the auto- 
motive industry—George M. 
Graham — orator, after-dinner 
speaker, editor, writer, athlete, 
analyst, economist, salesman 
and executive. 

George returns as assistant 
to John N. Willys, president of 
Willys-Overland, Inc., thus re- 
suming his first affiliation with 
the industry. 


Macte virtute esto, George! 


(You’ll find that one in the 
back of the dictionary.) 











Beats Time of the 
Twentieth Century 


DETROIT, Sept. 28—From Buffalo 
to Albany 18 minutes faster than the 
time of the New York Central’s crack 
train, the Twentieth Century, is the 
latest feat to be credited to a Chrysler 
car equipped with the new Chrysler 
“Red-Head” high compression engine. 

Driven by its owner, A. J. Eckert, 
Jr., and a mechanician who accom- 
panied him, the Chrysler, a 1926 road- 
ster, with more than 23,000 miles al- 
ready registered on its speedometer, 
was checked out of Buffalo by Western 
Union officials at 11.52 p. m., Sept. 12, 
and into Albany the next morning at 
5.35, making an average speed of 56.24 
m.p.h. for the 305.4 miles traveled. 

The time is considered the more re- 
markable in view of the fact that the 
first 10 miles was inside the limits of 
Buffalo and the last four miles over 
Albany streets. 


Lockhart Breaks 
Dirt Track Mark 
Records Up to and Including 


100 Miles Smashed in 
Race at Cleveland 





MILE IN 39.95 
CLEVELAND, Sept. 25 — Frank 


Lockhart, driving a Miller Special, 
broke all existing dirt track records up 
to and including 100 miles here yester- 
day in a field of 11 cars. | 

His average was 82.826 miles per 
hour for the 100 miles, which he fin- 
ished in 1:14:0.4. 

He also broke the one-mile record for 
a dirt track not in competition by qual- 
ifying in 39.95 seconds, which is five 
seconds faster than the record DePalma 
established two years ago. 

The fast pace put all but three other 
cars out of the race. Wilbur Shaw, in 
Boyer Kemton, was second; DePalma, 
in Miller, was third, and Cantlon, in 
Fronty Ford, was fourth. 

Trouble early in the race kept De- 
Palma from fighting it out for first 
place. Lockhart drove a perfect non- 
stop race. 





Chrysler Sails for Europe 
Will Speak at Meetings 


DETROIT, Sept. 27—Walter P. 
Chrysler, president and chairman of 
the board of directors of the Chrysler 
Corp., sailed from New York yesterday 
for Europe, to attend the international 
automobile show to be held at the 
Grand Palais in Paris, Oct. 6-16; and 
also the international motor exhibition 
organized by the Society of Motor Man- 
ufacturers and Traders, Ltd., in con- 
nection with the Royal Automobile 
Club, and to be held at the Olympia in 
London, Oct. 14-22. 

Before returning to America Mr. 
Chrysler will visit the Continental 
headquarters of the Chrysler Corp. at 
Antwerp and the Chrysler assembling 
plant at Berlin, both of which are do- 
ing an excellent business. 





Evans District Manager 


PHILADELPHIA, Sept. 27—The 
Wilkening Mfg. Co., manufacturer of 
the Pedrick piston ring, announces the 
appointment of F. F. Evans, Jr., as 
district manager of one of the eastern 
territories. 
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Nash Sales Make 


Expansion a Need 





Company Will Spend $1,200,- 


OOO to Increase Capacity 
to 450 Cars a Day 





CHICAGO, Sept. 26—A $1,200,000 © 
expansion program involving expendi- | 
tures for buildings and additional equip- | 
ment at three of the company’s plants | 
was announced today by Chas. W. Nash, | 


president of the Nash Motors Co. Mr. 
Nash said the demand for the new 
series of cars is responsible for the 
expansion. 

“We have found it necessary,” said 
Mr. Nash, “‘to provide for greater pro- 
duction, particularly at our Racine 
plant, and this naturally involves a 
corresponding increase in bodies, so the 
Seaman Body plant at Milwaukee and 
the Seaman-Dunning Corp. plant at 
Pine Bluff, Ark., also will figure in the 
expansion. 

“At no time since July 1 has the Nash 
Motors Co. been able to fill all orders 
for the Standard Six line. The program 
at Racine calls for two new buildings 
and a large amount of additional equip- 
ment and for expansion in the present 
buildings at a total cost of about 
$500,000. | 

“The Seaman Body plant in Mil- 
waukee will be increased by a new five- 
story building. 

'““With these factory extensions the 
Racine plant will have a capacity of 
from 400 to 450 cars a day.” 





R. C. Graham Made Head 


of Boston Paige Branch 


BOSTON, Sept. 24—As a result of 
Graham Brothers taking over the 
Paige-Detroit Motor Car Co., changes 
have been made in the makeup of the 
officers of the Paige Motor Car Co. of 
New England. At a meeting this week, 
Vice-President Robert C. Graham, of 
the parent company, was made pres- 
ident of the New England Co. Rolan 
A. Green, manager of the branch here, 
is vice-president; O. W. Birnie, assistant 
treasurer at the factory, is treasurer, 
and Raymond M. Howard is the new 
assistant treasurer. The new board of 
directors comprises R. C. Graham, R. A. 
Green, O. W. Birnie, J. B. Graham, 
W. A. Wheeler, Henry Krohn and 
Wheaton Kittredge. 





Moriarty on Hupp Board 


NEW YORK, Sept. 24—John J. 
Moriarty of New York was elected a 
director of Hupp Motor Car Corp. at 
the annual meeting. Other directors 
were reelected. 





Jobe Succeeds Barnes 
SPOKANE, Sept. 26—C. L. Jobe, 
formerly with the Tacoma branch of 
the General Motors Truck Co., succeeds 
H. T. Kessler, supervisor of branches. 


























Snow Heads Engineering 
at Auburn Automobile Co. 


AUBURN, IND., Sept. 23—H. C. 
Snow who for many years has been an 
engineer and designer with various 
automobile companies in the United 
States, has been named chief engineer 
of the Auburn Automobile Co. 

Mr. Snow is a product of the engi- 
neering college of the Case School of 
Applied Science, Cleveland. He re- 
ceived his early training with the Peer- 
less Motor Car Co. In 1906 he was 
named designer and chief engineer of 
that company and served in that ca- 
pacity until 1912. 

From 1912 to 1914 he was assistant 
engineer of Willys-Overland at Toledo. 
From 1914 to 1921 he was chief engi- 
neer of the Winton Motor Car Co., 
Cleveland, and in 1921 went to the Velie 
Motors Corp. at Moline, IIll., as chief 
engineer and remained until early in 
1927 when he left to do research work 
in New York. 





Woods Leaves Peerless 


DALLAS, TEX., Sept. 28—D. C. 
Woods for 16 years connected in vari- 
ous capacities with the automotive 
trade in the Southwest, has resigned as 
district manager of zone seven for the 
Peerless Motor Car Corp. and has re- 
joined the Ford Motor Co. as manager 
of the Dallas branch Lincoln Division. 








Lorenzo D. Brown 





AKRON, Sept. 23—vbLorenzo OD. 
Brown, 52, vice-president of the B. F. 
Goodrich Co., died suddenly Sept. 18 
near Buffalo, N. Y., en route to New 
York City. Since the death of Bertram 
G. Work, Goodrich president, last month 
in Switzerland, Mr. Brown had been 
mentioned prominently as the next 
head of the company. 

Mr. Brown had been connected with 
Goodrich since 1917, when he was ap- 
pointed treasurer. He became vice-presi- 
dent in charge of finance two years ago. 
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G. M. Holds Fall 
Showing of Cars 


150 Cars to Be on Exhibition 
One Week in Detroit 
Headquarters 


DETROIT, Sept. 28—General Motors 
will open its fall showing in the Gen- 
eral Motors Building here on Sat., Oct. 
1. At the same time dealers handling 
General Motors products within 50 
miles of Detroit will cooperate by hold- 
ing special showings and decorating 
their places of business. The show will 
open at noon Saturday and will con- 
tinue, exclusive of Sunday, daily until 
Saturday, Oct. 8. The hours will be 
from 10.30 a. m. until 10.30 p. m. 
throughout the week. 

The display in the General Motors 
Building will be a complete represen- 
tation of the entire General Motors 
automotive line. 

The ecntral display will be in the ex- 
hibition hall, which contains 30,000 sq. 
ft. of floor area. The main auditorium 
on the first floor will house a salon 
composed of 30 Cadillac custom body 
models. In addition the various show- 
rooms of the General Motors automo- 
tive units located in the building will 
have special displays. In all there will 
be more than 150 cars on exhibition 
representing 97 different models. 

A decorative motif featuring Autumn 
will be used throughout the General 
Motors Building and at individual deal- 
ers’ showrooms during the exhibit. 


Grant, Chevrolet Sales Head, 
Talks to N.E.Representatives 


BOSTON, Sept. 28—Vice-President 
R. H. Grant, sales manager of the 
Chevrolet Motor Car Co., accompanied 
by M. D. Douglas, assistant sales man- 
ager; H. L. Horton, regional sales man- 
ager, Tarrytown, N. Y.; R. S. Clen- 
dennin, regional zone manager, Port- 
land, Me., visited Boston recently where 
he addressed 750 Chevrolet dealers and 
salesmen from all New England. He 
told them that the goal for 1927-1928 
season was 1,000,000 cars and that the 
way the orders were coming in that 
the goal would be reached. H. J. Walsh, 
manager of the Boston regional zone, 
presided. 








Kruspe Has Paige Post 


SAN FRANCISCO, Sept. 26—Ed- 
ward W. Kruspe, for many years con- 
nected with Graham Brothers, has been 
appointed dealer-distribution organizer 
for the Paige Co. of Northern Califor- 
nia, with headquarters here. 





Rickenbacker to Issue Bonds 
DETROIT, Sept. 29—The State 
Securities Commission has granted per- 
mission to E. V. Rickenbacker to issue 
$700,000 worth of 6% per cent bonds 
for a 15-year period, with the Indian- 
apolis Speedway as security. 
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Red-Heading an Entire Community | 























A publicity stunt that penetrated to the very sand lots of Los Angeles (the 
Chamber of Commerce will pardon this reflection) was put over by Greer- 
Robbins Co., which handles the Chrysler line. To tie up with Chrysler’s featured 


“Red-Head” high compression engine, Greer-Robbins distributed red caps. 


Ten 


thousand youthful heads became red within a short time and advertised the 
Chrysler numbers city-wide 





Lyon Patent Placed With 
Biflex by American Chain 


BRIDGEPORT, CONN., Sept. 28— 
American Chain Co. has acquired the 
famous Lyon patent on bumpers and 
has licensed the Biflex Products Co. to 
manufacture under this. The purchase 
by American Chain followed litigation 
originally brought by George A. Lyon 
and the Metal Stamping Co. against 
Biflex and others in which American 
Chain undertook and carried on the 
defense. 

The district court ruling was that the 
Biflex bumper and similar bumpers did 
not infringe the Lyon patent but the 
court of appeals reversed this decision 
and held the Lyon patent valid and in- 
fringed upon. Negotiations for the pur- 
chase were opened by American Chain 
following this decision. 





Gotham August Car Sales 


10% Ahead of Last Year 


NEW YORK, Sept. 28—New car 
sales for August in the metropolitan 
district were 12,294 as against 11,133 
in August last year, according to re- 
port by the Automotive Merchants 
Association. 

Ford sales in August totaled 191 as 
against 1435 in August, 1926. 

Buick was first in August with 2268 
as against 1458 a year ago. Chevrolet 
had 1493 as against 946; Nash 1297 
against 981; Hudson-Essex 1033 
against 815; Chrysler 1011 against 
586, and Studebaker 737 against 572. 





Scott and Secrist Crowned 

BALTIMORE, MD., Sept. 29—The 
summer golf tourney conducted by the 
Baltimore Automobile Trade Associa- 
tion, Ine., which created more interest 
than in any previous year, has been 
brought to a close. The winners were 
William Scott, of Walter Scott, Ine., 


Marmon distributor, and Carl Secrist, 
of the Stewart-Warner Speedometer 
Co. Louis Fox, president of Fox Mo- 
tors, Inc., Hupp dealer, was awarded 
a prize for the most consistent play- 
ing throughout the tournament. 


AC Plans New Products 


to Augument Present Line 

FLINT, Sept. 29—With 11 products 
now in active manufacture, AC Spark 
Plug Co. is planning the addition of 
other lines and by next February the 
production of all instruments and ac- 
cessories will be 50,000 daily accord- 
ing to Albert Champion, president. The 
new factory buildings which are now 
being occupied will provide space for 
expanding operations. 

The products now manufactured are 
spark plugs, speedometers, air cleaners, 
oil filters, gasoline strainers, thermo 
gages, oil gages, ammeters, panels for 
automobiles and motor boats, tach- 
ometers, fuel pressure systems. 

A new factory building now under 
way in France will take the place of 
the one previously used, and additions 
have been made recently to the Bir- 
mingham, England, plant. 


To Sell Cole Plant 


INDIANAPOLIS, Sept. 29—The 
plant of the former Cole Motor Car 
Co. will be offered as a whole and in 
two parcels at an auction sale at 10 A. 
M., Sept. 28. Bidders will be required 
to deposit $15,000 on bids for either 
parcel and $30,000 on a bid for the 
whole. 











Weller With Campbell-Edward 
San FRANCISCO, Sept. 27—Earle 
V. Weller and the editor of the Nation- 
al Motorist, has joined the Campbell- 
Ewald advertising company as account 
executive and contact man in the San 
Francisco offices. 
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All Buick Dealers 
to Visit Factory 


Inspection Program Sponsored 
By Company Will Con- 
sume Nine Weeks 


FLINT, Sept. 29—A party of 125 
dealers from the Memphis territory 
were in the city for two days as guests 
of the Buick Motor Co. The party was 
the first of a series which the company 
will hold over a period covering the 
next nine weeks, during which all the 
3800 Buick dealers will be brought into 
the factory. 

The Memphis party came in a special 
Pullman train and the cars provided 
them with sleeping quarters while in 
Flint. The company plans to receive 
two contingents of dealers each week, 
on Monday and Tuesday and on Thurs- 
day and Friday. 

The idea of bringing all of the com- 
pany’s dealers into the factory was 
originally advanced by a number of the 
dealers. The thought behind the plan 
is to show the dealers at first hand the 
methods and materials which enter into 
the manufacture of Buick automobiles. 
Their enthusiasm, Buick executives 
feel, will reflect itself in their organi- 
zations upon their return home. 

It is planned to divide the parties into 
groups of 10 or 12 each, and, providing 
them with guides, send them out for 
tours through the Buick factories. At 
noon they will be guests at a luncheon 
at Hotel Durant where addresses will 
be delivered by President E. T. Strong, 
C. W. Churchill, general sales manager, 
E. N. Steeger and E. J. Poag, of the 
sales promotion and statis-ical depart- 
ment. * 

After luncheon the parties will return 
to the factory for additional tours and 
on the second day will be taken to Mil- 
ford for a tour of inspection of the 
General Motors Proving Grounds. 





Crop Conditions Point to 


Canadian Business Boost 
LANSING, Sept. 20—Executives of 
local automobile companies back from 
the Toronto Exposition are firm in their 
belief that motor sales in the Dominion 
of Canada are due for still additional 
increases. 
The Canadian Northwest is enjoying 
a bumper wheat crop, this year, and 
with very satisfactory prices means 
good profits, which will place the what 
growers back in the buying market. 
Mining, timber industries and fisheries 
are all prospering in Canada. 





McDonough Selden Sales Chief 

ROCHESTER, Sept. 26—C. G. Mce- 
Donough has been appointed director 
of sales of Selden Truck Corp. He was 
formerly sales manager of the Kelly- 
Springfield Truck & Bus Corp. and 
previously had been sales manager of 
the commercial car division of Willys- 
Overland, Inc. 





































Motor Age 











Car Sales Totals Slightly Lower 














New York 


UTOMOBILE § sales dropped rather 
sharply in the metropolitan area dur- 
ing September after a particularly good 
selling month in August. As the weather 
has been favorable, and as general business 
has continued good, there seems no specific 
explanation for the slump except that the 
impetus given to sales in August by new 
models and price cuts has spent its force. 
Sherlock & Arnold report new car sales 
in the first two weeks of September in the 
metropolitan area as 3375 cars against 4314 
in the corresponding period of 1926, com- 
paring with 12,294 for the entire month of 
August, 1927. 


Milwaukee 
T is apparent that Ford prospects have 
become tired of waiting for the new 
model, and, needing new cars, are buying 
other makes. This is one reason why Mil- 
waukee and Wisconsin dealers, apart from 
Ford representatives, are doing an active 
business which in volume and by units as 
well is keeping sales equal to or somewhat 
above a year ago. Prospects for the re- 
mainder of the year are considered equally 
as good, regardless of whether the new 
Ford becomes a reality before the end of 
the year. 
Used car stocks are heavy. 


Minneapolis 

HE automobile business in the North- 

west continues on a gain with good 
crops and grain flowing rapidly to term- 
inals. Distributors are filling orders as 
fast as they are able and have not yet 
reached the demand. The buying power 
outlook is especially good in South Dakota 
and Montana, which were dubious states 
heretofore because of long continued dry 
weather. 

The used car situation continues to im- 
prove as the advantages of the General 
Motors and Windsor plans begin to perco- 
late. 


Atlanta 
ECAUSE of the exceptionally high 
prices prevailing for most of the im- 
portant southern crops, particularly cotton, 
motor car and truck sales in the territory 
have continued to show steady expansion 
the past month, nearly all distributors en- 
joying a considerably larger demand than 
was the case during September, 1926, and 
further expressing the opinion that there 
will be no let-up in demand during October. 
Chevrolet sales the past month were 
especially large, while cars of the Buick, 
Studebaker, Dodge Brothers class were the 
largest in three or four years for this 
period. 
Repossessions are considerably smaller 
than they were during the past summer. 


Kansas City 
UTOMOBILE sales in Kansas City 
have been showing a decided improve- 

ment in the last 30 days. Several dealers 
in the medium priced class complain of 
being unable to obtain cars to fill orders. 
The higher priced lines also have been 
selling strong. There also is less inclina- 
tion on the part of the public to ‘“‘wait for 
the new Ford.”’ 


This is demonstrated in increased sales on 
Whippets, Chevrolets, the 52 Chryslers, 
Oldsmobiles and others. The Studebaker 
distributor reports a new September record 
as do Chrysler and Buick dealers. Used 
car stocks lowest in six years. Accessory 
sales are good. 


Cleveland 


HE expected autumn business boom 

was again set ahead with a dull and 
quiet September recorded.in all phases of 
the industry. Dealers report that outside 
of the usual cool weather stimulation busi- 
ness has been exceptionally slow and a 
noticeable decrease in new and used cars 
is certain when the final September tabu- 
lations are compiled. 

Ford dealers report that orders are book- 
ed which will keep them busy for at least 
three months after the new models are an- 
nounced. 





St. Louis 


UTOMOBILE sales are slow in this 

district, being below normal for this 
season of the year. Ford dealers say that 
they have enough orders for the Ford prod- 
uct on hand to take care of all the cars 
they can reasonably expect to get for two 
months. 





Boston 


UTOMOBILE sales conditions in the 

Boston territory for September are re- 
ported as averaging fair. With the new 
car announcements out of the way those 
who had been waiting had a chance to 
make up their minds, and the salesmen 
were able to close up orders. Revision of 
prices downward on a few of the large 
production units helped some. 








“Ted” Johnston Now 
at Top of the Heap | 


EN in the trade all over 

the country are rejoicing 
at the new honor that has 
come to the genial and efficient 
“Ted” Johnston. Before sail- 
ing for Europe on a short va- 
cation trip, W. C. Durant 
appointed “Ted” as his assist- 
ant, with headquarters’ at 
Elizabeth, N. J. 

During a long association 
with Mr. Durant, T. S. John- 
ston has acquired an enviable 
reputation as a competent 
builder of dealer organizations. 

His appointment is a well- 
earned reward in recognition 
of his many years of loyal ef- 
fort, and it is an evidence of 
the strong organization pro- 
gram which W. C. Durant has 
been formulating since he re- 
sumed active participation in 
his automotive companies. 




















San Francisco 


HILE exact figures are not yet ob- 

tainable, dealers in the local associa- 
tion believe September sales will show 
slight improvement over those of August, 
and considerable increase over those of 
September, last year. 

New car stocks are low but exclusive 
used car dealers are overloaded, largely 
because new car dealers have been very 
careful in trade-ins throughout this terri- 
tory. Good used cars can be bought 
cheaper in California than at any time in 
the past 10 years. 





Chicago 

EPTEMBER new car business in the 

Chicago territory is reported by dealers 
and distributors as ranging from 10 to 25 
per cent better than in the same month 
last year. As compared with August, sales 
averaged approximately 10 to 15 per cent 
greater. 

Used car sales are reported very satis- 
factory and averaged approximately 10 per 
cent heavier than September of 1926. No 
one reports used car stocks greater than 
normal. 

Ford dealers are accepting orders for 
future delivery of the new Ford-in large 
volume. 





Cincinnati 
OTOR car sales in Cincinnati terri- 
tory will show a perceptible slump in 
September. This is true, particularly, as 
regards new cars and is attributed to a 
great extent to close approach of the data 
announced for presentation of Ford’s new 
car. An undercurrent of opinion evidences 
the feeling on the part of the public that 
the new Ford will have the effect of caus- 
ing a price reduction that will be almost 
general. In addition prospective buyers in 
the low price market are awaiting the 
Ford offering for comparison with other 

low-priced cars before buying. 
Used cars are moving steadily, in much 
greater volume proportionately than new 


cars. 

Oklahoma City 
USINESS conditions in the retail car 
field here and nearby in Oklahoma 

have been highly commendable. 

All Oklahoma seems to be responding 
to sport cars and have been demanding 
them. La Salle with its new line made 
a big hit here. Dodge Six and Fours have 
been receiving more orders than can be 
filled as is the case with Essex. Chevro- 
let sales are good. 

Used car stocks are low. 


Detroit 

-LL indications are that automobile 

sales in Michigan will be very satisfy- 
ing for September. While sales in the state 
so far this year have been running con- 
siderably behind last year, indications are 
that the August volume, exclusive of Fords 
will compare very favorably with August, 
1926. 

Dealers in all lines throughout the state 
while reporting a good demand for cars, 
state that the prolonged delay in introduc- 
ing the new Ford car has tended to slow 
up sales in all lines. 
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New Car Orders 
Set New Record 


Chrysler Factory Swamped 
With Demands for 
1928 Models 


ED 


DETROIT, Sept. 29—Chrysler offi- 
cials said today that since the appear- 
ance in July of the Great New “62,” 
the first in the series of new cars pre- 
sented this summer, the factories have 
been unable to keep pace with the or- 
ders that have been pouring in. Suc- 
cessive presentations of the New “52,” 
and the Illustrious New “72,” which 
followed the initial “62” announcement, 
served to swell the tide and as a result 
the company, despite strenuous manu- 
facturing schedules in all departments, 
has found itself constantly in an over- 
sold condition on all three models. 

Company officials say they are re- 
ceiving hundreds of telegrams from 
distributors which reflect this enthu- 
siastic reception and that coming from 
every part of the country as they do, 
these telegrams leave no doubt about 
the public attitude. 





Florida’s Special Tire Tax 
Declared Invalid by Court 


TAMPA, FLA., Sept. 24—tThe tire 
dealers of Florida have won their fight 
to have the recent special tax passed 
by the Florida State Legislature de- 
clared invalid. The Circuit Court here 
ruled in a recent decision that the law 
was unconstitutional. 

This measure was passed by the last 
session of the Florida legislative body, 
and affected tire dealers only, requiring 
them to pay a special tax in addition 
tc their regular state, county and 
federal taxes. Whether or not at- 
torneys representing the state will ap- 
peal the decision to the higher courts 
has not as yet been announced. 





Moon Opens Branch 


ST. LOUIS, Sept. 27—In line with 
its recent extensive expansion program 
covering the establishment of branches 
in St. Louis and the metropolitan area, 
the Moon Motor Sales, Inc., of 3114 
Washington Blvd., announces that it 
has taken over the dealership formerly 
operated by Dyer & Mosely at 6153 
Delmar Blvd., and will hereafter op- 
erate this business as the Moon Motor 
Sales West Side Branch. 

B. F. Langdon, formerly sales man- 
ager for Dyer & Mosely, has been re- 
tained as sales manager of the new 
branch, as also has his entire sales and 
service force. 


Meggett Chevrolet Enfranchised 

MEGGETT, S. C., Sept. 24—The 
Meggett Chevrolet Co. is a new Chev- 
rolet dealer recently organized and in- 
corporated here. A. B. Bennett and 
T. H. Frampton organized the company. 
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Backward, Turn Backward, 


10. 


O Time, in Your Whiz— 


Make Me a Boy Again, 
Just for a Quiz. 


Must an ammeter have terminals? .If so, how many? (Ask- 
ed by C. E. Packer, Phila., Pa.) 

How can an ammeter work if no current passes through it? 
(Asked by C. E. Packer, Phila., Pa.) 

Why do the tubes behind a license plate or other obstruction 
on a radiator freeze and burst while exposed parts do not 
burst so frequently? (Asked by C. E. Packer, Phila. Pa.) 
Will a storage battery freeze, and what care does a battery 
need in winter? (Asked by C. E. Packer, Phila., Pa.) 

What single word has been featured consistently in automo- 
bile advertising for many months which means much when 
applied to any person or thing? (Asked by G. E. Lantz, Hen- 
shaw Motor Co., Boston, Mass.) 

What manufacturer uses the slogan “Originators of the All- 
Steel Full-Vision Automobile Body?” (Asked by D. C. Tay- 
lor, Phila., Pa.) 

What automobile manufacturer is offering a model called 
“Commander?” (Asked by C. K. B., Detroit, Mich.) 
“Perpetual Turnover” is a slogan applied to what product? 
(Asked by D. C. Taylor, Phila., Pa.) 

What manufacturer’s initials are used as a trade mark for 
spark plugs, speedometers, air cleaners and oil filters? 
(Asked by C. K. B., Detroit, Mich.) 

What company uses the slogan, “World’s 
Builder?” (Asked by C. K. B., Detroit, Mich.) 


ANSWERS TO SEPT. 22 QUESTIONS* 


One horsepower is the power required to lift 550 pounds one foot high 
in one second. Another figure given is 33,000 pounds lifted one foot 
high in one minute. It amounts to the same thing. (Asked and answer- 
ed by G. T. H., Mt. Carmel, Pa.) 

The world’s longest automobile race was from New York to Paris, 
starting February 12, 1908. The distance was approximately 22,000 
miles, of which 13,341 was on land and 8,659 on water. The winner was 
George Schuster, now with Dodge Brothers dealer organization, driv- 
Ing an American Thomas. His elapsed time was 170 days, running 
time 88 days. French, German and Italian cars also competed. (Asked 
and answered by G. E. Lantz, Henshaw Motor Co., Boston, Mass.) 
The electrical equivalent of one mechanical horsepower is 746 watts. 
(Asked and answered by Charles E. Baker, Little Creek, Del.) 

Manley Manufacturing Company, York, Pa., recently published a hand- 
book entitled “Car Washing for Profit.”” (Asked and answered by Matt 
Dittman, Phila., Pa.) 

A burned-out armature is not necessarily a total loss. The indestructi- 
ble core can be rewound. (Asked and answered by D. C. Taylor, Phila., 
Pa.) 

A LAPS system is a storage system built by Lupton Auto Parts 
Storage, Detroit, Mich. (Asked and answered by David Preston, De- 
troit, Mich.) 

Torque is twisting power or force times the leverage available. For 
example, a 40-pound pressure on the end of a 12 in. wrench has a 
torque of 40 foot pounds, while the same pressure on a 24 in. wrench 
would give a torque of 80 foot pounds. 

You can get the gear ratio of a worm gear by dividing the number of 
threads in the worm by the number of teeth in the worm gear. You 
can tell the number of threads in the worm by tracing around one 
revolution on one thread. If there are three threads between the 
start and the finish, it is a four-thread worm. (Asked and answered by 
Howard Everett, Broomall, Pa.) 

The pressure developed in hydraulic brake systems will run as high as 
500 pounds to the square inch, although this pressure is seldom re- 
quired. (Asked and answered by Joe Cunningham, Melrose Park, Pa.) 
The application of excessive heat to the incoming charge overexpands 
it. This reduces the amount of fuel admitted to the cylinders, with 
the result that the power of the engine is reduced. (Asked and answer- 
ed by G. S. Ewing, Tacony, Pa.) 


Largest Wheel 





* These answers are not guaranteed to be correct, but are obtained from 
sources we believe to be reliable. 
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Miller, Builder of Racing Cars, 
Prepares to Conquer the Air 








LOS ANGELES, Sept. 26—After 
gaining mastery of the ground and 
water with his record-breaking engines, 
Harry A. Miller has definitely deter- 
mined to conquer the air, it is learned 
by Motor AGE. Formal announcement 
is expected to be made in a few weeks 
of the organization of a separate com- 
pany of substantial proportions, with 
Mr. Miller at the head, which will be 
engaged exclusively in the production 
of “Miller Air Engines.” 

The manufacturing plant will be es- 
tablished at a point in southern Cali- 
fornia. Entry of Mr. Miller into the 
airplane field will not mean his relaxa- 
tion in any degree from the racing 
game, but will be an extension of his 
activities as planned for some time. 

Mr. Miller foresees a tremendous de- 
velopment of aviation in the immediate 
future, and looks for a growing demand 


among sportsmen for planes for their 
private use. It is this market, essen- 
tially, that will engage the attention 
of the new company, but it is known 
that Mr. Miller, in his characteristic 
fashion, is already intent on building 
special airplane engines to establish 
new air speed records. 

Complete details of the standard 
Miller air engine will not be available 
for some weeks. It is reported the en- 
gine will be low-priced, possibly around 
$2,000. Complete absence of vibration 
will be achieved, it is declared, and 
many strikingly new features will be 
introduced to provide for greater re- 
liability. 

Mr. Miller has surrounded himself 
with a staff of widely known aviation 
experts who have been at work in the 
Miller plant in Los Angeles for several 
months. 





Goodyear Reports 


Increased Volume 


AKRON, Sept. 29—Unit sales of the 
Goodyear Tire & Rubber Co. for the 
first eight months of this year have 
been 20 per cent ahead of the same 
period in 1926, President P. W. Litch- 
field announced, following the regular 
quarterly directors’ meeting in Akron 
this week. Net earnings so far this 
year have already exceeded income for 
all of 1926, he stated. 

“September sales have exceeded those 
of a year ago,” said Mr. Litchfield, 
“and prospects are bright for the 
balance of the year. During August 
the company sold 1,632,241 tires, mak- 
ing the largest month in its history.” 

The stockholders have paved the way 
for eventual resumption of common 
stock dividends by signing a sufficient 
number of “consents” to the exchange 
of the company’s old preferred stock 
for new first preferred in the ratio of 
five shares of the new stock for four 
of the old, it was announced. Directors 
formally approved the exchange, which 
is to be made in the period between 
Oct. 1 and Nov. 30. 


Boucher Boosted by Goodrich 
LOS ANGELES, Sept. 23—H. H. 
Boucher, for the last six years identi- 
fied with the B. F. Goodrich Co. branch 
in Los Angeles, was recently appointed 
manager of the southern California 
territory of the Pennsylvania Rubber 
Co. Los Angeles is his headquarters. 








Rockwell to Round Out Service 
HARTFORD, CONN., Sept. 28—The 
Rockwell Tires Sales Co., distributor 
of Fisk Tires and a warehouse for the 
Fisk factory in this territory, is about 
to add a battery and brake department 
with the idea of rounding out the serv- 


ice. George H. Rockwell, head of the 
organization, points out that the 
numerous inquiries for battery and 


brake service inspired the move. 





Hanch States Automobile 


Financing Well Stabilized 
NEW YORK, Sept. 27—C. C. Hanch, 
general manager of the National Asso- 
ciation of Finance Companies, spoke 
last week before the Radio Manufac- 
turers’ Association and said that most 
of the difficulties that existed a year 
in automobile financing had been satis- 
factorily adjusted. “Automobile financ- 
ing,” added Mr. Hanch, “is now well 
stabilized and is in a position to com- 
mand ample credit and capital. With 
the exception of the Pacific Coast sec- 
tion, time payments for motor cars are 
now virtually standardized on a reason- 
able first payment with 12 monthly 
instalments thereafter. This method 
prevails to about 95 per cent east of 
the Rocky Mountains. West of the 
Rockies, automobile buyers on time pay- 
ments are usually allowed 18 months’ 
instalments.” 


Motor Age 


Stevenson Act to 
Be or Not to Be 


Rumor Rife; Rubber Plentiful 
and Prices O. K. So No 
One Worries 


NEW YORK, Sept. 24—With the 
Stevenson Act expiring Oct. 31, at the 
end of the current restriction quarter, 
tire manufacturers and other interests 
using crude rubber are becoming in- 
creasingly concerned with the probable 
action of the British authorities in ex- 
tending, modifying or abandoning the 
restriction scheme. 

Directly contrary rumors have been 
circulated in various quarters but the 
British government has been silent. 
Official announcement is expected any 
time after Oct. 1. 

In the current quarter exportable al- 
lowances from the restricted areas have 
been 60 per cent of standard production, 
which for Malaya is set at 333,840 tons 
annually. It has been widely realized, 
however, that this standard is higher 
than the possible full production of the 
areas, and the forthcoming action by 
the British authorities with rubber now 
around 34 cents, may involve a lowering 
of the standard as well as maintenance 
of the 60 per cent allowance. 

From a_ practical standpoint the 
Stevenson Act has failed of its objec- 
tive this year, in that there has been 
an ample supply of rubber on hand and 
the price has failed to stay at the level 
desired by the British. There have even 
been rumors that the attempt at price 
control will be abandoned entirely. Al- 
though this report has been widely dis- 
credited, the mere possibility is enough 
to cause a great deal of apprehension 
in view of the heavy inventory losses 
which would be suffered were restric- 
tion to be abandoned. 








Figgett Buys Business 


WILMINGTON, DEL., Sept. 26— 
Hugh M. Figgett of Wilmington has 
purchased the local business of the 
Studebaker Sales Co., located at 
Eleventh and Washington Sts., Wil- 
mington. 





| From Whence the 





Willys Cars Flow 




















This is the home of Whippet-Knight Motors, Inc., Columbus, Ohio, recently 
named distributor for that city and central Ohio 
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Accessory, Parts 
Business Booms 


Sound Upward Trend in Au- 
gust May Be Duplicated 
in September 





NEW YORK, Sept. 24—Booming 
business in the parts and accessory in- 
dustry is indicated by the report just 
issued, covering the month of August, 
by the Motor & Accessory Manufac- 
turers’ Association. The index of ship- 
ments in all groups is 154 against 143 
in July and 152 in August, 1926. The 
continuance of the heavy volume 
throughout September is indicated by 
recent expressions of the manufacturers 
who are members of the association. 

The index for manufacturers of 
original equipment was 155 in August 
against 148 in July and 157 a year ago. 
All the M. & A. M. A. indexes are based 
on January, 1925, shipments as 100. 

Replacement parts shipments took an 
unexpected and very pronounced up- 
ward turn in August, the index number 
reaching 169 as compared with 142 in 
July and 120 in August last year. The 
latest figure was the highest for this 
group since May, 1926. 

Accessories also mounted sharply to 
a figure of 115 from 97 in July but were 
still under a year ago, when the number 
was 141. Shop equipment shipments 
declined slightly to 134 in August from 
136 in July and were well under the 
August, 1926, level of 166. The very 
rapid rate of shipments by this group 
during the first half-year has seemingly 
brought the business down rather 
sharply but the volume is still consid- 
ered to be on a very satisfactory level 
for the season. 





Sevigne Enters Business 
SPRINGFIELD, MASS., Sept. 29— 
Edward E. Sevigne has opened a store 


for the sale of automobile accessories 
at 910 State St. 





Mitchell Leaves L & H 
HARTFORD, CONN., Sept. 27—A. 
M. Mitchell, Hartford, Conn., with the 
L & H Motor Co., Hupmobile distribu- 





| Un Vehiculo Bueno, Verdaderamente 
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Mas todavia el automovil Oldsmobile hademostrado . 


. . . but perhaps we had 


beiter “speaka da Eenglitch.’”. This Oldsmobile covered 2496 kilometers of 
Brazilian roads in 96 hours when it completed a “two-time” non-stop run from 


Sao Paulo to Rio de Janerio. 


Emilio Santoro at the wheel 





tor since 1922, has resigned and joined 
the stock investment house of Lewis 
& Co. Mitchell was manager of the 
used car department at the time he 
left the concern. 





Auto Equipment to Increase 
Capitalization to $1,500,000 
MONROE, MICH., Sept. 23—An in- 

crease in the capitalization of the Mon- 

roe Auto Equipment Mfg. Co., East 

First St., to $1,500,000 was authorized 

at a special meeting of the stockholders 

this week, Charles S. MeIntyre, presi- 
dent and general manager of the com- 
pany, made public today. 

The awarding to the company of an 
equipment job contract by one of the 
leading automobile concerns was also 
announced by Mr. McIntyre. This will 
mean, he explained, that considerable 
extra help will be employed, and will 
also necessitate additional factory floor 
space. To meet this need, the founda- 
tion for an addition at the east end of 
the present factory was laid this week 
and bricklaying will start Monday. 








How the Bible Forecast the 
Coming of the Motor Vehicle 








SPOKANE, Sept. 26—The fellow 
who thinks the automobile isn’t in the 
divine nature of things because it ruins 
attendance at church is all wrong, 
judging from a statement by August 
Johnson, president of the Transport 
Motor Co. of Spokane and Seattle, 
Pacific Northwest’ distributors of 
Willys-Knight, Whippet and Stearns- 
Knight cars. Mr. Johnson qualified as 
a Bible student and came to the de- 
fense of the automobile by finding that 
the Bible forecast its coming. 


Prophesying the coming of the auto- 
mobile and parking difficulties, he points 
to Nahum, II, 4 and 5: 

“The chariots shall rage in the 
streets; they shall jostle one against 
another in the broad ways; they shall 
seem like torches; they shall run like 
lightning.” 

Furthermore, Joel, [IX,2,says: “They 
shall run to and fro in the city; they 
shall run upon the wall; they shall 
climb up upon the houses; they shall 
enter in at the windows like a thief.” 


Busy Winter for 
Cleveland Group 


CLEVELAND, Sept. 27—The winter 
program of the Cleveland Automobile 
Manufacturers and Dealers Association 
is announced by Herb Buckman, man- 
ager, who terms it the “biggest and 
busiest” schedule ever projected by the 
local organization. 

The program opened Sept. 14 and 15, 
with the state convention of dealers. 
The next general session will be Oct. 
11, at the Cleveland Hotel. Ray W. 
Sherman, of Motor, will speak. The 
moving pictures taken at the associa- 
tion’s outing will also be shown. The 
November general session will be de- 
voted to space drawing for the auto- 
mobile show, which will be held Jan. 
21 to 28. A December date later to be 
set will be filled by Col. Leonard Ayres, 
vice-president of the Cleveland Trust 
Co. 

The Service Division inaugurates its 
season Oct. 4. The principal speaker 
will be F. C. Stanley of Bridgeport, 
Conn., chief engineer for the Raybes- 
tos Co. The division on Nov. 15 will 


inspect the new plant of the Ohio Buick 
Co.. 





To Use Windsor Plan 


SACRAMENTO, CALIF., Sept. 24— 
Marking entrance into a new era of 
used car merchandising in Sacramento, 
officials of the Sacramento Motor Car 
Dealers Association have announced 
the adoption of the Windsor Plan of 
handling the used car situation. 

Found Velie Starrett Co. 

MINNEAPOLIS, Sept. 26—The 

Velie-Starrett Co., a new firm, will 


serve Minneapolis and the northwest for 
Velie Motors Corp. 
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Am. Bosch Radio 


Business Grows 


One of Principal Lines, Met- 
calf Says; Unaffected by 
Ford Contract 


SPRINGFIELD, MASS., Sept. 29— 
“Acceptance of the contract to furnish 
the ignition equipment for the new Ford 
car will have no effect whatever on the 
radio business of the American Bosch 
Magneto Corp.,” said Morris Metcalf, 
vice-president of the corporation, in 
commenting on an article in a recent 
issue of Motor AGE. 

“Our radio business is growing 
rapidly and it will unquestionably be 
one of our principal lines in the future. 
Radio will represent nearly one-half of 
our total volume this year, and there is 
not the slightest possibility that we 
will either discontinue it or curtail it.” 

Mr. Metcalf’s statement followed the 

receipt of many inquiries from dealers 
prompted by the Motor AGE news 
story. ; 
This story stated that business and 
industrial circles were speculating on 
the effect that the acceptance of the 
Ford ignition contract would have on 
the corporation’s radio business. 


Neil Lincoln Takes Over 
Lincoln Mfg. Co. Sales 


CONNERSVILLE, IND., Sept. 27— 
All sales of the Lincoln Mfg. Co. have 
been placed in charge of Neil S. Lin- 
coln, vice-president of the company, 
whose headquarters will be at 3350 
Lawrence Ave., Detroit, the company 
announced here today. Mr. Lincoln 
joined the company in 1921 and has 
been actively engaged in its affairs 
since that time. 





Products of the concern are confined — 


exclusively to the Ford and Fordson 
field. Auxiliary transmissions and 
brakes for Ford cars and trucks have 
been the principal product until re- 
cently. Two items have now been 
added for use on the Fordson tractor, 
a selective speed governor and a radial 
hitch. 





Freed Distributor 


SALT LAKE CITY, UTAH, Sept. 
26—F rom now on the Freed Motor Co., 
organized in 1926, will be state dis- 
tributor for the Star car, for which it 
was appointed dealer a few months 
after the firm was organized. The 
company is moving to 468 South Main 
St., occupying the quarters just vacated 
by the Beveridge Motor Co. 





Ostrander Made Sales Manager 
SEATTLE, Sept. 29—Ralph Os- 
trander, assistant sales manager of Wil- 
liam O. McKay Co., Ford and Lincoln 
dealer here, has been made sales mana- 
ger of the Lincoln division of the com- 
pany. 


Motor Age 





By SAM U. L. SPARKS 


N° doubt if any of them red skin tribes from out of the west should adopt 
yours truly they would most likely call me Chief Big Blow Horn. 
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Well, I have found out that if you want to be sure your horn will be blowed, 
you had ought to blow it yourself. 


If I didn’t go around the three counties of which Sparks Corners is what you 
might call the trade center, and tell people the Half-past Six is the finest car 
that ever came down the pike, somebody would be misleading them into thinking 
some other car was. 


Truth in advertising is my watchword. 

Knowledge ain’t power unless you put it into action. If you wanta con- 
vince people that the car you sell is the best buy in the world, you have gotta 
show them that you are convinced. You hadn’t ought to expect them to be 
enthusiastic enough about it to buy it if you ain’t enthusiastic about selling it. 

The bird which thinks he knows all they is to know about selling auto- 
mobiles is an ostrich with his head buried in the sand. 


But they ain’t nothing to keep you from exercising a little horse sense, or 
stable reasoning, if you know what I mean. 

A guy ast me the other day, “What are your best arguments when you 
sell cars?” 

I told him one of the first things a salesman had ought to learn is that 
the only person you can argue with is your bitter half and no doubt she had 
her fingers crossed when she promised to obey you. What I mean, if you have 
got to argue, do it at home. And the second thing, which you will learn it at 
the same place, is to do some listening. 

Nobody—not even a automobile salesman—had ought to do all the talking, 
And it’s a good rule to let the guy to which you are going to sell a car do 
some of the talking his-self. He is libel to give some of his past history, which 
it will show you how to talk to him, and if you listen to him, he will maybe 
return the compliment. 


I find it a good idea to ask him a few questions, and when he tells me about 
the cars he has owned and what he didn’t like about them, then I know which 
points on the Half-past Six to drive home. 


I don’t like to knock, nor nothing like that, but I gotta admit that the 
reason [ sell rings around some of my contemptuaries here at Sparks Corners 
is because they are like the guy which was traveling for one of them corre- 
spondence schools. 

This guy stopped one day to get his shoes shined. 

“You-all a traveling man?” Rastus wanted to know. 

“That I am,” says this bird. 

“Where’s you-ah grips?” Rastus ast him. 

“IT don’t carry no grips,” says he, “I sell brains.” 
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“Well, suh,” says Rastus, scratching his head, “you-all is the fust 
traveling man I ever seen that didn’t carry no samples.” 
* * * * 


People most usually handle a live wire with care. 
* * * * 
Did you ever try putting what you might call the reverse English on the 
old saw about judging a man by the company he keeps? They’s a lotta people 
which judge companies by the representatives they keep. 





A wet AR ete oe ML 





September 29, 1927 


Texas Groups to 
Meet in October 


Tire and Service Station Men, 
Jobbers and Boosters 
Will Gather 


DALLAS, TEX., Sept. 28—The first 
meeting of the executive committee of 
the Texas State Tire Dealers’ Associa- 
tion, an organization composed of the 
tire men of Texas, will be held in Dallas 
on Oct. 12. This committee decided to 
meet in Dallas to discuss problems and 
perfect plans for future activities, dur- 
ing the automobile show. Three new 
local organizations have been perfected 
since the state association was formed 
two months ago. Others are in process 
of formation. 

Dan A. English of Dallas is president 
of the new organization. 

Another state organization of auto- 
motive men to hold its annual meeting 
here during the second week of October 
is the Independent. Service Station Men. 
This organization decided to change its 
meeting dates to the Dallas show dates 
in order to meet with all classes of 
automotive men. The exact date of this 
meeting has not been set down. It 
probably will be held on Oct. 12 on the 
same day the state tire dealers gather 
here. 

The quarterly meeting of the Texas 
Automotive Jobbers’ Association will be 
held in Dallas on Oct. 15. The associa- 
tion always meets during the annual 
show of the Dallas Automotive Trades 
Association. This meeting, it is said, 
will be executive in nature. Members 
of the Boosters Club and visiting auto- 
motive men, however, will be invited 
to attend. 

Boosters Club, Southwest, No. 4, an 
organization composed of the manufac- 
turers’ agents and special representa- 
tives of automotive houses in Texas, 
Oklahoma, Louisiana and Arkansas, 
will hold its annual meeting here on 
Oct. 15. This meeting will be climaxed 
with a banquet and a-theatrical per- 
formance at which the Texas Automo- 
tive Jobbers’ Association and visiting 
automotive men will be guests. 








Have Glass Patrol 


WILMINGTON, DEL., Sept. 27— 
The Delaware Motor Club has inaugu- 
rated a glass patrol to keep the streets 
of the city and the roads of Delaware 
free of glass. The public is being 
asked to notify the club’s headquarters 
when glass is discovered on the road- 
ways. 





New Dealer for East Point, Ga. 


EAST POINT, GA., Sept. 26—The 
East Point Chevrolet Co. is a new 
dealer here handling the Chevrolet in 
this section, D. L. O’Neal being pres- 
ident and manager of the company, 
and C. T. McGuire, sales manager Both 
have been identified with Ford and 
Chevrolet sales in this section. 
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R= BERRY is a garage proprietor. 
He has 10 men working for him 
during the summer and nearly that 
many at odd times during the winter. 
Since he took over the business three 
years ago, it has run 
night and day. Bob 
has never seen the 
key. For all he 
knows there never 
was one. He is a 
conscientious man, 
hires the best of help 
and never allows any 
job to go out of his 
shop unless it is exactly right. If it 
isn’t right, he makes it right. As 
a result, he has a large and rapidly 
growing list of customers. Everybody 
who buys one overhaul job from him, 
always comes back whenever, they need 
more work. And they send their 
friends. 

Bob Berry, as far as cash is con- 
cerned, is a poor man. Despite the 
thousands of dollars’ worth of work 
that he has done since he took over the 
place, he hasn’t much ready money. 
While another man would congratulate 
himself on banking $5,000 against 
future emergencies, Bob considers it a 
triumph when the village bank, which 
is run by an uncle of his, extends his 
notes for another 30 days. There must 
be money in the business, says Bob, but 
where is it? 

Like many others, Bob knows what 
the trouble is: he doesn’t collect what’s 
due him. But, also like many another, 
he doesn’t know why it is so hard to 
collect. He hasn’t found out yet that 
the 19 year old girl who is so good a 
stenographer and bookkeeper, isn’t such 
a wow as a collector. Customers like to 
hear her voice, but they don’t pay much 
attention to her threats. 





Selling is secondary in 
importance to collect- 
ing for what you sell. 


(Business Doctor) 








Utah Tax Income Gains 

SALT LAKE CITY, UTAH, Sept. 
27—Tax authorities of Utah have as- 
sessed 71,536 cars this year with a 
combined valuation of $16,009,861, an 
increase of 8655 cars and $1,793,027 in 
value over 1926. The per-car valua- 
tion is $223.84. 


Bales & Truitt, Inc., Chartered 
GREENSBORO, N.C.,Sept.26—Bales 
& Truitt, Inc., has been chartered to do 
a general garage business. Authorized 
capital stock is $150,000. W. L. Bales, 
L. O. Truitt and others, all of Greens- 
boro, are named as incorporators. 
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Western States 
Enjoy Prosperity 


Inland Empire™&nd Pacific 
Slope Dealers Setting 
Sales Records 


SAN FRANCISCO, Sept. 28—Auto- 
motive merchandising conditions in the 
Pacific Northwest are better than they 
have been at any time during the past 
year, according to George R. Morris, 
sales manager for the Pacific Star fac- 
tory, who has just returned from a long 
and detailed tour of Montana, Idaho, 
Washington and Oregon. 

“Sales are better throughout Oregon 
than they have been for 15 months,” 
said Mr. Morris, “and sales records are 
being broken in eastern Washington 
and Idaho. In fact, the whole of the 
‘Inland Empire’ is enjoying the great- 
est prosperity it has had for some time. 
The wheat crop is far ahead of any- 
thing the farmers have had since the 
first year after the World War, and 
more farmers in that section of the 
country will pay income taxes this year 
than ever before. All this is reflected 
in the sales figures of the motor car 
industry radiating from Spekane in 
that territory. 

“The Montana section is doing almost 
equally well and recently has been 
added to the territory supplied by the 
Pacific Star factory, whereas, in the 
past, cars for this area have been 
shipped in from the East.” 

Business prosperity prevails over all 
the Western States, and is being reflect- 
ed in steady growth of automotive sales, 
with prospects of even better business 
later this fall and during the “winter 
and spring, according to Harry Elliott, 
San Francisco advertising man, who 
has returned from a trip through the 
states of the Pacific slope. 

“The opinion of western dealers on 
winter business is best shown by the 
fact that the great majority of these 
dealers are ordering larger allotments 
of cars this year than last,” said Elliott. 


Whippet Sign Fliers’ Guide 

NEW YORK, Sept. 27—Aviators re- 
turning from night flights over Long 
Island have made use of the red light 
of a “Whippet” sign in the Jamaica 
Willys-Overland dealer’s showroom in 
guiding them to their landing fields. 

Located in the Hillside Ave. section, 
the showrooms of the Knight Motor 
Sales of Jamaica face a wide open ex- 
panse, which enabled the aviators to 
discern the light very readily. 








Sharp in New Quarters 

SPRINGFIELD, OHIO, Sept. 24— 
The C. F. Sharp Motor Co., Reo dealer, 
opened its new show rooms and gen- 
eral service building this week. Mr. 
Sharp has had arranged all depart- 
ments, service, storage and repair on 
three floors, sufficient to meet his needs 
for some time. 
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Baltimore Next to 


School Mechanics 


Trade Cooperates With City 
in Establishing a Train- 
ing Center 





BALTIMORE, Sept. 19—A_ school 
for the training of automobile mechan- 
ics, which will be operated by the public 
school system of Baltimore in conjunc- 
tion with a committee representing the 
trade, is to be opened in Baltimore in 
October. The institution will be con- 
ducted along lines entirely different 
from any other school operated for 
the same purpose, it is said. 

Four years ago the school authorities 
established a printing school in Balti- 
more, the employing printers furnish- 
ing the equipment and being repre- 
sented by an advisory committee. The 
automobile school will be conductéd 
along the same line and is expected to 
be just as successful as the printing 
school. 

Charles W. Sylvester, director of vo- 
cational education in the schools, is in 
charge of the plans for establishing 
the school. It will open in the building 
at Front and Lombard Streets but will 
be moved te the present City College 
building next year when a new City 
College is constructed. 


Jobs Promised Students 


The members of the Baltimore Auto- 
mobile Trade Association, Inc., are 
much interested in the school and have 
promised to aid in every way. Many 
of them have announced that they will 
enroll their mechanics in the night 
classes. Enrollment for the day classes 
is filled, it has been announced. 

The advisory committee will have a 
large part in equipping the school as 
a model service shop. Cars and chassis 
for use in the school will be furnished 
by the dealers. They also have agreed 
to use the graduates of the institution. 

It is pointed out that the training 
which will be given will not only enable 
the dealers to get well-trained mechan- 
ics but also will provide the mechanics 
themselves with training which will 
place them in a position to earn more 
money. 

The dealers are anxiously awaiting 
the opening of the school and the au- 
thorities have been given every assur- 
ance that the trade men in Baltimore 
will give every aid to make it a success. 





Auburn Dealer Stocks Low 


AUBURN, IND., Sept. 26—Stocks of 
Auburn cars held by dealers are small- 
er than at any period in the company’s 
history, according to Roy H. Faulkner, 
vice-president of Auburn Automobile 
Co. Mr. Faulkner has just returned 
from a swing through the eastern sec- 
tion of the United States, following 
which he made a survey of the Auburn 
situation throughout the entire dealer 
organization. 








It Depends on Who 
: Licks the Stickers 


HARTFORD, CONN., Sept. 
28—The state police depart- 
ment has called the attention 
of the Hartford police depart- 
ment to the fact that stickers 
on the windshield constitute a 
violation of the law. 

The humorous part of the 
situation is that the Hartford 
police attach a sticker to the 
windshield after they  in- 
spected the brakes and found 
them all right. 

The state motor vehicle 
commissioner did not know 
that the Hartford police were 
attaching these stickers, but 
what did inspire a letter writ- 
ten to all police officials was 
the long sticker setting forth 
that the occupants of the car 
were guests of Canada. The 
state law cals for a clear 














windshield. 








$1,495 Sedan in 
Dodge Six Line 


DETROIT, Sept. 28—Dodge Broth- 
ers, Inc., has added a lower priced 
five-passenger sedan to its six-cylinder 
line, the new car selling at $1,495. It 
is upholstered in gray leather, with 
exterior finish in blue lacquer below the 
belt line and black lacquer above. The 
window reveals and wheels are also 
finished in blue. Standard equipment 
includes front and rear bumpers, auto- 
matic windshield wiper, rear traffic 
signal and ignition lock. 


Motor Age 


I. du Pont Tells of 
Big 3 Relationship 


Details Relationship Between 
du Pont de Nemours Co., 
U. S. Steel and G.M.C. 


NEW YORK, Sept. 22—In response 
to a notice from the Federal Trade 
Commission, Irenee du Pont, chairman 
of the finance committee of E. I. du 
Pont de Nemours & Co., has detailed 
the relationships between the United 
State Steel Corp., General Motors Corp. 
and the du Pont company. 

Mr. du Pont’s letter to the commis- 
sion adds little to what has long been 
common knowledge. E. I. du Pont de 
Nemours & Co. owns 1,966,244 shares 
cf General Motors common stock out of 
a total of 8,700,000 shares outstanding. 
Betaveen May 10 and June 15, 1926, the 
company purchased the equivalent of 
114,000 of the present shares of the 
United States Steel Corp. at a cost of 
$14,005,392. The Steel Corp. has 7,116,- 
285 shares of common stock and 10,- 
719,046 shares of voting stock. 

Mr. du Pont continues: “The United 
States Steel Corp., as far as we know, 
owns no stock in the General Motors 
Corp. nor in E. I. du Pont de Nemours 
& Co., nor in any of their subsidiaries. 
The General otors Corp. owns no 
stock im E. I. du Pont de Nemours & 
Co. nor in the United States Steel Corp. 
or any of their subsidiaries.” 





Moon Stock Increase 


ST. LOUIS, Sept. 24—Stockholders 
of Moon Motor Car Co. have authorized 
an increase in the capital stock from 
220,000 shares of no par common stock 
to 400,000 shares. The date of issuance 
has not been set. 





* One Answer to Ye Merchant's Prayer | 








The new ,-ton General Motors de luxe delivery truck powered by the Pontiac 


six-cylinder engine. 


Branch managers and distributors who attended the pre- 


release showing are, in conventional order, W. B. Rayburn, Cleveland; R. Ff. 
Reese, Detroit; Major Winn, Indianapolis; C. D. Herriman, Detroit; L. E. Booth, 
Cincinnati; H. L. Beckwith, Toledo; A. J. Fitzpatrick, Detroit; C. G. Ade, 
Louisville; Joe Golden, Grand Rapids; Pierre Schon, Detroit; J. W. Campbell, 
Detroit; C. M. Eason (driving), Detroit; L. C. White, Indianapolis; T. C. Phillips, 
Milwaukee; J. C. Compton, Detroit, and V. G. Phillips, sales manager, Detroit 
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“Oh Moon of My Delight,” Quoth She | 

















The primary purpose of this picture is to show you what the Moon Six-Sixty 

royal roadster looks like, but since Ann McKay, stage and screen star, happened 

along in her car when we were looking for the Moon, we are also giving you 
a sight of Ann in her niftiest 





Stutz Cars Add 
to Speed Laurels 


INDIANAPOLIS, Sept. 24—Safety 
Stutz Black Hawk speedsters finished 
first, second and third in the Charlotte 
75-mile stock car race this week. Tom 
Rooney’s average was 94.24 m.p.h. 
Each Stutz stopped for punctures, due 
to splinters and nails in the track, 
but other entrants finished without 
stopping. Same ears finished one, two, 
three at Atlantic City, Labor Day. 

Yesterday Miguel Abed, Mexican 
millionaire sportsman, drove his own 
Stutz speedster to victory in the 84-mile 
Mexican national championship road 
race from Mexico City to Pueblo. 
Thirty-four cars were entered. 

In the past two weeks Stutz has won 
five major victories, including Atlantic 
City and Charlotte speedway races, 
Pike’s Peak stock car climb and Pike’s 
Peak free-for-all climb and Mexican 
championship. 


Watson Adds 92 Outlets 

PHILADELPHIA, Sept. 24—John 
Warren Watson Co. reports the addi- 
tion of 92 points of distribution for 
Watson Stabilators in August. These 
included five territorial distributors, 
29 dealers and 58 service dealers. The 
appointments were made in 24 states. 
The announcement of the Type AA 
Stabilator for cars of short wheelbase 
is expected by the company to increase 
further the demand for the Watson 
franchise. 


Pike’s Peak Road Public’s 

WASHINGTON, Sept. 29—Public 
ownership of the motor highway to the 
summit of Pike’s Peak, Colorado, is 
guaranteed by the action of Secretary 
of Agriculture Jardine in accepting 
the offer of the Pike’s Peak Auto High- 
way Co, to convey to the United States 
Its present highway to the summit 








of the mountain, together with 500 
acres of land. The company reserves 
the right to collect tolls at the pre- 
vailing rate until the close of 1935. 





Hartford Dealers Vote to 


Take Golf With Business 
HARTFORD, CONN., Sept. 17—The 
Hartford Automobile Dealers Associa- 
tion conducted a golf tournament and 
get-together session at the Wampanoag 
Golf Club last week, and the affair 
proved to be such a success that all the 
meetings until the golf season ends will 
be held at the club. There was a short 
session and luncheon before the match, 
which was won by Arthur R. Nielsen, 
president of the association. 
This was the first event of this nature 
ever conducted by the dealers associa- 
tion. Business followed dinner. 








Laws are Laws 


In Old Bay State 


BOSTON, Sept. 14—A bus 
from New “York touring 
through the Berkshires with 40 
passengers was recently held 
up at Pittsfield, and _ the 
operator was charged with 
operating without a registra- 
tion, license and the insurance 
that Massachusetts bus com- 
panies must provide. Despite 
the protests of the tourists the 
bus was not allowed to pro- 
ceed and the entire party had | 
to go to hotels for the night. | 
Later, in court the driver was 
found not guilty of driving 
without a license and the other 
charges were filed. A _ repre- 
sentative of the bus company 
was present and said there 
was no intention to try to 
evade the Bay State laws. 
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Ohio Dealers of © 
Chevrolet Build 


Activity of Nine Agencies In- 
dicates They View Future 
Optimistically 





CINCINNATI, Sept. 27—Building 
prejects have occupied the attention of 
members of the Chevrolet family in 
southern Ohio to a great extent in the 
last few months and many firms wili 
start the fall and winter season in 
handsome new homes or reconstructed 
and remodeled buildings. 

The Trenor Motor Sales Co. at Ur- 
bana, Ohio, opened a new sales and 
service building Aug. 27, with an actual 
count of 4103 visitors on opening day. 
The company started business 18 
months ago in an out-of-the-way loca- 
tion and today is housed in a most 
complete and up-to-date establishment. 

The Miami Chevrolet Co. at Batavia 
began business in an attractive new 
building Sept. 1. On the same date the 
Murphy-Stevenson Co. of Lancaster be- 
came established in its permanent loca- 
tion, a large bui.ding remodeled and 
redeeorated according to its plan. 

The White Motor Co., New Lexing- 
ton, had a formal opening of its new, 
two-story salesroom and service station 
un Sept. 15. Minnich Brothers, Brad- 
ford, Ohio, is just completing a hand- 
some sales and service building, and 
the Haman Auto Co. soon will move 
into a new building designed especially 
for its use in marketing Chevrolets. 


Two Openings Oct. 1 


C. A. White & Sons, Delaware, will 
move into a new building, 58 x 220 ft., 
Oct. 1 and on the same date the 
Scherer-Bell Co., Piqua, will open a new 
building. 

The Lang Chevrolet Co., Xenia, has 
just completed a new home and will 
equip it with the most modern ma- 
chinery for prompt and efficient service, 
in addition to a commodious salesroom 
and display department. The company 
will have its formal opening Nov. 1. 

This building activity in a com- 
paratively small territory exemplifies a 
spirit of confidence on the part of 
dealers and typifies a feeling of opti- 
mism regarding the future. The feeling 
among Chevrolet dealers that the re- 
maiming months of 1927 will bring 
business and profits for the year en- 
tirely up to their expectations is uni- 
versal. 





Paasche Locates Branch 


CHICAGO, Sept. 29-—The Paasche 
Air Brush Co. has opened a sales and 
service branch at Cincinnati under the 
direction of H. H. Evers, manager, the 
company announced today. The branch 
will be known as the Paasche Air Brush 
Co. of Cincinnati and will be located at 
Wade street, Flint street and the 
Southern Railroad. Portable painters, 
air brushes, etc., will be carried. 
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Champion to Visit 
European Plants 


President of AC Spark Plug 
Co. Will Also Take In 
Auto Shows 


FLINT, MICH., Sept. 24—Albert 
Champion, president of the AC Spark 
Plug Co., will sail for Europe from New 
York on Oct. 1, aboard the SS Ile de 
France. 

It is Mr. Champion’s annual trip in 
the interest of the company’s European 
factories located at Birmingham, Eng- 
land, and Paris, France. 

The English plant is an outstanding 
accessory concern of Great Britain and 
supplies AC products to Australia, 
Denmark, Egypt, Latvia, Lithuania, 
Mesopotamia, England Esthonia, Fin- 
land, Holland, Irak, Ireland, New 
Zealand, Norway, Persia, Sweden and 
Turkey. 

At Paris, Mr. Champion will inspect 
the new AC plant that was just com- 
pleted this fall, and which takes the 
place of the original AC factory located 
there a few years ago. The new plant 
is modern in every respect and will 
supply AC products to the following 
countries: 

Albania, Austria, Belgium, Bulgaria, 
Czecho-Slovakia, France, Germany, 
Greece, Hungary, Italy, Jugo-Slavia, 
Poland, Portugal, Russia, Spain, 
Switzerland. 

While abroad, Mr. Champion will 
visit the automobile shows at Paris and 
London. 


Hudson in Eight Months 


Exceeds 1927 Production 
DETROIT, Sept. 28—Within the next 
few days the Hudson Motor Car Co. 
will produce the 250,000th car, this 
year. Production already exceeds that 
for the entire year of 1926. Earlier 
in the year the Hudson became one of 
the few companies working on its 
second million total of cars and a 
majority of this .production came in 
1925, 1926 and 1927, when more than 
750,000 automobiles were produced by 
the company. 


Chandler Wins S. A. Race 

CLEVELAND, Sept. 27—A Chandler 
Six recently won the 220-mile South 
American race from Santiago to Pani- 
mavida, Chile, according to word re- 
ceived at the Chandler factory. The 
race, sponsored by the Santiago Auto- 
mobile Club, covered rugged territory. 
The winner, Carlos Fache, who came in 
12 minutes ahead of the second car, 
received $6,000 prize money. 











Ortel Has Willys Agency 
BALTIMORE, MD., Sept. 28—The 
Ortel Motor Car Co., 3223-25-27 East- 
ern Ave., has been appointed one of the 
city merchants for Willys-Overland, 
Inc., handling the Whippet and Willys- 
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What's a Mere 10 Inch Concrete Wall? | 











Bruce Johnson, of Texhoma, Okla., had just driven into his garage when a 
terrific Oklahoma windstorm pitched the ten-inch concrete sidewall upon 


the car, with Johnson seated inside it. 


Thanks to sturdy Chevrolet construc- 


tion, Johnson escaped without injury and the car came through with no damage 
other than dented fenders and body marks. The block resting upon the rear 
of the body weighed one ton. A derrick was required to release the car. 





Knight in the Highlandtown section of 
Baltimore. The show rooms have been 
remodeled and a large service station 
established. 


Maryland Dealers Win 


Titling Law Amendment 


BALTIMORE, Sept. 29—An amend- 
ment to the titling law, which will be 
of considerable benefit to dealers in 
Maryland, will go into effect on Oct. 1. 
Ever since the Maryland law requiring 
the titling of cars became operative it 
was necessary for the dealer receiving 
a shipment of cars to get title for each 
one before he could have it removed 
to his establishment. Title for each 
car cost him $1. Then, when the car 
was sold, he was required to reassign 
the title, costing another $1 in each 
case. 

The amendment enables the dealers 
to get what is known as a dealer’s title 
for each car from the Commissioner of 
Motor Vehicles and for which no charge 
will be made. When the car is sold the 
original title then will be issued to the 
purchaser, but cars in stock must carry 
only the dealer’s license until the 
owner’s title is issued. 








July Accidents Lower 


NEW YORK, Sept. 27—Motor acci- 
dents in cities over 100,000 population 
increased more than 10 per cent during 
the first seven months of this year, the 
fatalities for these communities be- 
ing 3406 against 3082 in the corre- 
sponding period of 1926, the National 
Automobile Chamber of Commerce re- 
ports. The July totals, however, give 
promise of a decline as they reached 
499 as compared with 518 a year ago. 





$4,389,909 Worth of 
Supplies Exported 


WASHINGTON, Sept. 28—Exports 
of automobile accessories from the 
United States during the first six 
months of this year totaled $4,389,909, 
according to revised figures announced 
by the automotive division of the De- 
partment of Commerce. The 1927 ex- 
ports represented an increase of $647,- 
964 over the exports the first six months 
of last year. 

The leading markets for accessories 
this year were as follows: Canada, 
$1,547,798; Australia, $408,580; Argen- 
tina, $211,984; Brazil, $203,859, and 
Germany, $136,000. 





’Frisco Dealers Asked to 
Aid State Traffic Survey 


SAN FRANCISCO, Sept. 28—The 
Motor Car Dealers Association of San 
Francisco, at the request of the State 
Department of Public Works, has be- 
gun a complete survey of the traffic 
situation. 





Fiat Sales Off 

WASHINGTON, Sept. 26—Largely 
because of American competition in the 
Spanish and Swiss automobile markets, 
the sales of the Fiat Company, leading 
automobile manufacturer of Italy, have 
decreased 50 per cent the first three 
months of this year. 





Olsson Tours Europe 
WESTVILLE, N. J., Sept. 27— 
Thomas Olsson, the proprietor of West- 
ville Garage, Westville, N. J., is tak- 
ing an extended trip through Europe. 
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$100,000 Club Sees 
Dempsey - Tunney 


150 Members, From Every 
State, Report for Meeting 
at Willys Plant 


TOLEDO, Sept. 27—One hundred 
and fifty members of the famous “One- 
Hundred-Thousand-Dollar Club” of 
Willys-Overland recently arrived at 
the factory to attend the fifth annual 
gathering of the star salesmen who 
have sold a minimum of $100,000 worth 
of merchandise during the past 12 
months. 

As a special feature of this year’s 
gathering in recognition of the fine per- 
formance of the super-salesmen, the 
factory arranged for a special train to 
take the delegates to the Dempsey- 
Tunney fight where ringside seats had 
been previously reserved. 

The fight event brought to a close a 
two-day session devoted to inspection 
tours through the manufacturing divi- 
sions of the plant, business meetings 
and addresses by the executives of 
Willys-Overland, Inc. 

The majority of business meetings 
were in the hands of L. G. Peed, general 
sales manager, and R. M. Rowland, 
sales promotion manager. At the fare- 
well dinner given to the star salesman 
just before leaving for Chicago, ad- 
dresses were given by John N. Willys, 
president; L. G. Peed, sales manager, 
and D. R. Wilson, president of Wilson 
Foundry, Pontiac, Mich. 

Every moment of the two-day meet- 
ing had been carefully planned with the 
trip to Chicago, via motor convoys and 
special trains, as the main event. The 
delegates who represented every state 
in the union in addition to Canadian 
territory, returned to their homes at 
leisure, following the bout. 


Dunlop Names 77 New 


Wholesale Distributors 


BUFFALO, Sept. 27—Dunlop Tire & 
Rubber Co. has developed 77 additional 
wholesale distribution points in the past 
45 days to provide facilities following 
the introduction of many new sizes and 
types of balloons and other tires. Sev- 
eral more warehouses will be estab- 
lished in the coming 60 days. 








Morgana Leaves Briggs 


DETROIT, Sept. 28—Charles Mor- 
gana, director of engineering of the 
Briggs Manufacturing Co. for the past 
two years, has resigned to go into 
private business. He was for five years 
general production manager of the 
Chrysler Motor Corp. and prior to that 


time was for 10 years with the Ford 
Motor Co. 





Vandervoort With Lansing Co. 
LANSING, Sept. 24—Frank S. Van- 
dervoort has been appointed general 
manager of the Lansing Oldsmobile Co. 
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Jest—A Bit Cynical °° 








By S. G. SWIFT 


"THOUGH in a manner of speaking, I am not given to flying off the handle— 
being rational rather than rash—I have evidence enough that there is con- 
cealed within me a bit of red-bloodedness and when time and oceasion demand, 
I get sore. “Fools labor at defense; the experienced flee”—the trained flee—but 
I refuse to do that in this case. My chief turbulence at the present moment is 
occasioned by the same cultured voice that I told you last week of hearing via 
radio. This person has again gone on the air in her high-hat effort to arouse in us 
some responsibility of action with regard to the roadside hot-dog stand. I 
agreed with her previous statements; but this time she says that, “half of the 
highway garages are nothing more than filling stations for the inner man,” 
which is a vast libel. Withal it is probably the view of the average non-thinking 
person—and that means nearly everybody. 


The next time you have occasion to drive through the country, take notice. 
You will see that roadside garages do not sell food products. Also that they 
are usually the best structures architecturally to be found along the road. 


ithe eyesore that this dame has in mind—her observation is limited—is the 
refreshment stand or vegetable market constructed of odds and ends of second- 


hand, unpainted lumber, usually obtained at no expense by tearing another stall 
or two out of the disused barn. 


Did you ever run across a garage that sold red-hots? You never sau-sage a 
garage, nor did the woman orator. 


* * * * 


O F course there should be something done about the herribly conceived 
crates that are cluttering up on our main highways. It isn’t only 
that they are unattractive; in many instances they are downright filthy. 
But I don’t know what we can do about it. When we had only poor roads 


to drive over, we had uncluttered scenery; now that we have the good 
roads we've lost the view. 


* * * * 


WE have all of us heard, among the mass of loose talk that apparently 
distinguishes the post-war period, certain verbiage relative to the way in 
which the eighteenth amendment was slipped over on the country “While the 
Boys was over there.” That is as faulty as mass-reasoning usually is. Con- 
certed attack was what brought about the acceptance of the eighteenth amend- 
ment, the greatest moral force ladies and gentlemen—pardon me, I thought I 
was addressing the Sons and Daughters of Sahara, but that’s next Thursday 
night—anyway, that’s how it happened. The representative at the nation’s 


capitol who will vote contrary to the way the great majority of his constituents 
want him to vote is either a fool or about to retire. 


The same thing is going to bring about the abolition of the automobile 
excise, probably at the next session of congress. We have tried to do this 
before, without avail, because our efforts have lacked the one essential; they 
haven’t been in the form of a mass effort. But now look at the array. We have 
the A. A. A. with a definite program which includes the cooperation of every 
national and sectional trade association in the industry, every member of which, 
presumably, is telling his hired hands at Washington, by mail or wire, to get 
busy and do something about abolishing the tax. And thus it will be that in 
a few months this particular excise will be one with Nineveh and Tyre. (Hav- 
ing settled that question my services are available as an arbiter—serving with- 
out pay, to preserve my amateur status—of other questions of moment.) 


* * * * 


H AVE you laid your plans to sell “’em,” “Something for the CAR this 

Christmas?” The festive season is only a little more than three and 
a half months away and you’d better lay in your stock now before it is 
all sold to dealers more wide-awake than you. It’s easy. The idea is that 
dad would rather have a new rear end than a necktie. He pays the bill 
anyway so give him what we tell you he wants. I may be a bit premature 
in this announcement, but there’s nothing like being prepared. However, 
perhaps I shouldn’t have mentioned the matter. 


** * * * 


ND there’s Thanksgiving. “Sell ’em something for the Car for Thanks- 
giving.” That’s a brand new idea. And it oughta work. Most any father 
gets tired of the same old cranberry sauce; advocate giving him a new transmis- 


sion or a couple of lock washers. There’s probably a chance for profit here that 
has been overlooked in the past. 
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Are you equipped for welding? No, no! This has nothing to do with pinochle. We mean welding, not melding. Anyhow, 


if you are not weldingly equipped this display may be a rem‘nder. 
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European. Growtr 
to Boost Rubber 


AKRON, Sept. 23—Highcr crude 
rubber prices in 1928 are predic:ed by 
William O’Neil, president of the Gen- 
eral Tire & Rubber Co., who returned 
this week following a two months’ tour 
of Europe. 

Growth of the motor car manufactur- 
ing industry on the continent is seen 
by Mr. O’Neil as a major factor in 
forcing costs higher. Sales of motor 
cars in Great Britain and France have 
been greatly stimulated, he stated, as 
a result of the recent introduction of 
the American time payment plan. 
Laboring classes, who heretofore were 
prevented from buying automobiles be- 
cause of having to pay cash, now are 
purchasing cars in large quantities. 

Mr. O’Neil said that in England it 
is predicted the present price of 33 
cents a pound for rubber will, by Jan. 1, 
reach 42 cents. Effect of this expected 
advance will not be felt in this country 
until later next year, in his opinion. 


ee 


Auburn Ratios Optional 

AUBURN, IND., Sept. 28—A _ 6.2 
to 1 compression ratio and a 3.69 gear 
ratio have been made optional equip- 
ment at no extra cost on the Auburn 
8-88. ean 

Reid Durant Branch Chief 

ATLANTA, Sept. 27—The southern 
branch of the Durant Motor Corp. an- 
nounces the recent appointment of 


The mummy holding the center of the picture is the 





Harry J. Reid as manager of the com- 
pany’s Georgia distributing branch at 
322 Peachtree St., handling the Star 
dealer trade in this state. J: R. Morris 
as been named assistant manager, and 
is also: in charge of retail sales in the 
Atlanta district. 





Nature Helps Him 


to Advertise Cars 











CLEVELAND, Sept. 28—Free long 
distance advertising at the expense of 
nature is the boast of G. E. Deuble, 
proprietor of the Deuble Motor Sales 
Co. A tiny toy balloon, carrying a 
used car offer, released by Deuble has 
been found in the Black Forest, Central 
Pennsylvania, over 400 miles from 
Cleveland. 


School Opens Oct. 1 for 
Eldridge Buick Key Men 


SPOKANE, Sept. 27—The annual 
winter school of the Eldridge Buick 
Co. for its executives and other “key 
men” will open Oct. 1, W. Z. Cooper, 
assistant manager of the Spokane 
office, announces. About 30 will attend 
these classes which meet weekly over 
a period of five months. Mr. Cooper 
will be in charge. 

Instruction in salesmanship, knowl- 
edge of the car, labor shortcuts and 
other subjects of direct interest in the 
automobile business, will be given. 

The school has been conducted for 
three years. 


Dealers May Air 
Tax Views Nov. 7 


WASHINGTON, Sept. 29—Automo- 
bile manufacturers and dealers desiring 
to express their views tcward the re- 
peal of the 3 per cent excise tax stii! 
remaining on passenger cars will be 
given a hearing Nov. 7 by the House 
Ways and Means committee, which this 
week announced its 10-day program for 
hearings. 

The committee will take up its tax 
program revision on Oct. 31. 

At the conclusion of the hearings the 
committee will close its doors to all in- 
terests and proceed to write the bill 
which will be presented to the House 
and later will be revamped by the Sen- 
ate finance committee, before it is pre- 
sented to the Senate. After the Senate 
acts, it will then be sent to conference 
between representatives of the two 
houses and if agreed upon, passed. 


Two More for N.A.C.C. 


NEW YORK, Sept. 27—Falcon 
Motors Corp. and the Fageol Motors Co. 
of California have been elected to mem- 
bership in the National Automobile 
Chamber of Commerce. 








Davis to Handle Chrysler 
CLARKSVILLE, TEXAS, Sept. 24— 
The Davis Motor Co. with Fred Davis at 
the head, has been organized here for 
handling the Chrysler lines in this terri- 
tory. 
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Arthur E. Clifford 
Dies in Cleveland 


Arthur Eastman Clifford, for more 
than thirty-five years actively engaged 
in the industrial and trade publishing 
field, and since Nov. 12, 1923, business 
manager of Automotive Industries, suc- 
cumbed to a heart attack in Cleveland 
on the evening of Sept. 20. 

Mr. Clifford had gone to Cleveland 
from Philadelphia on the day before 
he died to attend the annual exposition 
of the National Machine Tool Build- 
ers’ Association. 

Mr. Clifford was born in Gilmanton, 
N. H., in 1868. He began his publishing 
career in New York as business man- 
ager of the American Exporter. He 
was ever a foremost figure in building 
the standard of ethics in the trade 
publishing field to its present high posi- 
tion. 

He is survived by a widow and two 
daughters. 

Funeral services were held Sept. 23, 
at the Graceland Chapel, Chicago. 





Kokomo Picks Birmingham 


ATLANTA, Sept. 28—The Kokomo 
Rubber Co., Kokomo, Ind., announces 
that Birmingham, Ala., had _ been 
selected as the distributing point for 
the South, office and warehouse space 
having been leased in the Merchants & 
Manufacturers Terminal Bldg., in that 
city. The company’s dealer trade in 
the South will henceforth be handled 
from this point. 


Miss Goldstein Named 
OAKLAND, Sept. 27—Miss Edna 
Goldstein has been appointed general 
manager of the southern division of 
the Credit Tire Co. of this city, and 





Arthur E. Clifford 





has opened headquarters at Los An- 
geles. Edward R. Bland succeeds Miss 
Goldstein as manager of the northern 
headquarters of the company in Oak- 
land, which has 12 stores in this section. 





Spicer Redeems Stock 


NEW YORK, Sept. 27—Redemption 
of $1,000,000 par value of the 8 per 
cent preferred stock of the Spicer Mfg. 
Co.. will be effected on Oct. 1, it was 
announced by the company yesterday. 
The redemption price will be 110. As 
of Dec. 31, 1926, there was $2,800,000 
of this stock outstanding. 





Olsen and Burrows Sell Buick 
SPOKANE, Sept. 26—Oscar Olsen 
and Herbert Burrows have joined the 
sales forces of Eldridge Buick Co., 
Spokane. 
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Maryland Studies 


Motor Insurance 


BALTIMORE, Sept. 28—A commis- 
sion to study compulsory automobile 
insurance and other methods of pro- 
tecting those injured or sustaining 
property loss due to motor vehicles has 
been appointed by Gov. Albert C. 
Ritchie, of Maryland. The commission 
was authorized by the last session of 
the General Assembly after that body 
had refused to pass any of the several 
compulsory automobile insurance bills 
introduced. 

C. Harry Reeves, of C. H. Reeves & 
Co., Inc., Baltimore distributor of the 
Pierce-Arrow, is a member of the com- 
mission. He represents the automo- 
bile industry on the body. 

The commission will make its report 
to the Governor and to the General 
Assembly which meets in January, 
1929. 

At the same time this commission 
was appointed the Governor appointed 
another to make an investigation of 
the general problem of motor vehicle 
accidents, including the “hit-and-run” 
evil, and also report to the General 
Assembly. A. H. Bishop, president of 
the Baltimore Automobile Trade Asso- 
ciation, Inc., is a member of this body. 





Show Prospect Yield Good 
HARTFORD, CONN., Sept. 29— 
Those dealers who exhibited at the 
State Fair at Charter Oak last week 
report very good results especially in 

the nature of new prospect lists. 





Katz Buys Out Lally 
HARTFORD, CONN., Sept. 27—The 
Katz Filling Stations, Hartford, has 
bought out Lally Bros., 401 Capitol 
Ave., automotive accessory dealer. 








What’s Coming in Motordom 


SHOWS 

Automotive Equipment Association, 
Coliseum, Chicago ............ Yov. 7-12 

*Baltimore, Sith Regiment Armory, 
Jan. 21-28 

Brooklyn, Brooklyn Motor’ Vehicle 

Dealers Association, 23rd Regiment 
BE? -sevenecnereeenssekaanl Jan. 21-28 
DE <tpiceeecuanenisecenne send Jan. 14-21 


Camden, N. J., Convention Hall, 
Jan. 30-Feb. 4 
National Automobile Cham- 
of Commerce, Coliseum, 
Jan. 28-Feb. 4 
*Cincinnati, Music Hall ........ Jan. 14-21 


*Cleveland, Public Auditorium..Jan. 21-28 


*Chicago, 
ber 


TE <consctoatanneseubeactus Jan. 14-21 
*Dallas, Texas, Automobile Building, 
Oct. 8-23 
Denver, Auditorium ...... Feb. 27-March 3 
Des Moines, Coliseum ........... Feb. 20-25 
Detroit, Convention Hall ........ Jan. 21-28 
rrr Te eee Oct. 6-9 


Hartford, Conn., State Armory ..Feb. 18-25 
Holyoke, Mass., Charlton Bldg...Oct. 12-15 
Indianapolis, Auto Show Bldg...Feb. 13-18 


*Kansas City, Mo., American Royal 
Di. teeenecdavbésebenss waves Feb. 11-18 
*Louisville, Ky., Jefferson County 
BO sesneene seaeneneseees Jan, 16-21 
*Milwaukee Auditorium ......... Jan. 14-21 
Minneapolis, Municipal Auditorium, 
Feb. 4-11 
Muskegon, Mich., Armory ...... Feb. 21-25 


National Standard Parts Association, 
_ Convention Hall, Cleveland..Nov. 14-18 
Newark, Armory Jan. 14-21 








Coming Feature Issues of 
Chilton Class Journal 
Publications 


Nov. 10—Marketing Annual — 
Motor World Wholesale. 


Feb. 18—Statistical Issue—Auto- 
motive Industries. | 




















*New York, National Automobile 
Chamber of Commerce, Grand Cen- 


Se UD kwidoeudeceddcaseces Jan. 7-14 
*Philadelphia, Commercial Museum, 
Jan. 14-21 
Providence, R. I., Cranston Street 
DO? ccste¢candtbvnnwnnnes Feb. 11-18 
Rochester, N. Y., Edgewater Park, 
Jan. 23-28 
Salon, Automobile Salon, Ine., Hotel 
Drake, CRIGRMO .cccccces Jan. 28-Feb. 4 
Salon, Automobile Salon, Inc., Hotel 
Biltmore, Los Angeles ....... Feb. 11-18 
Salon, Automobile Salon, Inc., Hotel 


Commodore, New York..Nov. 27-Dec. 3 
Salon, Automobile Salon, Inc., Palace 
Hotel, San Francisco..Feb. 25-March 3 
Salon, Los Angeles Motor Car Dealers 
Association, Hotel Biltmore..Oct. 18-21 
*San Francisco, Civic Auditorium, 
Jan. 28-Feb. 4 


Sheboygan, Wis., Eagles Auditorium, 


Feb. 6-12 
Springfield, Ill.,.State Arsenal..March 7-10 


Springfield, Mass., Municipal Audi- 
Wn “% Se Ce eh ececess Feb. 27-March 3 

*St. Louis, City Market Bldg. ...Feb. 20-25 

Syracuse, State Armory .......... Feb. 6-11 


Trenton, N. J., State Armory...Feb. 18-25 





* Will have special shop equipment exhibit. 
CONVENTIONS 


Automotive Equipment Association, 
Coliseum, Chicago ntl ecin te tat ate Nov. 7-12 
Iowa Automotive Merchants Associa- 


Sei: Pe Lo  ceeneeséeeces Oct. 

Michigan Automobile Trade Associa- 
tion, Annual Meeting, Hotel Stat- 
SE Jan. 
National Association of Finance Com- 
panies, Congress Hotel, Chicago, 
Nov. 14-15 

National Standard Parts Association, 
Hotel Hollenden, Cleveland, Nov. 14-18 

National Tire Dealers Association, 
Brown Hotel, Louisville, Ky..Nov. 15-17 
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N.A.D.A. 
Chicago, Jan. 31-Feb. 2—Annual, Palmer 
House. 
Chicago, Feb. 1—Banquet, Palmer House. 
New York, Jan. 9-10—Eastern District, 
Hotel Commodore. 


S.A. E. 
Chicago, October 25-27—National Trans- 


portation and Service Meeting, Hotel 
Sherman. 


Detroit, Jan. 24-27—Annual Meeting. 


“New York, Jan. 12—Annual Dinner. 











Motor Age 


Gas, Oil.and Hot Dogs—Drive In 


ACKARD executives meet dis- 
tributors at Rye Beach. Here’s 
one beach that’s all wet. 


“Graham offers new buses,” and 
the movies are still showing the 
same old clinch, says the office 
stenog. 


“Chryslers win Polish Cup,” 
and we thought polish came in 
cans. 


“Truck makers urged to stop 
bad deals.” Would you think those 
boys would have time to play 
poker? 


“Breeze Mark” car fittings and 
shop equipment are fast invading 
the market. We just knew there 
was something worth while “in 
.the wind.” 


Chrysler cars can now be equip- 
ped with the “red head” features. 
From the name we thought that 
would be more appropriate for 
Auburn. 


A change from “Hot Dogs” to 
“Hot Puppies” in the heading on 
this page is suggested by Bill 
Ralph, of New York. Puppies, 
says Bill, are tenderer and easier 
to digest. 


“Seven arrested Sunday for 
Reckless Driving,” says the St. 
Paul Dispatch. These Sunday 
drivers seem to be turning the day 
of rest into a day of arrest. 


It is the custom in Minnesota to 
make traffic violators work out 
their fines in the line of work 
with which they are most familiar. 
“Great,” said one of the seven, 
“T’m a travelling salesman.” 


* 
Turpin handling Dodge, says 
Motor AGE headline. There’s 


nothing cock-eyed about his judg- 
ment. 


Orders for Graham trucks reach 
high point, and that doesn’t mean 
that some hermit in the Him- 
alayas has ordered one. 


Columbia, S. C., police war on 
slogans attached to backs of auto- 
mobiles. Evidently, despite the 
signs, the minions of the law get 
“too d—n close.” 


The A.A.A. estimates 7,000,000 
tourists took to the road this sum- 
mer. Will some omniscient statis- 
tician please calculate how much 
debris this equals? 


A. J. House opens new home in 
Yoakum, Tex. When things break 
wrong for you salesmen at the old 
homestead, here’s a house and 
home for you. 


President of National Lead Bat- 
tery Co. will visit branches by air- 
plane. Accidents chronicled in 
the newspapers prove that aviators 
do this sort of thing right along. 


The train had tossed the tourists 
in the ditch but the windshield 
sticker still proudly proclaimed, 
“Guest of Canada.” Guessed once 
too often, probably. 














John Cleary Says— 


If you are tempted to hand all your profit to a customer, 
remember this: 


Give aman your shirt and—sooner or later—he will come 
back to demand gold cuff links for it. 


Q And he'll be sore if he doesn’t get them. 
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1908-GEO, ROBERTSON 


IN LOCOMOBILE, WON 
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1903-PACKARD PLANT 


DEFEATS WINTON IN MOVED TO DETROIT 


FROM WARREN, OHIO. 
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Harold E. Risdon, 
who has cultivated 
a telling habit 


cient 


enn: Sona 


IVE years ago Harold E. Risdon bought two large 

lots and a small sheet-iron building, housing a 

service station, on a side street in a sectional busi- 

ness district in Berkeley, Calif., a university city 
of 75,000 inhabitants. 

Today Risdon has a fireproof brick and cement build- 
ing covering three large lots and 12,000 square feet of 
floor space, with an investment of $30,000, all earned 
out of the garage, repair and service business he has 
built up. 

“Tell ’em what they need, have it in stock and ask 
‘em to buy it,” is Risdon’s prescription for his success. 

On the right-hand side of the entrance driveway is 
Risdon’s tire shop, its windows filled with an attractive 
display of tires, on which he has occasional sales. Back 
of these windows is a completely-equipped vulcanizing, 
retreading and repair shop for tires of all sizes and all 
makes. 

On the right-hand side of the exit driveway is a 
twin wing, consisting largely of plate-glass windows, 
in which, in full view is a large battery-charging sta- 
tion, while-back of that is a grease rack, equipped to 
handle everything on wheels, from a 10-ton truck to a 
motorcycle. 

In between the two driveways is a roofed, but open, 
space 100 feet long by about 25 feet deep; containing 
the gasoline pumps and the oil tanks, sheltered from the 
weather, yet in plain view from the street. Still back 
of this is a plate-glass window, some 40 feet long, in 
which is displayed a wide range of equipment and ac- 
cessories. 

Like the properties described in the old song about 


‘Tell It to 


Seven Keys to Success in 
Garage Business 


HESE opened the door for Harold E. 
Risdon of Berkeley, Calif.: 


1. Inspect every car that comes in for any 
purpose whatever. 


2. Tell the motorist what he needs, and noth- 
ing that he does not need. 


3. Ask him to buy it. 

4. Have it in stock. 

5. Quote one price and hold it. 
6 

7 








. Do all work on a flat rate. 


. Carry only recognized merchandise and 
suggest no other. 


—_ 








J. P. Morgan, “it all belongs to Risdon,” and Risdon 
makes it his business to be there all the time to direct it. 

“At least half of the motorists in this country actually 
do not know just what they really need, either in repairs 
or equipment, to get the best out of their cars,” Risdon 
said. “The garageman, to succeed for himself and to 
give the best service to the public must be prepared to 
tell the motorist just what is the matter with his car, © 
if anything is the matter. Then he must be able to re- 
pair the trouble, replace old and worn parts, or suggest 
better ones. In short, he must be a physician to auto- 
mobiles, but, like the physician, he must be honest, he 
must tell the customer he needs repairs, alterations or 
new parts only when he does need them—not merely to 
make a sale.” 

Every car that stops at the Claremont Garage—Ris- 
don’s name for his plant—is given an inspection by a 
competent man. No matter for what purpose the car 
stops—gasoline, oil or some small adjustment—the 
owner is given a word as to his apparent needs, if he 
has any. If the owner then wants a more thorough 
inspection, this is given, free of charge. 

“A woman resident of Salt Lake, wintering in Berke- 
ley, had her car overhauled by us,” said Risdon. “She 
went away and we thought no more about her, but some 
six months later a man, driving one of the finest cars 
built in America, dashed into the garage one Friday 
afternoon. ‘Go over this car thoroughly,’ he said, ‘and 
do whatever it needs. I’ll be back for it Monday.’ 

“This was such a comprehensive and unusual order 
that when the man returned, I asked him how he hap- 
pened to come to us. 

“‘<T didn’t happen,’ he replied. ‘Mrs. Blank is a client 
of our bank in Salt Lake and she told me of you. I had 
not intended to come to Berkeley, but she thought so 
well of your work and your honesty that I came over 
here from San Francisco.’ ” 

Risdon carries a complete stock of tires, batteries, 
accessories, parts, equipment, paints and lacquers. He 
does battery recharging, tire repairing of all kinds, 
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Risdon’s Habit of Telling Them What They Need, Asking Them to 
Buy and Having the Items in Stock, Builds $30,000 
Garage in Five Years 


= 
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. By 
H. H. Dunn 





painting, lacquering, greasing, washing and, of course, the old garage when I bought it to 360, and we still 
mechanical repairs to cars of all makes. He handles have 75 per cent of the original 80 with us. 
gasoline and oil and maintains a considerable storage “The individual garageman should develop coopera- 
department. His seven rules for the maintenance and _ tion among the other garagemen of his community. 
operation of his garage, are: We have done this in Berkeley. We buy together; we 
Inspect every car that comes in for any purpose what- supply each other; each one of us has some specialty, 
ever. Tell the motorist what he needs, and nothing and the others turn over their work in that line to 
that he does not need. him whenever possible. 
Ask him to buy it. In short, the whole story 
iawn tt te ahock of the garage business is 
how the garageman can 
Quote one price and 
































ne 3 get out of the screw- 
old it. driver and monkey- 

Do all work on a flat wrench stage in his 
rate. 


business. We must sell 
ourselves, our service 
and our business, exact- 
ly as the automobile 
dealer sells himself and 
his cars. Location is not 
so important as reputa- 
tion, and back of repu- 
tation must stand not 
only character of finish- 
ed work, but character 
of the advice given and 
ability of the men giv- 
ing it.” 

Today Risdon’s busi- 
ness total for one week 
is greater than it was 
for any month of his 
first year in business. 


Carry only recog- 
nized merchandise, and 
suggest no other. 


“Back of all this,” 
Risdon declared, “‘must 
stand a capable organi- 
zation of competent me- 
chanics on whom not 
only the garage owner, 
but the motorist can 
depend. By these meth- 
ods we have increased 
the 80 customers who 
were on the books of 
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Two views of the garage which Risdon’s policy built in 


five years 
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ALWAYS GETS | 
ON THE JOB 


ix IRF 
ME. 4 BATTERY OR™ 
seas e we OVERHAUL. AN ENGINE. 


HE perfect mechanic always gets on the job 
ahead of time. 


The perfect mechanic gets his tools out and . 


his overalls on before the whistle blows in 
the morning. 

The perfect mechanic after getting all set for his 
work can run down to the clock and punch in on time. 

The perfect mechanic is versatile, and can paint a 
car, repair a battery or overhaul an engine. 

The perfect mechanic never blames the service sales- 
man for vague orders. 

The perfect mechanic can file oversize pistons to fit 
an engine or stretch undersize parts if the stock man 
does not have the right part. 

The perfect mechanic can always get a job out just 
when it is promised even though he is interrupted and 
put on other jobs. 

The perfect mechanic loses no time between jobs and 
remembers just where he left off when he returns to a 
job that he was taken off of. 

The perfect mechanic knows that the factory that 
made the car his boss sells is the only place that can 
make good parts for it. 
















‘ 5 es, 


The perfect mechanic knows that any 
come-back is his fault and can not pos- 
sibly be due to the fault of “genuine 
parts.” 

The perfect mechanic gladly makes 
good such complaints on his own time rather than have 
the customer dissatisfied or have his boss lose money. 

The perfect mechanic is glad to buy tools for the 
shop out of his earnings. 

The perfect mechanic keeps a good stock of tools 
to lend to the other boys in the shop. 

The perfect mechanic will always welcome the chance 
to lend his tool kit to the man who wants to overhaul 
his car over Sunday. 

The perfect mechanic can keep his overalls clean even 
though the shop has no creepers. 

The perfect mechanic does not mind going to lunch 
a little late in order to get out a rush job. 

The perfect mechanic expects to be docked if he re- 
turns from lunch a few minutes late. 

The perfect mechanic understands orders that say 
“fix up engine.” 

The perfect mechanic always does extra work that is. 
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: N many ways this article is a 
primer for the mechanic whose 


aim is perfection. It constitutes a 
home course which, if diligently 
studied and put into practice, should 
result in the patient’s getting a steady 
job with any circus side-show. 


\= ey” 


customer even though the order vaguely 
calls for a “tightening up.” 

The perfect mechanic can repair a trans- 
mission and yet stay neat and clean. 

The perfect mechanic can jump from an 
axle overhauling job to installing 
a dome light in a new sedan with- 
out soiling anything. 

The perfect mechanic can take 
the place of the shop foreman or 
service manager in an emergency 
yet wants only $35 a week. 

The perfect mechanic knows that 
the work specified on the order is 
just what is needed to fix the car. 

The perfect mechanic never ar- 

gues with his foreman or those who 
: .. write the orders. 
7 ,* The perfect mechanic is able to 
xe oo —— tend the gasoline pump, wait at the 
stock room for parts, be delayed in 
getting tools, get a drop light that 
won’t work and then make good on 
the boss’ wild promises. 

The perfect mechanic never 
blames the car for not making the 
gasoline mileage the salesman 
promised. 

The perfect mechanic is always 
glad to work overtime even though 
he has tickets to a show and prom- 
ised to meet his wife downtown. 

The perfect mechanic, working 
on an hourly basis, gladly goes 
home when things are quiet in the 
shop. 

(Turn to page 44, please) 
















































































C chanic is such a | Bf | : : ? 

l rarity that his for- 
tune is made if he 
gets with a circus 
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needed but not or- 
. dered for those 
customers who 
y know that extra 
work is sometimes required. 1. _. 
s The perfect mechanic can always satisfy any ; ilies a 
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Charles M. Schwab, 
whose inspirational ad- 
dress was brief but 


pithy 


ON Ri 


J. H. Leppert, 
who got all the 
votes and toast- 
mastered at the 
banquet 


HE retail salesman plays a very important 

role in automobile engineering development.” 

This was the gist of the message delivered 

by Charles F. Kettering, general director of 

the General Motors Corp. Research Laboratories, to 

000 tradesmen attending the banquet which rang the 

curtain down on the two-day convention of the Penn- 

sylvania Automotive Association, in the Sunnehanna 
Country Club, Johnstown, Pa., Sept. 20. 

“It may sound paradoxical to stress the importance 
of the salesmen to the research engineer,” Mr. Ket- 
tering said. “That is so because it is conventional 
to think of the various departments of an organiza- 
tion as strung along a straight line. Viewed in that 
way, the research engineer would be at one extreme 
and the retail salesman at the other. 

“But if you conceive of those departments of an or- 
ganization in the form of a circle, the research engi- 
neer and the retail salesman would be alongside each 










Motor Age 


‘They Had \ his 


Kettering, Schwab, Moock and Others Give Their 
Views on Pertinent Automotive Topics 
Before P. A. A. Convention 


cAt Johnstown 


other, as they should be,” Mr. Kettering declared. 
Mr. Kettering then pointed out that it is the func- 
tion of research to build into the product more and 
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W. W. Lewis, assistant general sales manager of Cadil- 
lac Motor Car Co., at left, who diagnosed manufac- 
turer-dealer relations, and Harry G. Moock, of the 
A.E.A. who played the role of profit prophet 





more satisfaction for the retail buyer. The buyer 
is the criterion of this satisfaction and the sales- 
man is his immediate point of contact. Sug- 
gestions for improvement which result from these 
contacts are always given serious consideration by the 
engineers, but one should not look for an immediate 
adoption of such suggestions, because research engineers 
are always working greatly in advance of production. 
The introduction of Mr. Kettering was made by J. H. 
Leppert, newly-elected president of the association, who 
acted as toastmaster at the banquet. 

Supplementing this introduction, Charles M. Schwab 
paid a personal tribute to the guest of honor and de- 
livered a brief inspirational address on success in 
business. 

“The most important thought I can give you,” he 
said, “is that you cannot be successful in your busi- 
ness unless you like it and unless you are happy in it. 
If you do not like your business and are not happy in 
it, you had better get out of it and enter some other 
business that you do like, and where you can be 
happy.” 

Mental dessert was furnished by Senator Ford, who 
said he was assembled in Michigan. He disclaimed 
that he was a humorist and then proceeded to demon- 
strate that he was. The demonstration was successful. 

Earlier in the day the ball was started rolling by 
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W. W. Lewis, assistant general sales manager of the 
Cadillac Motor Car Co. Mr. Lewis gave a lucid and 
interesting description of the relations between the 
manufacturer and the dealer. He instanced that the 
real and fancied troubles of today have existed dur- 
ing his 17 years in the business—over-production, used 
cars, bad business methods, and so on—and he de- 
clared that conditions are improving, rather than 
otherwise. He also said that automobile tradesmen 
might be inclined to think less of their own troubles 
if they would look into the ills in building, plate glass, 
coal and other businesses. He urged his hearers to 
fight hard to get the business and fight harder to 
hold it. 

B. W. Ruark, special representative of the Auto- 
motive Equipment Association, served as a most ef- 
fective pinch-hitter for R. W. (Doc) Proctor, sales 
manager of Black & Decker Mfg. Co. Mr. Ruark stir- 
red his audience with an eloquent appeal for balanced 
management and modern merchandising methods 
making for greater net profit. As a pinch-hitter, Mr. 
Ruark smacked a home-run, with the bases full. 

Ray Sherman, editor of Motor, was not a pinch hit- 
ter, but he also loped around the bases and seored 
with one of his characteristically effective talks. He 
emphasized the truth that the salvation of the auto- 
motive tradesman depends, not on seeking many new 
and clever and brilliant ideas, but rather in painstak- 
ingly doing the things he knows he ought to do, the 
things he would be obliged to do if he were working 
for someone else—a chain organization for instance. 

An earnest plea for more and better “Sales Manage- 
ment”? was made by Roland Rowland, sales promotion 
manager of Willys-Overland, Inc. He described the 
results of a survey he had recently completed among 
retail automobile establishments in many cities, which 
tended to show that many dealers were ignorant of 
some of the vital details of the selling end of their 
businesses and the sales- 
men were left too much 
on their own resources. 

Following is a report 
of the first day’s deliber- 
ations by A. V. Comings, 
Editor, Automobile 
Trade Journal: 

A. O. Dietz, vice-presi- 
dent of the Commercial 
Investment Trust, Inc., 
of New York, outlined in 
his talk on “Safeguard- 
ing the Instalment Sale” 
methods whereby dealers 
may sell new and used 
cars on the time payment 
plan with fair assurance 
that they would not be 








By John Cleary 
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Charles F. Kettering, who gave retail salesmen some 
credit for engineering development 


Dietz both the manufacturers and a majority of dealers 
have learned the necessity of a mueh more careful 
credit scrutiny than was common a year or more ago, 
when conditions were far from good in this particular 
branch of selling. 

He urged dealers to look carefully into their credit 
risks, accept nothing but standard terms on both new 
and used car time payment deals, and that if they 
would do this credit losses would be reduced to an 
even smaller ratio than they are today. 

H. A. Donnelly, of the General Motors Acceptance 
Corp., told his audience of the plans being made by 
car factories to better merchandise the credit systems 
they have built up and stated that the time payment 
plan, quite as much as the new and used car, must 
be sold to customers by aggressive, intelligent selling 
effort. 

The high spot of the day came with the address 
made by Harry G. Moock, director of the Greater Mar- 
ket Development bureau of the Automotive Equipment 
Association. 

Mr. Moock explained 
the aims of the associa- 
tion and showed the 
dealers how complete co- 
operation on their part 
would. bring them 
greater profits from the 
secondary market than 
they had ever dreamed 
of. 

He called their atten- 
tion to the recent safety 
campaigns in New York 
and Massachusetts and 
said that this is the first 
time in the history of 
any industry the gover- 
nors of great states have 

















thrown back into the 
market again at a loss 
to all concerned. 


According to Mr. 


At left—C. A. Vane, general manager of the N.A.D.A., 
who gave his views on used car merchandising plans, 
and Roland Rowland, sales promotion manager of 
Willys-Overland, Inc., who spoke from the shoulder 


issued _ proclamations 
compelling millions of 
customers to enter busi- 
(Turn to page 44, please) 
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NCREASED piston displacement and increased 
engine speed—peaking speed—account for an in- 
crease of more than 24 per cent in engine horse- 
power in the new Franklin model, known as the 
Airman (for service purposes as the Series 12). 

For the first time in years the Franklin company 
offers seven-passenger models, and these deviate from 
the rest in having a pressed steel frame instead of the 
wood-sill frame continued in the other models. A change 
has been made in the electrical equipment of the car. 
The rear axle has been completely redesigned, and four- 
wheel brakes—Lockheed hydraulic of the internal type 
—are standard equipment. Although the adoption of 
four-wheel brakes and the increase in piston displace- 
ment have added somewhat to the weights of the differ- 
ent models, the performance has been markedly im- 
proved, as the proportional increase in power is greater 
than the proportional increase in weight. The engine 
is notable for smoothness of operation, even at the 
highest speeds, which is ascribed to the use of a fully 
counter-balanced crankshaft supported in seven bear- 
ings and of very light reciprocating parts—aluminum 
alloy pistons and duralumin connecting rods. This 
smoothness of the engine, together with the full-elliptic 
springing of the chassis, which is continued unchanged, 
makes the new Franklin a particularly 
comfortable vehicle at all speeds. 

More mechanical changes have been 
made by Franklin this year than for 
quite a number of years past, while 
the body structures are continued 
without marked alterations, except for 
the seven-passenger types, which are 
entirely new. 

While the bore of the engine re- 
mains 314 in., the stroke has been 
increased from 4 to 434 in., increasing 
the displacement of the six-cylinder 
engine from 199 to 236 cu. in. A 
larger venturi is now used in the car- 
buretor, whereby the volumetric effi- 
ciency has been increased, and the 
compression pressure at 1500 r.p.m. is 


The neat and distinctive instru- 
ment board of the new Franklin 





Motor Age 


Makes Many 


Four-Wheel Brakes 
Adopted, Piston Dis- 
placement Increased and 
Per formance -Mark- 
edly Improved 





By P. M. Heldt 


now 80 lb. gage, instead of about 77.5. The engine 
peaks at 2600 instead of 2250 r.p.m. 

With the increase in power additional heat has to be 
disposed of by the cooling system, and this is taken care 
of by the increased length of the copper cooling fins. 

Valves have been increased in size and their capacity 
has been further increased by casting the cylinders with 
recesses around the outer part of both valves, so as to 
give the charge an opportunity to flow uniformly 
through the valve opening. The intake valves, which 


Right: The Franklin cyl- 
inder head showing the 
double valve springs 


Below: A phantom view 
of the Franklin engine 
showing how the oil lines 
are now on the _ inside, 
thus resulting in a much 
cleaner exterior 


And Adds Seven- 
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Mechanical (Changes 


Passenger Models 


Above: The 7-passenger sedan just added 
to the Franklin line. This is on the 128-in. 
wheelbase and sells for $2,980 


Right: The aluminum brake shoes of the 
internal hydraulic brakes 


are of the tulip type, have a clear diameter 
of 1% in. and a lift of 9/32 in., while the 
exhaust valves have a clean diameter of 
1 5/16 in. and a lift of 5/16 in. Both valves 
are adjusted to a clearance of 0.010 in. when 
hot. Double valve springs have been adopted, 
one spring within the other, whereby it has 
been possible to greatly reduce the stress in 
the spring material. The spring washer re- 
taining means has been changed to the con- 
ventional split cone entering into a recess 
cut in the valve stem. The inlet valves are 


made of vanadium steel and the exhaust valves of 


silchrome. 
The pistons remain the same 
as in the Series 11, and so do a 








of the main beari 
all crank arms. 


the piston pins, except for the | a. — Line 
fact that the latter are now 4 rices tS AS FOUOWS- 
chromium-plated so as to make Type Price 
them more resistant to wear 119-in. Wheelbase 

and also more resistant to cor- Sedan, 5-pass. .................0005. $2,790 
rosion. Duralumin connecting NA wees caccvccecccsecen 2,815 
. . : Sport sedan, 5-pass. ................ 2,910 
rods e* continued, but are VC a rr 2,740 
longer (91% in. center-to-center Coupe, 3-pass. ................-000- 2,490 
length) and also of larger sec- Conv. coupe, 3-5-pass. .............. 2,925 
tion, on account of the longer ED eid ee oe whe eee a eicke 2,000 
stroke. The crankshaft bear- 128-in. Wheelbase 

ings are of the same dimensions A  iccewwadawedaulnedws 2,980 
as previously, the increase in Oxford, Ne linea ins Actin a nee alas 3,015 
the teste bende vesniiie ae re 3,080 
“9 & & Sport Runabout, 2-4-pass. .......... 2,975 
trom the longer stroke and the Sport Touring, 5-pass. .............. 2,975 
higher maximum speed being Iq Touring, Ph aveserenneuaneaw sind 3,060 
more than balanced, in the case I elena ati ee bee gia eee 2,050 
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ngs, by the use of counterweights on 
These counterweights are secured to 
the arms by two cap screws 
each, the screws being securely 

7 locked. The rotor of the blower 
at the forward end of the crank- 
shaft has a flexible (rubberized 
fabric) mounting, which is un- 
doubtedly a factor in the 
smooth operation of the engine. 
The Type T-2 Stromberg 
carburetor is now used instead 
of the OE. The charge on 
leaving the carburetor passes 
through an exhaust jacketed 
heater and thence through a 
Swan manifold to the inlet 
valves. Fuel is carried in a 
15-gal. rear tank with a 2-gal. 

| reserve compartment. A Nagel 
a gasoline gage is mounted on the 


a 














34 


FRANKLIN MAKES MANY 















EXHAUST GASES 


MIAT Re eS on 


—mGASOLINE 





Re ,) —— 
; = s 
CLEAN AIR 

To 


rat-t 101-1 0°) ew 
oo oO ae 


instrument board. Feed to the carburetor is by the 
Stewart vacuum system. Like the intake manifold, the 
exhaust manifold is of the Swan type, of substantially 
square section. An exhaust pipe extends from the latter 
around the front of the engine to the charge heater 
on the inlet side, whence another pipe extends to the 
Powell muffler. The latter has been changed slightly 
in design so as to reduce the exhaust back pressure. 
Both manifolds are finished in dull nickel. 

The North East ignition system is now used. It is 
of the closed circuit type with automatic spark advance. 
An improvement in the reliability of ignition at both 
ends of the engine speed range is claimed. Hand control 
for the ignition is provided on the instrument board but 
this is not intended for use in regular driving. The 
starter and generator are of the Owen-Dyneto make, 
the former being designated the Type L-2407 and the 
latter Type L-2411. The generator is driven through 
the front end chain as formerly, and the starter has a 
Bendix drive. The battery is the same 19-plate, 135 
amp. hr. Willard as used last year. 

While the principle of the engine lubrication system 
remains the same, the details have been materially 
changed. The characteristic feature of the Franklin 
lubricating system is that it feeds oil from a pressure 
pump to each bearing to be lubricated separately 
through a distributor, instead of through a header 
supplying all bearings in parallel. However, where 
formerly the pump, distributor and connecting tubes 
were outside the crankcase, they are now all located on 
the inside, considerably cleaning up the engine. Instead 
of eight there are now nine leads from the oil distribu- 
tor, one running to a PurOlator oil filter on the for- 
- ward side of the dash. The valve rockers are lubricated 
by means of a pad attached to the cover plates. The 
bearings for the rocker arms have been increased in 
size and are now bronze-bushed. A gage indicates the 
amount of oil in the crankcase. 
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MECHANICAL CHANGES 





The action of the Franklin car- 
buretor and air cleaner 


Left: 


Below: Hydraulic brake master con- 
trol. Also note the installation of the 
backing light switch on the right side 
of the transmission 
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Of interest in connection with the oiling system is 
the method of ventilating the crankcase. A lead is 
taken off from the air duct of the cooling system on 
the carburetor side of the engine and extends down to 
an air filter at the side of the crankcase. From the 
filter there is a short connection to the forward part 
of the crankcase, this connection containing a thermo- 
statically controlled valve. When the oil in the crank- 
case is at 120 deg. Fahr. or more, this valve is closed 
and the ventilating system does not function, for under 
these conditions combustion of the fuel is reasonably 
complete, hence there is no appreciable crankcase dilu- 
tion, and there is also no danger of moisture condensing 
in the crankcase. On the other hand, when the engine 
is cold the valve is open and the over-pressure in the 
air header causes air from the header to enter’ the 
crankcase near the front on the carburetor side and 
to leave it near the rear on the exhaust side through 
the combined relief pipe and oil filler. This device is 
of novel design. The oil filler tube, which of necessity 
extends upward, is covered by a dust-tight cap, so that 
no dirt can enter the crankcase through it. The pressure 
relief tube extends downwardly and discharges below 
the engine filler plate, which not only tends to keep the 

(Turn to page 42, please) 
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And Brownell Auto (0., Birmingham 


i es a. Dealer, Ran Away With the Dodge 









Ted Brownell, presi- 
dent of the Brownell 
Auto Co., of Birm- 
ingham, Ala. 





ITHOUT an extra line of advertising, without 
even intimating to the general public that it 

was competing in a national contest, the Brownell 
Auto Co. of Birmingham, Ala., dealer for the Birming- 
ham district in Dodge cars, won the trophy in the South- 
eastern Division, exceeding its quota by 222 per cent 
and breaking all of its previous sales records. 

A bronze tablet was awarded this winning dealer by 
Dodge Brothers, Inc., and cash prizes were awarded to 
the three leading Brownell salesmen. 

Many sales campaigns have been tried by this com- 
pany in the past and they have met with varying degrees 
of success. This time E. W. (Ted) Brownell, president 
and sales manager of the company, decided to “give 
the salesmen their heads,” in other words, let them 
manage the whole contest. He believed that the firm 
could learn much from its salesmen, particularly if it 
let them go their own gait for a while, without assistance 
or suggestions of any kind. 

In accordance with this determination there were no 
rules in this contest except the ordinary rules of business 


ethics that apply to the reputable business firm at all 
times. 


At right is the sales room of the 
Brownell Auto Co., Birmingham, 
and below is the modern service 
shop that contributes so greatly 
to sales 
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Sales (Contest in the South- 
east, Topping Quota by 


22? Per C ent 


The salesmen were not asked any questions. They 
had a “pep” meeting every day to hear the report of 
the contest figures and to keep in touch with the office. 
Every man had an equal chance at prospects and received 
any cooperation that he asked of the office. 

At the end of the contest the first salesman’s prize 
was awarded to E. R. Carroll and the Brownell company 
received the bronze tablet which acclaims it champion 
of the Southeast in the selling of Dodge cars. 

The contest was closed with a banquet when the three 
prize winners entertained the sales force and other em- 
ployees of the company, because they declared that the 
company would never have won without the cooperation 
of every employee and that, therefore, every man em- 
ployed by the company was deserving of his share of 
the credit. 

“When I asked my leading salesman what was the 
greatest factor contributing to the sale of the cars he 
sold during the contest, he said that it was the resale 
value of the Dodge car in Birmingham,” Mr. Brownell 
declared. ‘“‘When I asked him what was his next best 
selling point, he told me it was the confidence that people 
here have in the service that they get in our shop. 

(Turn to page 43, please) 
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Let the Prospect 






Motor Age 





Allowing the Other Fellow to Talk Was the (onsiderate Policy 
That Started Boxley Cole Motor Co., of Colorado 
Springs, Toward Success 


By Edson Rich 


EVEN years ago a college boy went to work in 
the shop of the Hudson-Essex agency at Col- 
orado Springs. He had been a little in doubt 
as to just what bent he wished to follow, but 

here was a chance to fool with machinery, and for 
all he knew he might decide he wanted to sell auto- 
mobiles. 

Working opposite him was a big black negro, but 
after a day of working on the innards of cars, he 
wasn’t so white-looking himself. Besides, there was 
a certain fascination in the work. He kept at it. 

A broad policy operated that agency. The force 
was big for the size of the business, and during dull 
seasons it was apt to take shifts of alternate weeks. 

But all in all, the boy got a pretty general expe- 
rience, especially after the first three months, when 
he was put on the books. He decided he would 
like to sell. After awhile the chance to join the 
selling force came; he was taken on together with the 
bookkeeper—the latter 38 and the boy 22. 

Week after week went by until there had been 
six of them. The ex-bookkeeper had sold four cars— 
a good record in a town of under 30,000 for an 
inexperienced salesman. The boy had still to make 
his first sale. He verged on discouragement. Apply 
any book-method he would, he couldn’t seem to make 
headway. The other man’s record gave him plenty 
of cause for envy. Then he heard the other sales- 
men talking. Smith, we will call the ex-bookkeeper, 
had just gone out with the boss. 

“That guy couldn’t make a sale by himself!” 
Said one. 

“Risking a fellow’s saying ‘No’ is 
more than he can stand,” another 
laughed. 

“Well,” said a third, “a guy that 
has to run to the boss to close all his 
deals isn’t very heavy material.” 

“Why, if he was actually 
faced with a man’s saying he 
wanted to buy one of our cars, 
he’d be embarrassed.” 

The boy heard every word 
—and made the resolve that 
no matter if it took him six 
months to make his first sale 
and he was fired meanwhile, 
he would close it himself; no help from anybody, 
thank you. Only he did not wait for six months 
to go by. The next week he made a gale. It all 
came of letting the prospect do a good share of the 


talking. It was happenchance; something he said 
got the prospect on the subject of just why he had 
decided to buy a car. The boy listened, and the sales 
argument followed it up like the clearest-turned logic. 

He did not forget that quick and satisfactory sale. 
It was not infallible, he found; but the reaction was 
never bromidic. It taught him the importance of 
taking his time with people. Things have happened 
since then. But even as things are with him today, 
his men all close their own sales. 

“It doesn’t seem to me they would be of much 
account if they couldn’t finish up what they start,” 
he says. ‘“Sebkling doesn’t fall under the rule. You’re 
just mighty lucky if you’ve got a single thing for a 
lead. I remember selling a Hudson to a man and 
then having him turn to me and say: ‘I think your car 
is all right. I am ready to buy it. But you’ll have 
to sell my wife on it. She’s a little queer about 
things.’ 

“I had heard the same thing from other sources 
and guessed that 
I had the worst 
part of the _ sale 
still ahead of me. 
He brought his 
wife in that eve- 
ning. I talked to 





Every salesman in 
the Boxley Cole 
organization is 4 
convert to the 
policy of ‘etting 
the prospect talk, 
and results are evt- 
dence of its worth 
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Wag His Chin, 
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Talk! Talk! Talk! 


Talking is necessary to the closing of a sale. No 
doubt about it if the prospect isn’t a deaf mute. But 
there’s nothing in the book that requires the salesman 
to do all the chinning. Boxley Cole realized that it 
pleases a potential customer to do some talking during 
the selling tete-a-tete and to find that everything he 
says is not pooh-poohed. All his salesmen are converts 
to the idea and find it effective. | 
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her a little first, and she was all right. But the min- 
ute we went near the car she was all notions. 

“ ‘Tt’s absurd to buy that car,’ she said. ‘Whenever 
we have a guest along, J have to get out in order to 
let her out.’ 





an iM 


Cole 

is 4 

o the 

os “*Why not let your husband do it.’ I suggested, 

t 9 P . . ry 

; — demonst1 ating that his seat could be folded down, too. Boxley Cole, 

worth Oh, does it fold up? of Boxley 
“But that was just a beginning. Finally she got Cole Motor 


Co., Color- 


around to the rear of the car. ‘It’s a shame they ado Springs 
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build these cars with trunk-rests. 
spoil the shape.’ 

“‘T think you are right,’ I agreed. “They do spoil 
the line. Yet you would be surprised how many 
people buy the trunks—and find them convenient.’ 

“She wouldn’t concede anything on that point, but 
the next morning I heard that they had decided to 
buy the car. The same 
week they came in and 
bought a trunk for that 
rest. It all came of letting 
her do the talking.” 

There were some seri- 
ous leaks to be observed 
in that organization dur- 
ing the five years of his 
apprenticeship, patent 
even if you weren’t giv- 
ing a hand at the books oie ™ 
every now and then. Take A 
the star-salesman so-call- 
ed. He was selling cars right and left, but the fallacy 
in the performance lay in his method on trade-ins. If 
all that lay between the new car purchase was the 
appraisal price, he never hesitated. All that was neces- 
sary was to talk to the boss convincingly enough. It 
isn’t every salesman, of course, who is able to do that. 
He could, and exercised most of his sales effort in that 
direction. One car after another limped into the used- 
car department, appraised to the skies and drinking 
up profit margins. 

In the fifth year, the boy turned his sales ability 
in another direction, interested a business man suffi- 
ciently to capitalize him in the venture he proposed, 
and bought over that agency, which was edging on to 
bankruptcy. It took the name: The Boxley Cole Motor 
Company—his name. 

The shop foreman happened to be a man of unusual 
ability. He was essentially a mechanic, yet he was 
so much more than that in the matter of personality, 
that the new owner gave his status some thoughtful 
consideration. The result was that it became pos- 
sible for the head mechanic to purchase an interest in 
the business. The importance of keeping a good man 
when you have him, was one of the things that im- 
pressed the boy while he was learning the business. 

Service placards were to be seen in any shop you 
went into. It was as apt to be a misnomer as not 
for the type of fulfillment given. He went in for 
service seriously. He had made his first step toward 
that end. Another step he took had to do with the 
wages of his foreman’s assistants. 

Colorado Springs is a resort town and experiences 
its peak of business in June, July, August and Sep- 
tember. The rest of the year is apt to be a little dull. 
To combat this dull season, the automobile shops 
usually pay their mechanics on production. Boxley 
Cole figured it the other way ’round. He would pay 
his mechanics straight salary by the month. That 
way they were sure of steady pay and he was sure 
of their loyalty. It assured his shop a busy aspect. 
When a car needing inside work came in looking 
dusty, he wanted to be sure that it would go on the 
car-rack for a washing. 

The salesman-mechanic proved to be a _ business- 
getter par excellence. He not only had a good ap- 
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of departure. 
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IGH pressure selling, it seems to me,” said >» 

Cole, “does everything except listen to the other 
fellow. But the way I see it, that is the logical point 
You can’t read everything in a man’s face. 
Besides he has his sales resistance all ready for you, to 
make reading him harder than ever. 
next to him, somehow, anyhow—particularly when you 
want each customer to be sales producing. 
so successful with him that he not only remembers you 
as the man who sold him his car, but a man who is 
interested in the same things, or at least of sympathetic 
nature, you have done considerable toward tomorrow’s 
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proach with men, but his manner pleased women 
customers. Every new car-owner was asked to “Meet 
our Mr. Willis, who will see that your car gets the 
right kind of service.” This became as much a part 
of the sales procedure as the order blank. It meant a 
shop with a personality. Time after time, tips on 
prospects came in from the shop. Satisfied customers 
meant recommendations. 
His service salesmanship 
was as concentrated as 
that out front. 

“He’s just the right 
kind of fellow to get 
people to talking,” says 
Mr. Cole. “That’s the 
main thing. High pres- 
sure selling, it seems to 
me, does everything ex- 
cept listen to the other 
Da fellow. But the way I 

see it, that is the logical 
point of departure. You can’t read everything in a 
man’s face. Besides, he has his sales resistance all 
ready for you, to make reading him harder than ever. 
The thing is to get next to him, somehow, anyhow— 
particularly when you want each customer to be sales- 
producing. If you are so successful with him that the 
not only remembers you as the man who sold him his 
car, but a man who is interested in the same things 
or at least of sympathetic nature, you have done con- 
siderable toward tomorrow’s sales.” 

One thing was troubling Mr. Cole a good deal. 
His used cars were not showing up as the business 
warranted. But he did not let the matter slide. It 
was true that the used-car department was without 
definite outline. It was still as it had been when he 
took over the agency. The salesmen out front were 
selling used cars, too. It was a shabby corner of the 
business. It was dragging the speed of the entire 
organization, though to put your finger on the cause 
was difficult. 

He decided to isolate that department, take the 
used cars entirely away from the new cars. He chose 
a building away from automobile row, down in the 
market section of the city where at least once a week 
the farmers of the surrounding country drive in for 
supplies. He installed a manager on salary and com- 
mission, who was also entitled to a small commission 
on the used cars sold by the new-car salesmen. This 
man knew cars and the sort of people who buy used 
cars. It was a matter of personality again. 

“He’s a regular horse-trader kind,’ Mr. Cole says 
of him. “He knows the way these people like to buy 
cars. Of course, there is no law against our men up- 
town selling used cars, too. But it is his job, and he 
does it to such effect that from a condition of doubt 
and speculation it has broken even with its share of 
expenses in the three months since its separation. 

“To describe my satisfaction with this I might ex- 
plain that beginning with February of this year I 
departmentized the business—new cars, used ears, 
parts and accessories, and shop. Each department 
is expected to meet not only its own share of the gen- 
eral expense, but its own running expenses. For the 
first time the used car department is fulfilling this 
requirement. It is encouraging.” 


The thing is to get 
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Over-Passes Overcome Traffic 
Congestion in Cities 


Alvan Macauley, of N.A.C.C. Street Traffic Committee, 
Cites Pittsburgh and ((hicago Progress as 
Evidence of Future (ity Programs 


RASTIC steps must be taken by our municipali- 
1) ties to reduce the tide of automobile accidents 

and it is a primary duty of the city and state to 
reduce the causes of danger as far as is possible by 
engineering means.” 

This is the statement of Alvan Macauley, of the 
Street Traffic Committee of the National Automobile 
Chamber of Commerce, as contained in the September 
report of the committee to members of the association 
wherein it is pointed out that over-passes at inter- 
sections are the solution for much of city traffic con- 
gestion and at one stroke wipe out the possibility of 
a large number of accidents. Mr. Macauley is also 


a director and _ vice-president of the automobile 
chamber. 
Successful introduction of over-passes in Pitts- 


burgh and Chicago is cited by Mr. Macauley in the re- 
port. 

“Concentration on the major engineering remedy 
of over-passes will go a long distance toward relieving 
the congestion on city avenues,” he states. 

“As long as you have the street space on any given 
thoroughfare tied up for a large percentage of the 
time in order to permit cross-wise traffic to pass, you 
are bound to have delays and congestion. 

“The opening of 
the new over-pass 


to be interrupted for cross-wise travel there is a loss 
of time due not alone to the actual stopping period 
but also in the slowing down and acceleration of the 
line of traffic each time it is interrupted. 

“Over-passes will permit a free flow of traffic in 
cities and will permit an average speed of at least 20 
miles an hour. Many persons do not yet realize that 
this is much larger speed than is attained on most 
busy city streets. This is a legal speed in most cities, 
with sometimes stricter limitations in the down town 
areas. Actually, however, the motorists seldom aver- 
age anywhere near this total. A 12-mile an hour 
average on a busy avenue of a large city is high and 
in many cases during the rush hour surface traffic 
does not average more than 5 miles an hour. The 
vehicle may travel at 25 miles an hour for a few 
minutes and then due to waiting time the average is 
cut down. 

“Pittsburgh now has eight over-passes at street inter- 
sections, as reported by its traffic engineer, Mr. Burton 
W. Marsh. 

“By separating traffic so that it can flow continuously 
a great saving is effected both in time and in human 
life. It is much safer for vehicles to move at an average 
speed of 20 miles an hour or higher than to proceed by 

spurts of speed 
and long waits. 





or grade separa- 





tion, at North 
Avenue and Lake 
Shore Drive in 
Chicago is an ex- 


“Furthermore, 
the separation of 
grades does away 








ample of a trend 
which is certain to 
come in all the 
large American 
cities during the 
next ten years. 
“David H. Jack- 
son, president of 
the Board of Com- 
missioners of Lin- 
coln Park, Chica- 


with accidents 
due to _ intersec- 
tions and _. pro- 


vides crossings 
for the man on 
foot. 

“In many cases 
a grade crossing 
every half mile 
will be adequate 
to care for the 
situation. There 
will be some local 





go, states that 
this grade separa- 
tion will increase 


traffic in between 
which can be con- 
trolled by brief 





automobile traffic 
capacity on Lin- 
coln Park at least 
300 per cent. The 
reason for this 











signal intervals. 
Most of the delay 
comes from two 
main thorough- 














large gain is that 


When traffic has of traffic. 


This is a schematic drawing of the manner in which an over-pass takes care 
A close study will reveal how it avoids congestion at crossings 


fares crossing 
(Turn to page 43, 
please ) 
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On Boy, What a Race’ 


Coming Into the Stretch of Motor World Wholesaler’s 
Great Popularity Contest. Last Votes Will be 
Counted Oct. 15. Cash Prizes of $2,075.00 
Will be Divided Among the Nation’s 
Twenty-seven Most Popular 
Jobber Salesmen 


HO will win? We don’t know. 





\ \ During the past week some unexpected 

dark horses have come up among the leaders. 

Our guess of a week ago as to probable 

winners of the zone prizes and the grand prize is all 
shot to pieces at this writing. 

It will be interesting to know who some of the candi- 
dates are—which wholesale salesmen in the various 
territories are in outstanding favor with the retailers 
who are served by these aggressive, efficient and popular 
salesmen. 

Hence we present a partial list of contenders here- 
with. Some of the candidates whose natues are not 
given are well up in the lists. Therefore if the man 
for whom you are voting is not included in this list 
that is no reason why he may not come through as 
one of the 27 wholesale salesmen who will participate 
in the $2,075.00 cash award. If his name is not shown 
below do not attach any significance to the omission. 

As a matter of general information we wish to an- 
nounce that at the conclusion of the contest the relative 
standing of the entire list of candidates will not be 
published or announced. The zone and grand prize 
winners will be named as a matter of course, but the 
standing of the non-winners will be a bit of information 
known only to the Contest Editor of Motor World 
Wholesale and the Chilton Class Journal Committee in 
charge of the ballots. 

Here are the names of an even hundred men who 
are factors in the voting as it stands at the time of 
going to press: 

W. H. Keltie, Barrett Hardware Co., Joliet 

Jim Howe, Linscott Supply Co., Boston 

R. G. Ivory, Diamond T Motor Corp., Chicago 

S. E. Willingham, Gibson Co., Indianapolis 

T. G. Fuller, W. M. Dutton & Sons, Hastings 

J. J. Koerner, C. & D. Auto Supply Co., Cincinnati. 

John Laughlin, Butts & Ordway, Boston 

H. Littlestone, Ideal Auto Supply Co., Chicago 

Jos. Maloney, Lebair Auto Supply Co., Trenton 

Wade Craig, Mills-Morris Co., Memphis, Tenn. 

Hubert Braden, Ferris-Simpson Co., Dallas 

E. H. Naylor, B. K. Sweeney Elect. Co., Denver 





Harry B. Nilson, Chanslor-Lyon Co., Seattle 

Ernest A. Staples, American Motor Equipment Co., 
Boston . 

Fred Day, Elin Auto Supply Co., Newark 

B. S. Middleton, J. R. Hunt & Co., Baltimore 

Al Bergman, Dine-DeWees Co., Canton 

Earl Loeffler, The Bostwick-Braun Co., Toledo 

Jerry Greennough, Stratton-Terstege Co., Louisville 

Jay Countryman, Cedar Rapids Auto Co., Cedar 
Rapids 

T. J. Carroll, Attakapos Iron Works, Lafayette 

W. F. Tate, Motor Supply Co., Phoenix 

Bert Brady, E. A. Featherstone, Inc., Los Angeles 

D. N. Larson, Paige Co. of Northern Cal., San 
Francisco 

Royce Todd, B. H. Spinney, Springfield 

Herb. Blatt, Superior Motor Sales, South Bend 

Chas. Dean, Thos. J. Northway, Rochester 
‘ L. C. Runyen, Kansas City Auto Supply Co., Kansas 
ity 

J. W. Diedenhofer, Williams Hardware Co., Min- 
neapolis 

John R. Major, Rochester Auto Parts, Rochester 

Bill Moore, Benjamin T. Crump Co., Richmond 

Lester J. Ramaker, Western Motor Supply Co., 
Milwaukee 

QO. L. Huston, R. T..Clapp Co., Knoxville 

Leo R. Lindsay, Fred Campbell Auto Supply Co., 
St. Louis 

Walter E. Ollson, Duluth Auto Supply Co., Duluth 

J. V. Haney, McLendon Hardware Co., Waco 

Carl Wieden, Foster Auto Supply Co., Denver 

H. T. Moody, Ballon & Wright, Seattle 

C. R. Jones, J. R. Hunt & Co., Baltimore 

G. E. Sargent, Fred Campbell Auto Co., Decatur 

Ed. L. Manker, Ozburn Abston Co., Memphis 

Joe Fagan, Johnson Bros. Auto Supply Co., Wichita 

E. G. Lippstreu, Storz Western Auto Co., Omaha 

Jack Porter, Sharp Auto Supply Co., Oklahoma City 

Eugene T. Koehne, Auto Equipment Co., Denver 

E. T. Parkinson, E. A. Featherstone, Inc., Los Angeles 
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Coming into the Stretch! 


In This Issue, and on This Page, Is a Four-Vote 
Coupon. Put It to Work for the Wholesale 
Salesman Whose Efficiency and Popularity 
Entitles Him to Nattonal Honor 
and Recognition of Out- 
standing Mertt 
Gay P. Mead, W. Bergman Co., Buffalo Ralph Potter, Ballon & Wright, Seattle 


J. M. Parks, Carolina Auto Supply House, Charlotte Francis Rice, Motor Hardware & Equipment Co., 
W. G. Blomeyer, Washington Auto Supply Co., Wash- San Diego 





ington, Ill. H. H. Smith, Chanslor & Lyon Co., Seattle 
Paul Staab, National E. & A. Supply Co., Peoria H. S. Garber, Beckley-Ralston Co., Chicago 
F. S. Griffo, Kentucky Consumers Oil Co., Louisville Chas. A. Gresham, Benton-Bailey Co., Richmond 
W. E. McEown, Reinhard Bros. Co., Minneapolis Martin Bean, Berrodin Auto Supply Co., Philadelphia 
Joe Melmer, W. M. Dutton Sons Co., Hastings Hayes Cubberley, Norwood Tire Co., Long Branch 
Fred Nest, The Hub Co., Dubuque S. L. Fernheimer, R. J. Loock & Co., Baltimore 
H. E. Olson, Reinhard Bros. Co., Minneapolis Wm. Gustason, Norwood Tire Co., Inc., Long Branch 
Myron Pilgrim, Wm. Warnock Co., Sioux City Jos. Jackson, W. E. Pruden Co., New York City 
F. E. Risk, Storz Western, Omaha S. Keren, Superior Lamp & Auto Equipment Co., 
Frank M. Young, The Equipment Co., Kansas City New York City 
Foster Henley, The Automotive Co., Fort Smith — Thos. Harvey, Jr., Benton-Bailey Co., Richmond 
John W. Kirby, Ward-Dossett-Floyd Co., Waco Clay Odell, Bergan Supply Co., Utica 


C. P. Oates, Southern Equipment Co., San Antonio Harry Fleming, Emmons-Hawkins Co., Huntington 


H. H. Smith, Southern Equipment Co., San Antonio Lester Rosenbaum, Auto Hardware & Equipment Co., 
Lewis E. Starr, Herrick Hardware Co., Waco New York City 


T. P. Carraher, B. K. Sweeney Electrical Co., Denver L. N. Decker, E. A. Bowman, Inc., Detroit 
Ed. Rotchford, E. Krieger & Son, Brooklyn 
Wm. Fessenden, Alexander Sewald Co., Jacksonville 














MOTOR WORLD WHOLESALE E. F. Chaskel, Simplex Piston Ring Co., Cleveland 
Popularity Contest for Wholesale Salesmen Chas. Hamilton, Graham & Seltzer, Peoria 
| J. H. Nolan, Ideal Auto Supply Co., Chicago 
| rosa —_ M. J. O’Reilly, Beckley-Ralston Co., Chicago 
_ Motor Wor olesale ata 
| Chestnut and 56th Sts., Philadelphia C. B. Wessell, Automobile Supply Co., Wilmington 


C. F. Pipenbrink, John S. Cox & Son, Terre Haute 
Jack Barron, Norwood Tire Co., Long Branch 


Wm. Hamilton, Michigan Automotive Supply Co., 
TT en Te Detroit 


Tom Auchterlonie, Central Supply Co., Altoona 


Wm. G. Reitzner, Herman J. Horst, Inc., Davenport 
O. E. Wilson, Red Rooster Sales Co., Grand Island 


In the wholesale automotive salesmen’s popularity 
and efficiency contest I vote for: 


_ Name of his firm 


CTS EEE EES EHS EEE EEE EERE EEE EERE B EES 


| His firm’s address 





| Your signature ...cccccccccccscccssssssssssssssesscsssssecssssessecesecesaseeesesesen Carl Wieland, Auto Supply Co., Grand Forks, N. D. 
| I I oo sscnsiccictncnntineiiccimeniisiitiniiai ities Frank Yaeger, Graft Motor Supply Co., Sioux Falls 
| Earl J. Royer, Ohio Battery & Ignition Co., Canton 
| Address splines atana ai a ait ie aes S. McGee, Pease-Gaulbert Co., Louisville 

| M. A., September 29—This ballot is good for FOUR votes. H. F. Alverson, Red Rooster Sales Co., Grand Island 














Earl Walker, Chesapeake Auto Supply Co., Norfolk 
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side of the engine free from oil vapor but to increase 
the ventilating effect, for the reason that the discharge 
is into air at atmospheric pressure, instead of into air 
at over-pressure, as under the hood. It is claimed that 
this crankease ventilating system will completely elimi- 
nate trouble from crankcase corrosion. 
The only part inside the engine which 
is ordinarily subject to corrosion and 
beyond the influence of the ventilating 
system, the piston pin, is chromium- 
plated and therefore rust-proof. It 
is recommended that the filtering 
medium in the air cleaner of the ven- 
tilating system be removed and cleaned 
once a year, at the beginning of win- 
ter. With the new crankcase ventila- 
tion system the Franklin company 
recommends that the crankcase oil 
supply be renewed every 1500 miles in summer and 
every 1000 miles in cold weather. 

All of the elements of the engine lubricating system 
being now on the inside, the crankcase lower half is 
made of pressed steel instead of aluminum, and it can 
be removed without disturbing the parts referred to. 
These parts are supported from the upper half of the 
erankease, which is of aluminum, as heretofore. The 
filler plates extending between the crankcase and the 
frame sills are provided with louvres. 

Only one change has been made in the Brown-Lipe 
single-plate clutch, which, as last year, has a flexible 
rubberized fabric center. This consists in providing 
the driven disk with holes near its rim, so as to reduce 
its spinning weight. The transmission also remains 
substantially the same, but the transmission lock has 
been replaced by an Electrolock mounted on the instru- 
ment board. A reversing light switch is now mounted 
on the transmission case, automatically lighting up a 
powerful lamp at the rear of the car when the gear 
is thrown in reverse. Directly to the rear of the trans- 
mission case there is a brake drum, but this serves 
now for the emergency instead of the service brake; 
so, although the diameter of the drum has not been 
changed and the brake is as powerful as formerly, when 
it served as the service brake, the width of the lining 
has been decreased from 4 to 2 in. 

Spicer universal joints and propeller shafts are re- 
tained, but the hollow propeller shafts, instead of being 
114 in. in diameter as formerly, are now 2 in. in diam- 
eter on the 119-in. wheelbase and 3 in. in diameter on 
the 128-in. wheelbase model. A guard of sheet metal 
is fitted over the rear universal joint to prevent any 
grease from the joint being thrown onto the rear wheels. 

The rear axle has 
been completely re- 
designed but is of 
the same general 
type as the former 
axle; that is, it has 
a cast aluminum 
center housing with 
pressed steel rear 
cover and steel axle 
tubes. The pinion 
shaft is now sup- 
ported in two Tim- 
ken roller bearings 
taking thrust in 
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(Continued from page 34) 





Liberal use of counterbalances as shown here results in extreme 
smoothness at all speeds 
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The Franklin coupe at $2,490 ae eo. . 


SORE 


both directions and providing for adjustment. The 
differential gear also is carried in Timken bearings and 
has provisions for sideways adjustment. The center 
housing is heavily ribbed to prevent any sounding board 
effect. The gear ring is now made with a flat back 
instead of a stepped back, which facilitates heat-treat- 
ment and tends to minimize distortion, hence gives a 
truer gear. On the five-passenger chassis a gear ratio 
of 52:11 is used and on the seven-passenger chassis, 
of 56:11. The axle is of the semi-floating type and the 
only connection between it and the frame is through 
the full elliptic springs, which gives the same effect as 
a Hotchkiss drive. The front axle is tubular as here- 
tofore, but in view of the increased engine weight and 
the fact that it now has to support braking strains, it 
is made of a heavier-walled tube. 

The new Franklin model is fitted with Lockheed in- 
ternal hydraulic four-wheel brake with automatic com- 
pensation for loss of fluid from the system. These brakes 
have been fully described in these columns in connection 
with another application. The Franklin application 
differs in having die-cast aluminum brake shoes. One 
advantage claimed for these is that the greater coeffi- 
cient of heat expansion of the aluminum in the shoes 
compensates for the greater temperature rise of the 
steel drums, hence the clearance is not affected by heat- 
ing in service and the position of the brake pedal does 
not change with rise in temperature of the brake parts. 
There is only a single flexible connection for the brak- 
ing fluid from the chassis to the rear axle, a copper 
tube extending along the axle housing to the brake 
cylinders at the two wheels. The emergency brake is 
operated by a lever to the left of the driver. 

The steering gear, which is of the worm and sector 
type, is of the 
Franklin company’s 
own manufacture. 
Formerly a full gear 
was used instead of 
a sector, but it was 
a helical gear which 
theoretically gives 
point contact, where- 
as the sector now 
used is of a worm 
wheel (throated) 
giving line contact, 
and longer life is ex- 
pected from the new 
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construction. The steering post has been increased in 
diameter to give greater clearance between the con- 
centric tubes within it. These tubes are now separated 
by anti-rattle spring bushings. Adjustment of the mesh 
of the worm and sector is effected by means of an ec- 
centric bushing on the sector shaft. The reduction 
ratio of the steering mechanism has been increased 
from 8:1 to 10 1/3:1. Long bronze bushings replace 
the ball bearings formerly used in the Franklin steering 
gear. The steering arm is now fastened to the sector 
shaft by splines instead of by two Woodruff keys. The 
drag link has been stiffened. With the steering gear 
as redesigned the 119-in. wheelbase car has a turning 
circle of 3914 ft. For the export market Franklin this 
year for the first time furnishes cars with right-hand 
steering. 

The steering post is pivoted at its lower end on a 
frame bracket and can be adjusted to four different 
angles by means of the dash bracket. Likewise the 
brake and clutch pedals are so designed that they can 
be adjusted to suit drivers of different sizes. 

As already pointed out, the same wood sill frame 
which has been characteristic of Franklin construction 
for many years is retained in the 119-in. wheelbase 
chassis, while the 128-in. chassis is built with a pressed 
steel frame. Chassis lubrication is by the Zerk system. 

Tires are 32x 6 in. on the 119-in. wheelbase models 
and 31 x 6.20 in. on the 128-in. wheelbase models. They 
are mounted on Rubsam demountable rims, of 20 and 
19-in. diameter respectively, on artillery wood wheels. 

The weight of the five-passenger sedan has been in- 
creased from 3320 to 3600 lb., a matter of 280 lb. The 


43 


MECHANICAL CHANGES 





chief cause of the increase in weight is the adoption 
of four-wheel brakes, while the increase in the displace- 
ment of the engine also contributed a share. The seven- 
passenger sedan weighs about 200 lb. more. In spite 
of these weight increases the acceleration has been 
markedly improved. The five-passenger sedan will now 
accelerate from 5 to 25 m.p.h. in 714 sec., as compared 
with 9 sec. for the Series 11, and from 10 to 40 m.p.h. 
in 14 sec. as compared with 19 sec. 

Changes have been made also in the body trim and 
equipment. ‘Two shades of broadcloth are used for 
the upholstering of the closed models, a darker shade 
for cushions, back and arm rests, and a lighter shade 
for slides, doors and head-lining. 

A lower effect is secured on all models by bringing 
the top of the wheel house 1 in. closer to the tire and 
lowering the running boards 1 in. Actually the cars 
are quite low, for the sport sedan, with an inside height 
of 46 in., has an overall height of 71 in., and the regular 
sedan with an inside height of 48 in. has an overall 
height of 73 in. 

In the sedan, sport sedan and limousine, a redesign 
of the front pillars has made it possible to narrow 
them 14 in. transversely to the line of vision from the 
driver’s seat, and thus to increase the “clear-vision” 
effect. 

In the new seven-passenger sedan body the seats are 
built with a backward tilt and 1 in. lower. The two 
auxiliary seats are arranged in floor wells of the rear 
compartment and when folded sit closely against the 
back of the front seat, which is cowled to add to the 
leg room in the rear compartment. 





The Boys Took the Reins 


(Continued from page 35) 

“No car is sold ina day. Every sale to be a permanent 
sale must rest on a firm foundation of confidence and 
conviction, built up by past experience. 

“IT hold that nowadays it is up to the individual 
dealer to build his own talking points and we have 
worked to that end during the 10 years that we have 
been handling the Dodge in Birmingham. We have 
studied the problem carefully and constantly and have 
come to the conclusion that our shop can be of more 
help to our selling organization than any other single 
factor, and that the resale value we have built with 
the aid of the factory is our greatest asset. 

“We have made it an unbreakable rule to claim only 
those things for Dodge cars that Dodge cars can deliver, 
maintaining all of the time that Dodge qualities are the 
most desirable ones to be found anywhere. When a 
customer demands a quality that is not a strong point 
with the Dodge we admit it and proceed to show him 
where we have a combination of qualities that are far 
more desirable than the one he has mentioned. If an 
individual car fails us, and every dealer has had that 
experience, we proceed to make good on that car regard- 
less of time and expense. 

“This and the service we have available for Dodge 
cars are the two main factors that have been instru- 
mental in building up the reputation which caused us 
to come out ahead in the recent contest. This contest, 
by the way, was conducted on the percentage basis, so 
that the small dealers had just as good a chance to win 
as the dealers in the larger cities. 


“I feel that the way we conducted our end of the 
special contest was more truly a test of our ability as 
a sales organization than it would have been had we 
put on a heavy advertising campaign and other efforts 
instead of just leaving it to the salesmen.” 





Over-Passes Overcome Congestion 


(Continued from page 39) 
each other, where the over-pass can handle this prob- 
lem. 

“Drastic steps must be taken by our municipalities 
to reduce the tide of automobile accidents which in 
most cities has not yet receded. It is essential to em- 
phasize the responsibility of the individual and par- 
ticularly to help children in the schools to realize the 
hazards of. modern traffic, but it is a primary duty of 
the city and state to reduce the causes of danger as 
far as is possible by engineering means. The over-pass 
at one stroke wipes out the possibility of a large number 
of accidents at the particular intersection where it is 
placed and by providing for more orderly traffic creates 
a healthier condition throughout the system. 

“Accidents in cities over 100,000 increased more than 
10 per cent during the first seven months of this year, 
the fatalities for these communities being 3406 as com- 
pared with 3082. The July totals, however, give promise 
of a decline as they record 499 as compared with 518 
a year ago. Much has been said about the need of 
arousing the individual conscience to better and more 
responsible driving. It is equally important that the 
municipal conscience be aroused to provide modern 
traffic facilities for modern needs.” 
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ness establish- : 
ments and _ buy 
merchandise. 


“T do not believe 
any ‘plan’ is going 
to solve the the 
used car problem,” 
said C. A. Vane, 
general manager of 
the National Auto- 
mobile Dealers’ As- 
sociation, to the 
Pennsylvania deal- 
ers. Mr. Vane has 
seen dozens ot 
plans come and go, 
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(Continued from page 31) 
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and if 
he is not handling 
his used car al- 
lowances, inventory 
and sales in a 
proper manner, 
there is usually 
a curtailment of 
credit which soon 
forces the dealer to 
better used car 
methods if he 
wants to stay in 
business. 

New officers were 
elected as follows: 
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and told the dealers 
that the individual 
dealer must shoul- 
der the responsi- 
bility for handling 
his own used car 
department in a 
manner that will enable him to make a profit from his 
business. 

Mr. Vane stated that much good can come through 
the use of forms now furnished by the N.A.D.A. to 
bankers if the latter will insist that their dealer cus- 
tomers fill out these forms as presented. A dealer’s 
financial statement, made out on these forms, gives 
the banker a true picture of the dealer’s financial 


In the conventional order, B. W. Ruark, of the A.E.A., 
who went in to pinch hit and did a “Babe” Ruth; 
Claude §. Klugh, who is manager of the Pennsylvania 
Automotive Association, and George McFarland, of 
Harrisburg, who was one of the vice-presidents elected 


President, J. H. 
Leppert, Johnstown 
Automobile Com- 
pany; vice - presi- 
dents, George 
Hoover, Hoover 
Stutz Company, 
Pittsburgh; George McFarland, Harrisburg Auto 
Company; E. T. Satchell, Motor Accessories Company, 
Allentown, and George G. Bray, Kingston Motor Car 
Company, Kingston; secretary-treasurer, Roy Schrei- 
ner, Harrisburg; executive secretary and manager, 
Claude S. Klugh. 

Allentown was chosen for the next annual con- 
vention. 





The Mechanical Freak 


(Continued from page 29) 


The perfect mechanic reads everything that is in the 
factory service bulletins even though the office never 
lets them reach the shop. 

The perfect mechanic does not expect time to eat 
supper if he is working through on a rush job. 

The perfect mechanic 
is always ready to work 
on holidays and Sundays 
for fear someone will 
want a fan belt put on. 

The perfect mechanic 
attends all sales meet- 
ings in the evenings on 
his own time. , 

The perfect mechanic 
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The perfect mechanic is happy to work on the flat 
rate plan until he makes a decent living and then have 
the boss change the percentage. 

The perfect mechanic understands why only the hard 
johs should be handled on the flat rate plan. 

The perfect mechanic 
is satisfied with cold 
water for washing up 
after work. 
ie The perfect mechanic 
X> never forgets to turn the 
lights out in any corner 
of the shop whenever he 
leaves for a minute. 

The perfect mechanic 


NOK 
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is the best friend of each 
salesman and hands him 
several prospects each 
day without getting any- 
thing for it. 

The perfect mechanic 
can quiet a 1919 engine 
in 30 minutes. 

The perfect mechanic can make a used hack like new 
in 2 hours’ time and not use any new parts. 

The perfect mechanic can work until 2 a.m. and still 
be on time in the morning. 

The perfect mechanic always comes to work in his 
best clothes. 


The perfect mechanic does not expect a place to sit 
down to eat his lunch. 











The perfect mechanic on his way to work 








can do good work in a 
corner that is so dark 
that you can’t tell a 
friend from a _ prohibi- 
tionist. 

The perfect mechanic 
is willing to work 14 
hours inthe rush season. 

The perfect mechanic takes up engineering courses 
in his spare time. 

The perfect mechanic ean always install “gadgets” 
in 15 minutes if the “ad” says they can be installed ip 
that time. 

The perfect mechanic never expects a raise. 

This perfect mechanic is going to get a job deliver- 
ing coal in order to get what he earns unless the bos 
wises up and puts him on the flat rate basis 100%. 
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New Accessories and Devices 
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Vernay Vapor Heater 


A* UNDANT heat—quickly—plus 
ease of installation, neat appear- 
ance, substantial construction, freedom 
from fumes, plus an attractive price, 
are among the outstanding features of 
the new Vernay Vapor Heater, manu- 
factured and sold by the Laminated 
Shim Co., Inc., 200 Fourteenth St., Long 
Island City, N. Y. 

The heating unit, as will be seen from 
the illustration, is of the popular rail 
type. It is available in the 26 in. size 
at $20 and the 22 in. size at $12. The 
latter has the Parkerized finish which 








is semi-dull black and is equipped with 
nickel ends. In the large size heater the 
finish is in crystalized lacquer with 
nickel plated ends. 

The installation is exceedingly simple, 
as the only work necessary is to drill a 
small hole in the floor boards for the 
steam tubing to pass through and to 
drill another small hole in the muffler 
or exhaust pipe where the heating unit 
is installed. As will be seen, the heat- 
ing unit is a small tube about the size 
of a pencil and only about 4 in. long. 
This contains a small amount of non- 
freezing solution which is turned into 





steam within a very few seconds after 
the engine is started. This steam quick- 
ly rises through the connecting tube to 
the heater, with the result that the 
heater is warm before the car has gone 
a block. 


While this simple installation assists 


in popularizing this heater with the 
service man, its rugged construction 
and simplicity offers strong appeals to 
the buying public. 

Another feature that is exceedingly 
valuable on warm days, is the fact that 
this heater can be turned off and will 
remain absolute:y cold when in the 
“off” position. This is accomplished by 
a lever which connects with a valve on 
the inside of the heater. This valve 
prevents the condensed vapor from re- 
turning to the heat element in the ex- 
haust pipe or muffler, with the result 
that the heater quickly cools down and 
stays cool until the little lever is turn- 
ed to the “on” position when the fluid 
can run down and be changed into 
steam, thus turning on the heat aimost 
instantly. Naturaly, this construction 
is odorless, dustless and silent. In the 
past some owners have hesitated to 
put really good heaters in their 
cars, due to the complication of in- 
sta.lation. What they objected to 
primarily was the possibility of 
trading in the car in a short time 
and losing the heater, but with the 
Vernay Vapor Heater it is the work 
of but 30 minutes to remove the en- 
tire heater and leave the car un- 
marred, while 45 minutes should 
be the maximum time required to 
install the heater on any car. 





(Grease Retainer 


HE Stark grease retainer manufac- 

tured by Stark Metal Works, Inc., 
1644 Tower Ave., St. Louis, is now made 
for the Ford truck. Item consists of 
three extra high grade felt washers and 
one rubber composition washer, a cold 
drawn steel cup and two retaining 
rings. The Stark grease retainer re- 
mains stationary, the two rivets in 
present axle housing keeping it from 
turning and it does not cause wear on 
the axle. List 50 cents for car size; 
$1.00 for truck size. 





One Gun Car Washer 


5 ave of the Manley one gun 
car washer, stressed by the manu- 
facturer, are as follows: Worthington 
Triplex Pump, silent chain drive, drop 
forged crankshaft, machined reduction 
gears, automatic control valve, easy 
installation and simple operation. 

This washer uses hot or cold water, 
soap solutions or other cleaning liquids. 
It is built for the garage not having 
use for a two-gun machine. Will keep 
two men busy, one man for chassis 
work, the other man on finishing, and 
sells at a comparatively low price. 
Manufactured by the Manley Mfg. Co., 
York, Pa. 


Master Shop Equipment 

As valve reseating reamer 

that is designed to reduce the width 
of seats in one operation, is among the 
latest announcements of the Master 
Mfg. & Sales Co., 504 Monadnock Block, 
Chicago, Ill. This reamer has angles of 
75, 45 and 15 deg. The 45 deg. angle 
puts the valve seat in good condition, 
while the 75 and 15 deg. angles reduce 
it to the proper width. 

In order to give quick and reliable 
brake adjustment service, this company 
has brought out a simple and efficient 
brake tester. The wheels of the car are 
jacked up from the ground and the 





brake pedal is held in a fixed position 
preparatory to testing the brakes. The 
brake tester shown in the illustration 
is then placed in contact with one of 
the rim-holding nuts and the handle 
is turned to bring the brake tester into 
firmer and firmer contact with the nut 
until the wheel turns. The amount of 
tension required to turn the wheel is 
accurately read on a spring-balanced 
scale which is a part of the brake tester. 














In this manner all brakes can be set 
exactly as they should be in the least 
possible time. 


Brake Band Stud Socket 


LACKHAWK No. 412 Chevrolet 

brake band adjusting stud socket 
is heat-treated to produce hard outer 
shell and to maintain tough center core. 
List price, 50 cents. Made by Black- 
hawk Manufacturing Co., Milwaukee, 
Wisconsin. 
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Questions 





and cAnswers on ‘Dealers’ “Problems 








Who Has the Answer? 


I have a Chevrolet here in the shop equip- 
ped with a Schebler carburetor, which does 
five miles to the gallon less with the heater 
on than with the heater off. What could be 
the reason for that? 

Any information you can give me on this 
matter will be greatly appreciated.—Main 
Street Garage, Sutton, Neb. 


T= reason for this peculiar per- 
formance is not clear, though this 
problem has been taken up with a num- 
ber of persons here in Philadelphia who 
should be real authorities on this sub- 
ject. Since your car will do five miles 
more to the gallon with the heater off 
than it will with the heater on, we would 
say why not leave this heater off until 
winter comes? 


Continental 6-Y Engine 
Lubrication 


Will you kindly publish a diagram or cross 
sectional view of the Continental 6-Y engine, 
so that we may get a little more information 
on the oiling system ?—E. Jedrzykowski, c/o 
Beverly Automotive Co., 325 E. 2lst Street, 
Chicago, IIl. 


HE cross sectional diagram of this 

engine is shown as requested. The 
lubricating system of this engine is 
known as the Force Feed type. The 
oil is drawn from the oil pan through 
an external pipe by the pump located in 
the timing gear housing; from the 
pump it is forced through another ex- 
ternal pipe to a connection on the side 
of the crankcase—through this connec- 
tion the oil is led into the gallery tube 


which is fast in the crankcase and 
cylinder castings. 

Short lateral cast-in tubes branch off 
from the main gallery tube to each of 
the four main bearings. From these 
points the oil is taken through the hol- 
low crankshaft to each of the six con- 
necting rod bearings. The cylinder 
wall, valve actuating parts mechanism, 
and camshaft bearings are lubricated 
by the splash or spray, thrown off from 
the connecting rod bearings. The oil 
pump is of the gear type, located in 
the chain housing and driven from the 
front end of the camshaft. The oil 
pressure regulator is made an integral 
part of this pump, and consists of a 
spring retained ball which at a pre- 
determined pressure is forced from its 
seat, permitting the excess oil to es- 
cape. This oil runs down and over the 
gears, thoroughly lubricating them, 
even at low speed when the ball is al- 
most completely seated. 


Adjustments of the oil pressure can 
be made by removing the lock wire 
which is found in the hole in the body 
of the pump near the regulating screw. 
A maximum oil pressure of 10 lbs. after 
the engine is thoroughly warmed up is 
sufficient to insure proper lubrication. 
High oil pressure is the direct cause of 
rapid carbon accumulation and exces- 
sive oil consumption. As a rule it will 
not be found necessary to change the 
oil pressure regulating device, but 
should this be found advisable it is only 
necessary to remove the pump from the 
chain housing cover. A slotted plug 
will be found, the purpose of which is 
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Remove this plug to drain out oil 


to retain and also vary the pressure of 
the spring which retains the ball on its 
seat. By screwing this plug in, the oil 
pressure in the system will be increased 
—screwing it out, of course, will de- 
crease it. Desired pressure in a warm 
engine is 10 lbs. when the engine is 
operated at what would be a road speed 
of approximately 15 miles per hour. 
Of course, new oil or cold oil will show 
a little higher pressure than will be 
registered after the oil has become 
slightly diluted or thoroughly warmed. 


Comparing Engine R. P. M. 


We have had an argument as to the relative 
engine speed of the new Dodge Four and of 
the new Essex Six. Can you give us the 
r.p.m. for both the Essex and the Dodge cars 
traveling at 40 and 65 miles an hour P—Harry 
E. Newton, Newton Motor Co., Anthony, 
Kansas. 


B* referring to the Moror AGE speci- 
fication tables, we find that the new 
Dodge has a 29 in. tire and the Essex 
has a 30 in. tire. Multiplying 29 by 
3.1416 and dividing this into the number 
of inches in a mile, gives us 695, which 
is the number of turns that the 29 in. 
Dodge wheel must make in going one 
mile. Working similarly with the 30 
in. tire of the Essex, we find that it 
has to turn 672 revolutions to cover one 
mile. Of course, in these calculations 
we are neglecting slippage, which is 
very slight at ordinary speed and which 
would be practically the same for either 
car. 

Then referring to the rear axle sec- 
tion of the Moror Ace specifications, we 
find that the new Dodge has a gear 
ratio of 3.76 to 1, while the Essex has 
a gear ratio of 5.4 to 1. Multiplying 
the wheel revolutions per mile by the 
gear ratio gives us the number of 
engine revolutions for each mile. In 
the case of the Dodge this is 2613 en- 
gine revolutions per mile and for the 
Essex 3628 engine revolutions per mile. 
If the cars are traveling at 60 miles an 
hour, or a mile a minute, the engine 
revolutions per mile would also be the 
engine r.p.m. However, since you wish 
the engine r.p.m. at 40 and 65 miles 
an hour for each car, it is necessary to 
divide the revolutions per mile by 60 
and then multiply them by 40 and 69 
respectively for the 40 and 65-miles-an- 
hour readings. For the Dodge this 
would give us 1740 r.p.m. at 40 miles 
an hour and 2827 r.p.m. at 65-miles-an- 
hour. On the Essex we find that the 
engine turns up at 2416 r.p.m. at 40 
miles an hour and 3926 r.p.m. at 60 
miles an hour. 


In 
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Smokes and Coughs 
Can you tell me what makes a Dodge car 
emit black smoke and run with jumps and 
jerks about one-third of the time and then 
about two-thirds of the time works the finest 
that I have ever seen a car run? It acts 
just as though the carburetor were bad but 
it is not that for I have tried several differ- 
ent carburetors on this car and they all act 
the same. I am looking for help from you 
on this problem and hope you can help us 
out.—Arthur Howie, State Line Filling Sta- 
tion, Siloam Springs, Ark. 
yo problem lies in the vacuum 
tank and not in the carburetor. We 
are showing a sectional view of a 
vacuum tank. When the float is down 
in the dotted position the atmospheric 
valve will be closed and the suction 
valve open, connecting the upper 
chamber to the intake passage, sub- 
jecting it to the same suction as the 
pistons on the intake stroke that 
draws the mixture from the carburetor 
into the engine cylinders. This suction 
exhausts the air from the upper 
chamber, closing the flapper valve to 
the lower chamber and drawing the 
fuel from the fuel tank into the upper 
chamber. As the level of the fuel 
rises in the upper chamber the float 
lifts and when the chamber is full, in 
the position shown in the illustration, 
the position of the valves is reversed, 
i.e., the suction valve is closed and the 
atmospheric valve is open. This shuts 
off the suction from the intake passage 
and allows atmospheric pressure to 
act on the fuel in the upper chamber. 
Then the flapper valve opens and the 
fuel flows from the upper to the 
lower tank by gravity. As the fuel 
passes from the upper chamber the 
float settles, the valves return to the 
original suction position and the pro- 
cess is repeated. 
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What has evidently happened to your 
vacuum tank is that the valves are 
either sticking or the float is leaking 
which results in failure of the valves 
to close with the result that the tank 
over-fills and the suction pulls raw 
gasoline into the intake manifold which 
gives you the rich mixture, galloping 
action and black smoke, which you 
refer to. 


Mr. ‘Adams Assists 
es to the oil pressure 
trouble on the Flint car as stated 
in July 21st issue of Motor AGE, I 
would like to offer a few suggestions 
which I hope will prove of value. 

The trouble seems to be in a re- 
stricted flow of oil from the reservoir 
to the oil pump gears and may be 
caused by one of the following reasons: 

1. A projection caused by casting or 
an obstruction in the passage of the oil 
pump body leading from the reservoir 
to the gears. 

2. An oil of too heavy a body for 
that size oil pump and screen. 

3. A screen that’s partially clogged, 
although I take it for granted that it 
has been cleaned. 

This resistance that the oil en- 
counters on its way to the pump gears 
allows just a certain amount of oil to 
get by. This amount happens to be 
sufficient for medium engine speeds, 
but the faster the engine turns, the 
more oil the shaft throws until the 
pressure drops at high speed.—J. F. 
Adams, 80 Shrewsbury St., Worcester, 
Mass. 
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Overhauling Dodge Clutch 


and Transmission 


I have a 1922 Dodge. Will you kindly 
give me complete service data on overhaul- 
ing the clutch and transmission?P—W. W. 
Walters, San Marcos Service Garage, 25 
West Anapamu St., Santa Barbara, Calif. 


eaves of your extensive ex- 
perience in this kind of work, we 
believe that the most helpful thing 
that we can do for you is to show a 
cross section of the clutch and trans- 
mission referred to in order that the 
relative location of all parts is perfect- 
ly clear. You will have to back off the 
rear axle and split the universal joint, 
then remove all the cap screws around 
the fly wheel housing and carefully pull 
the clutch and transmission back and 
drop it down from the car. 

Of course, the first thing to do is 
thoroughly clean all parts after re- 
moval and then inspect all gears, bear- 
ings and shafts for wear, replacing 
those that are in bad condition. At 
this time you will of course, find it de- 
sirable to replace the clutch plate lining 
also. 





Testing Ford Starter 
I am a Ford mechanic in the local Ford 
service station and would like to know how 
to test a starter for torque, using an arm and 
a spring balance scale-—Oklahoma Subscriber, 
Waurika, Okla. 
HE most scientific way of testing 
a starting motor is to have a test 
bench that has a regular 6 volt storage 
battery, suitable cable for connecting 








up the starter, and a regular starting 
switch for turning the current on and 
off. In addition to this there should be 
a pulley or drum that attaches to the 
starting motor shaft and this should 
be connected to a tachometer that shows 
the number of revolutions that the 
starting motor is making. Around this 
pulley or drum is a frictional band that 
can be adjusted by means of a hand 
wheel. This is connected to a lever or 
arm that measures exactly 12 in. from 
the center of the pulley, or drum, to the 
point of contact between the arm and 
the scale. Then, as the starting motor 
current is turned on, the friction should 
be so adjusted that 1 lb. of pressure 
shows on the scale on this 1 ft. radius 
with the starter turning 2500 r.p.m. at 
51% volts and 125 amps. Tightening up 
on the hand wheel and increasing the 
friction so as to obtain a 5 lb. reading, 
we should find that the starter turns 
1050 r.p.m. on 4.4 volts at 330 amps. 
On a scale reading of 9 lb. the speed of 
the starter should reduce to 425 r.p.m., 
the volts dropping to 3.6 and the am- 
peres increasing to 465. Continuing to 
tighten up on the hand wheel until the 
starter is stopped we should get a read- 
ing of 13 lb. on the scale with 3 volts 
and 580 amps. 

This is, admittedly, a rather elaborate 
test and one that is seldom used. The 
most common method of testing is to 
run the starter free to see that it spins 
freely and draws between 65 and 75 
amps. no load. Then, applying a 
torque arm of 1 ft. radius and resting 
the end of this arm on the scale, the 
reading with the starter locked should 
be 13 Ib., the voltage 3 and amperes 580. 





Stopping a Grease Leak 


I am having trouble in keeping grease in 
the rear axle outer bearings in a 1923 Hudson 
sedan. The grease seems to thin out and work 
out of the bearing cups onto the brakes. I 
am positive that this is not coming from the 
differential. Please tell me how to overcome 
this trouble.—J. J. Neis, 1218 Wellington 
Ave., Chicago, III. 


HE regular provision for lubricat- 

ing these bearings is a large oil cup 
on the inside of the brake drum housing 
on the upper side of the axle. If this 
has been removed and pressure lubri- 
cation substituted, you will probably 
find that an excess of lubricant is being 
forced into this bearing with the re- 
sult that it works out on your brakes. 
We would suggest that you block the 
car and jack up the rear axle so that 
both wheels are clear off the ground. 
Then remove the hub cap, cotter pins 
and axle shaft nuts and pull off the 
wheels, first being sure that the hand 
brake is fully released. Remove the 
clamping bolt that secures the bearing 
adjusting nut lock, remove the lock and 
unscrew the bearing adjusting nut. In- 
side of this nut there is a large felt 
washer which should be renewed. Clean 
all oil and grease out of the bearing 
using gasoline and a paint brush and 
dry the parts thoroughly. Then, apply 
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a light coating of grease or oil and put 
the parts back in place using a new felt. 
With the new felt and with a little care 
used in the supplying of lubricant to 
this bearing, you will have no further 
difficulty with grease leaking out of 
these parts—unless they are very badly 
worn. 





Ancient History 
Will you please let me know when the 
last White steam car was made.—H. W. 
Dinsmore, McCamey, Texas. 


HE last White steam car was made 
in 1910. 


Wants Wheel Alignment 
Data 


Piease give me the following information. 
I would like to have the proper toe-in on 
front wheels of the following trucks and cars: 

Ford, 30 x 34 tire size; Dodge, 30 x 5; 
Reo, 33 x 5; White Model 15, 34 x 5; Buick 
Six, 34 x 444; Hudson, 33 x 6; Franklin, 
32 x 4'4; Franklin, 32 x 6. 

Louis F. Parent, c/o Parent Auto Service 
Station, 123 Dean St., New Bedford, Mass. 


HILE it would be well to check 

the toe-in of the cars listed with 
a regular wheel alignment gage, this 
work can be accomplished by jacking 
up the axle so that both front wheels 
clear the ground by about one inch, 
and then spin the wheels. As the 
wheels are spinning—hold a piece of 
chalk steadily against the center of the 
tire so as to mark the center of the 
tire all the way around. It is well to 
rest the hand on a block of wood or a 











SHOP KINKS 
Ideas that have proved useful 


ERE is a simple way of hold- 
ing a shim, washer or any 
other thin part which needs to be 
filed. Clamp a wood block in the 
vise and lay the thin piece on the 
block. Then take four shingle 
nails and drive into the block in | 
suitable position to hold the shim | 
or washer.—Frank Sefcik, Sefcik | 
} 











Motor Co., Cuba, Kansas. 








Readers are invited 


of Motor AGgE 
to submit ideas that they have found use- | 
ful in doing some particular service job 
in the shop in a better or quicker way. 


For each one published $2.00 will be paid. 
Whenever possible the idea should be 
accompanied by a sketch or diagram from 
which a drawing can be made. 
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box when doing this in order to be 
sure that the line will be perfectly 
straight. When this is done the dis- 
tance between the chalk marks of the 
left and right tires should be measured 
at the rear center of the tire and front 
center of the tires. The rear dimen- 
sion should be greater than the front 
one by the following amounts: 


Ford Ton truck...30x3'%....3/16 to % in. 


Dodge Graham..... 30x5 .-Y% in. 
Reo Truck........ 33 x 5 Yq in. 
White Model 15....34x5 ....% in. 
ke wend 34x44....4% to % in. 
a 33 x 6 . Oto & in 
Eee 32x 414....% in. 
ee 32x6 .... Oto & in. 





Carburetor Trouble Causes 
Sluggish Action 


I have a 1927 Oldsmobile Model 30-E which 
has always been logy. I was told that it 
would be O. K. when it was broken in. The 
car has run 8,000 miles. The valves were 
ground recently, but the car has no power 
and does not respond to the throttle. I 
have had it in five different Oldsmobile 
service stations for timing and carburetor 
adjustment without improvement. On a 2400 
mile trip, I got 17.6 miles per gallon of gas. 
If the spark is advanced beyond where it 
is now, the engine knocks and roars. 

How can I check valve and ignition 
ing? Can you suggest anything else 
may be wrong?—H. W.  Benneche, 
Hickory St., Anaconda, Montana. 


E believe that the trouble is in 
your carburetor. It would be well 
to check this by installing on your car 
a carburetor from a similar Oldsmobile 
that is working satisfactorily. In this 
carburetor is an auxiliary fuel cylinder 
and plunger to supply the extra fuel 
necessary for acceleration. It some- 
time happens that the little shaft that 
works the plunger goes over the center 
and breaks with the result that you do 
not have this extra fuel which is so 
essential to snappy performance. If 
possible, it would be well to have this 
carburetor checked over by an author- 
ized service man from the factory. 
With regard to the valve timing, the 
inlet valve opens 2 degrees after top 
dead center and the exhaust valve 
closes at top dead center. This should 
be checked with tappet clearance of 
.005 in. when the engine is hot. The 
ignition points should open, .027 of an 
inch of piston travel after top dead 
center. When the breaker box is in a 
fully retarded position and the inter- 
rupter points are set with a maximum 
opening of .027 in. 
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Problems in Reversing 
Generator Rotation 


On the American Bosch generator, or any 
other similar third brush controlled unit, is 
the armature winding different on machines 
that run clockwise from those that run counter 
clockwise P—A. L. Wilson, 5829 Indiana Ave., 
Chicago, IIl. 


HE manner in which the leads from 
the coils are connected to the com- 
mutator bars determines whether an 
armature is suitable for a right hand 
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or left hand rotation. We are showing 
in Fig. 46, a _ retrogressive wind- 
ing, together with a dotted line showing 
the connection that would be made if 
this winding were of the progressive 
type. As you know, the commutator 
pitch is the number of bars the winding 
advances. In the illustration, for ex- 
ample, the winding goes from bar num- 
ber 17 to bar number 6 in tracing to the 
right, which gives an advance of 10 
bars. Some authorities start counting 
at the first bar, and would say that this 
was 11 instead of 10. If we should 
advance the winding another 10 bars, 
as would happen in laying out the next 
coil, it would bring us around to bar 
number 16 which is just in back of bar 
number 17 where the winding started. 
Then because the winding has dropped 
back one bar in tracing to the right, 
we call this a retrogressive winding. 

We have just traced the coils with a 
commutator pitch of 10 bars and have 
found that the winding drops back a 
bar each time it travels around the 
armature, so that it is retrogressive. 
If, however, instead of advancing 10 
bars we had advanced the winding 11 
bars each time we would find that in- 
stead of coming around to bar number 
16 the winding would cross over to the 
lead of bar number 17 and would enter 
bar number 18, so that it would advance 
one bar after tracing through two coils. 
For this reason the winding would be 
called progressive. It is sometimes 
found that after an armature has been 
rewound that the generator that oper- 
ates the motor turns in the wrong di- 
rection. This is due to the fact that the 
rewinder has not carefully checked up 
the winding and has made it progres- 
sive when it should be retrogressive, 
or retrogressive when it should be pro- 
gressive. This shows the extreme im- 
portance of carefully checking the old 
winding before it is removed. 


Will one brush bracket work on both right- 
hand and left-hand units? If not, please give 
diagram and complete details. 


It is a general rule that the shunt field 
coils should be connected from a main 


brush to the following third brush, 
tracing in the direction of armature 
rotation. 

For example, we have shown sche- 
matic diagram of practical connection 
for third brush two pole generator field. 
The upper illustrations in this figure 
show machines which are running clock- 
wise, while the lower illustration shows 
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PRACTICAL THIRD BRUSH TWO POLE GENERATOR FIELD CONNECTIONS 


machines that are running counter 
clockwise. As a general rule connect- 
ing the field from the main brush to a 
following third brush, we find that there 
are two possible ways of doing it. One 
is to conneet from the insulated brush 
to a third brush located around to the 
right, while the other way is to con- 
nect from the grounded brush to a 
third brush located at the left. 

With an ordinary shunt wound gen- 
erator it is possible to reverse the ro- 
tation by merely reversing the connec- 
tions of the shunt field. With a third 
brush machine, however, this is not so 
easy, for if we compare the illustration 
shown in figure No. 47 we find that a 
reversal of this connection is not alone 
sufficient, for the actual position of the 
third brush must also be changed. This 
means in most cases that the job can- 
not be done, at least commercially, for 
the third brush is designed to be in a 


49 





certain place. 

The magnetic strength of the field 
in a generator is greatest at the tip of 
the pole from which the armature is 
leaving, and therefore if one of these 
machines is run in the wrong direction, 
the machine will generate, but instead 
of having current regulation it will be 
found that the current rises to an ab- 
normal value due to the fact that the 
shunt fields get more voltage at high 
speed instead of less. For this reason 
a generator designed to give 12 or 15 
amperes may generate 25 or 30 if oper- 
ated in the wrong direetion. 

In figure 48 are shown connections 
for third brush field with a four pole 
generator. In the No. 1 illustration of 
this figure we find that the rules are 
obeyed in connecting the field winding 
from the upper brush to a third brush 
which is around at the right, or in other 
words is in the direction of rotation. 
In the No. 2 illustration of this figure 
we find the same connection except that 
2 of the main brushes have been 
omitted—this is possible in an armature 
for a four pole machine, due to the 
fact that opposite sides of the armature 
are practically connected by the wind- 
ing. In the No. 3 illustration, we have 
a shunt field connection which appears 
to be wrong, for it looks as if the field 
winding is connected from the top brush 
to the third brush which is against the 
direction of the rotation. This, how- 
ever, is not the case electrically, for in 
the armature opposite sides have the 
same polarity. This means that elec- 
trically the field is connected the same 
in number 3 illustration as it is in 
number 2 illustration. The advantage 
of this connection is that we do not 
have all three brushes bunched at one 
part of the generator. 

In number 3 illustration the brushes 
are approximately evenly spaced around 
the commutator, and yet the connections 
are right. In the number 4 illustration 
we again have a practical way of con- 
necting the field winding—the electrical 
connections being just the same as if 
the winding had been connected from 
grounded brush to brush shown dotted. 





From ‘‘Electrical Trouble Shooting on the 
Motor Car.’’ 
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PRACTICAL CONNECTION FOR 
CLOCKWISE ROTATION FROM 
COMMUTATQR ENO 


PRACTICAL CONNECTION FOR? , 
COUNTER CLOCKWISE ROTATION 
FROM COMMUTATOR ENO 





A Habit Any Reader Can be 
Proud of 


ILLINGS, MONT.—This is to notify 

you that I am moving to Califor- 
nia. Until further notice please send 
my MorTor AGE to Box 225, Lamanda 
Park, Calif. Your journal is too valu- 
able to miss any copies. I ought to 
know after reading it for 20 years.—R. 
B. Howard. 


The Editor’s in His Heaven— 
All’s Right with the World 


LBANY, N. Y.—Your Motor AGE 
has been satisfactory to me and 
very useful.—Ted Konig. 


Sam Likes Sam 


PARKS CORNERS—As you maybe 

know, I am a great reader and a 
busy man, but I gotta pause to remark 
that the most interestin’ book I read, 
outsida the Dictionary, is the new 
Motor AGE. They ain’t no doubt in my 
mind that some of us modern writers 
is making a wonderful book of it.—Sam 
U. L. Sparks. 


Who'll Make It 200? 
INCHESTER, IND.—MOTOR 
AGE has shown a 100 per cent im- 


provement since its removal to Phila- 
delphia.—M. S. 














Better Chain Your Copy 

ORDON, NEB.—Have lost my last 

copy of Motor Ace. Please send 
duplicate. I do not like to miss a copy. 
—Eugene Williams. 





I?’s Built to Those Specifications 
HICAGO, ILL.—We find Motor AGE 
magazine very helpful and inter- 
esting. —E. B. Zucker, Perry Service 
Station. 





“My Motor Age”’—We Like That 


OLEDO, OHIO—I don’t want to 
give up my MorTror AcE.—E. M. 
Morrison. 





Perish the Thought 


ULSA, :OKLA.—Indeed I do not 
wish to miss any numbers of MoTor 
AGE.—Wm. T. Lottinville. 














ETTERS to the editor from 
those whose “attention has 
been called”; from those who point 
with pride and those who view with 
alarm, from those who are easy to 
please and those who are hard to 
please; from those who are happy 
when they find a good thing and 
those who are happier when they 
find something they consider not so 
good; from those who boost and 
those who knock; from those who 
see the doughnut and those who see 
the hole; in other words, Dear Sub- 
scriber, from you and you and you— 
as well as from the man who bor- 
rows your copy of Motor AGE or 
reads it over your shoulder. 




















Ye Editor’s Closest Pal and 


Severest Critic 


REXEL HILL, PA.—How come 
there was no story or article by 














John Cleary in the September 22 issue 
of Motor AGE? Is he sick or has he 
just run out of ideas? The magazine 
holds little interest for me when it con- 
tains no contribution from his Royal. 
And that’s not blarney.—Dorothy 
Allen. 





A Helpful Partner 


HAWNEE, OKLA.—I would sure 
miss Motor AGE if I did not get it 
every week, as I consider it a very im- 
portant part of my business.—J. E. 
Currie. 





“And How!” 


AGINAW, MICH.—MorTor AGE, the 
trade book that is different, and 
how!—G. L. M. 
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May Your Tribe and the 
Ad Pages Increase 


PPLETON, WIS.—The improve- 

ment in MoTor AGE is certainly 
very noticeable. John Cleary seems to 
have established a personal contact, 
with the result that we are all reading 
the paper now, instead of just glancing 
through it to see what is new. And we 
find the advertising pages—which are 
steadily increasing in number—just as 
interesting as the editorial pages.—V. 
L. M. 


Some Likes This, Some Likes 
T hat 


YDNEY, AUSTRALIA—The fea- 

tures of Motor AGE that interest 
me most are news of doings of auto- 
mobile manufacturers and articles on 
“How to run the business.”—WM. G. 
Buckle. 


Rigshto, Mr. Sjoblom! 

OLLY HILL, FLA.—I do not wish 

to miss any of the numbers as I 
think your editor is to be complimented 
for the most satisfactory and efficient 
way that he is handling this publica- 
tion. And since he has promised still 
a better lineup for the succeeding is- 
sues, I am sure that the value of 
Motor AGE will surpass the past 
issues.—Arthur E. Sjoblom. 


And You'll Find It a Greater Help 
EBASTOPOL, CALIF.—As _ you 
know, we have been a subscriber to 
Motor AGE for one year and enjoy it 
very much and find it a great help in 
our business.—N. A. W. Smith. 














Business of Bowing 


ELLINGHAM, WASH.—The whole 
book looks good to me. Good work. 
—R. C. Lindberg. 





Every Issue a Touchdown 
AN FRANCISCO—MorTor AcE is 
always interesting. —F. G. WV. 
Sudrow. 





That’s Our Aim 
ICE LAKE, WIS.—The whole 
magazine is interesting.—Johnson 
Chevrolet Co. 


September 29, 1927 51 


Prices, Weight and Equipment of Current Passenger Car Models 







































































































































































\/ be 
Passengers So Passengers t- Passengers , Es 
| a ot Be Standard s AE 2| Standard an oelslee Standard 
Model els la > Equipment Model we isla Equipment Model els jae quipment 
3p. Ctry. Club. ..| 1765] 2/3905|aghmnor CHRYSLER “s2" DODGE BROS. | 
5p. Bro. Sedan...| 1925) 4/4050|aghjmnoru 5p. Touring. ..... $ 750) 4/2185\ar “128” 
I — Ch . 7p. Sedan........ 1995} 4|4115)aghmnort 2-4p. Roadster.. . . LL. : ane ar ‘ - W.B a oe 
2p. Coupe........ 2 ar p. Sedan........ 
mportant Vhanges In Sp. Sedan........ 735| 2|2350ar Sp. DeL. Sedan...| 975] 4|2609 
: . s 5p. Sedan........ 795| 4/2455/ar 2p. Coupe........ 855| 2/2428 
Specifications and Price 5p. De L. Sedan. .| 875] 4|2300lahr 4p.Cab, i 955] 2|.... 
“62” ‘6 enior hd 
i i 5p. Touring...... 1095| 4/2645/aghor 4p Cab. Rdstr....| 1595} 2/3353)Cehmaortx 
Tables since last issue. ouip. oe thy ..| 1175} 2|2625 ~- 5p. Sedan........} 1495]. .|....Jehr 
5p. Sedan........ 1145] 2}2770jaghnr 5p. Sedan........ 1595} 4}3412|Cehmnrtx 
5p. Sedan........ 1245) 4/2840/aghnor 4p Coupe........ 1570} 2}3315|Cehmnrtx 
CADILLAC “341” 2-4p. Coupe...... 1245) 2/2750jaghnr 
“Fisher” 5p. Land. Sedan. .| 1295). ./2855)aghar 
DODGE 2p. Roadster. .... $3350). .}.... —- 
4p. Phaeton...... 3450). .}.... 2-4p. Roadster....| 1495} 2/3005jaeghmnrwx du PONT “E” 
‘6 ” 4p. Sp. Phaeton. .| 3950). .}.... 2-4p. Sp. Rdstr.. .| 1525}. .|3005 4p. Roadster. .... $2800}. |3700jafghkmn 
SENIOR 6 7p. Touring...... 3450]. .1.... 4p. Couve........ 1595} 2/3160jaghmnrux 5p. Touring. ..... 2800) 4/3850)afghkmn 
2-4p Coupne...... 3295). .}.... 2-4p. Coune..... 1545] 2/3130)aghmnrx 4p. Coupe....... 3200} . . |3850/afghkmnt 
New Sedan 2-4p. Conv. Coupe} 3495]. .|.... 5p. Roy. Sedan...} 1595; 4|3225/aghmnortx 5p. Sedan........ 3400] . .|4100\afghkmnt 
5p. Coupe....... 3495). .|.... 5p. C.C. Sedan...} 1595}. .|3240j)aghjmnrux 5p. Con. Sedan. ..} 3750) 4/4100/Bfhgkmnt 
5p. Sedan........ 3595]. .].... 2-4p. Con’t Coupe} 1745] 2/3100jaghmnrx 
5p. Town Sedan..| 3395]. .}... 5p. Crown Sedan..| 1745] 4/3235|aghmnortx 
7p. BOGOR... «2.0. 3695]. .}.... “80” 
L A ss ALLE 5p. Imp. Sedan.. .| 3745]. .}.... 5p. Phaeton...... 2495) 4/3925|aeghImnprwx 
7p. Impr Sedan...| 3895}. .|.... 2-4p. Roadster... .| 2595] 2|/3805)/Beghimnprwx || ELCAR “6-70” 
N Mod l 5p. Imperial Cab.| 3745]. .].... 7p. Phaeton... ... 2645]. ./4115};eghlmnoprx || 5-7p. Touring. ...|$1275)..]....) | 
) ew els 7p. Imperial Cab.| 3895]..].... 2-4p. Sp. Roadster} 2695} . .|/3805)aeghimnprx 4p. Land. Rdstr. .| 1475) 2/2580jahjmar 
“Fleetwood”. . 5p. Sp. Phaeton...} 2895]. ./4240/aeghimnoprx || 4p. Brougham....| 1295) 2/2670/ahjmnor 
5p. Sedan....... 4095}. .].... 5p. Std. Sedan... .| 2675} 4/4155jaghimnoprtx |} 5p. Sedan........ 1395] 4/2750)ahjmnor 
, 5p. Sedan Cab...} 4095}. .|.... 5p. Std. Landau. .| 2795) 4/4215/aghlmnprtx “8-82” 
7p. Sedan....... 4196] .}.... 7p. Std. Sedan... .} 2895} 4/4370jazhlmnprtx 5-7p. Touring. ...| 1645]. .].... 
7p. Sedan Cab...} 4195]..).... 5p. Sedan........ 3195] 2|4260|aeghlmnoprtx || 2-4p. Roadster. ..| 1870} 2}3320)aeghmnr 
, 5p. Imperial ....| 4245]..].... 5p. Land. Sedan. .| 3295}. .|4220/aeghlmnoprtx || 5p. Brougham....} 1595) 2/3410jagehmnor 
: 5p. Imperial Cab.; 4245]. .|.... 7p. Sedan........ 3295; 4|4370|aeghlmnoprtx || 5p. Sedan........ 1790} 4)3490|aeghijmnor 
7p. Imperial. . 4445]. .].... 5p. Coupe........ 3095} 2|4220/aeghlmnoprtx **8.90” 
, 7p. Imperial Cab.| 4445]..|.... 2-4p. Cabriolet. . .| 3495) 2/4065jaeghlmnoprtx || 7p. Touring...... 2465| 4/3675|aeghkmnrs 
...Town Cab Con} 5000]. .|.... 5p. Sedan Lim... .} 3595]. .|/4260/aeghImnoprtx |} 4p. Land. Rdstr. .| 2295} 2/3620)aeghmnr 
p ba ..TownCabCon) 5500}. .|.... 7p. Sedan Lim... .| 3595} 4/4450/aeghlmnoprtx || 5p. Brougham... .| 2195} 2/3710)aeghimnor 
assengers a. |“lee ..LimBro’mCon| 5500}. |.... 5p. Town Car.....| 5495]. .|4265|aeghlmnoprtx |} 5p. Sedan........ 2265]. .].... 
- O.2|S).23| ptandard 5p. Sedan......... 2465| 4|3895|aeghilmnort 
Medel mele ne Equipment 7p. Sedan........ 2765] 4|4245)aeghkmnor 
t ERSKINE “6” 
ao CUNNINGHAM Sp. Tourer....... $915) 4/2300|aeghnr 
AUBURN “V7” 2-4p. Spt. Rdstr..| 965). .|2305;)B 
n “6-635” CHANDLER 7p. Touring. ..... $6650} 4/4600/Ceghjklmnp || 2p. Bus. Coupe...| 895) 2/2265/aeghnr 
FZ 2-4p. Roadster. . .}$1095) 2/27'Ojahr “Big Six” rsx 2-4p. Spt. Coupe..} 965) 2/2330) ,eghnr 
Sp. Touring. ..... 1145] 4)/2760/ahr 2-4p. = .1$1695} 2/3200) Ahmnw 4p. Sp. Touring.. .| 6150} 4/4500)Ceghjklmnp 5p. Cus. Sedan...| 965) 4/2425|,eghnor 
2-4p. Cabriolet. ..| 1295] 2}2850 7p. Touring...... 1695} 4/3360)ahmnw rsx 
5p. Sp. Sedan. ...] 1195] 2|3040jahr 5p. Met. —- 1495] 4/3570)ahjmnu 4p. Coupe....... 7600} 2|4700)Ceghjkimnp 
5p. Sedan........ 1295) 4/3080/ahr 4p. Coupe....... 1675] 213435)ahmno rtx 
Sp. = = Sedan .} 1345! 4/3040/ahr 3p. Ctry. eClub. 1675} 2/3435\ahno 6p. Limousine. ...| 8100} 4/5000)Ceghjkimnp 
h 5p.Met. DeL. Sed.| 1595] 4/3570/ahimnotv rtx ESSEX 
v4. eben. 1395] 2}3005\ahmnr 7p. Sedan DeL...| 1795] 4/3725jahmnotuv “Super — 
I dp. Touring. ..... 1445) 4/2960/ahmnr ... Royal Sed.....| 1795} 4)... .j/ahmnptx 2p. Speedabout...}| $700) 2)2115)amar 
2-4p. Cabriolet. ..| 1595) 2|3170 4p. Speedster. . 835} 4)2230)amnr 
d dp. Sp. Sedan. ...} 1495] 4/3350/ahmor **Spec. Six” 2p. Coupe, cloth..| 735] 2/2330|ahmnr 
it op. Sedan........ 1695} 4/3390)ahmnr 5p. Touring. ..... 945) 4|2475)ah 2p. Coupe, leather} 750} 2/2330} ,1hmor 
Sp. W: and. Sedan..| 1745] 4/3390|ahmnr 5p. DeL. pape 1005} 4|2475\ahiw 5p. Coach........ 735} 2}2450|ahmnor 
A- 8-88" 2-4p. Rdstr.......| 1135} 2)2470jahw 5p. Sedan........ 835} 4)2490)ahmnru 
ll 2-4p. Sp. Rdster..| 1995] 2|3180|ahmnr 5p. Sportster..... 1145] 4|2650|ahw 
: Sp. Touring. ..... 2045} 4/3200\ahmar 5p. Sedan........ 995) 4/2740/ah DAVIS “92-27” 
S. 2-4p. Cabriolet. . .| 2095] 2|3600 3p. Coupe....... 1035} 2}2620\ah 5p. Leg. Tour... .|$1395) 4/2915) Dhmnr 
of : Sp. Sp. Sedan. ...] 2095} 4/3380)ahmnr 2-4p. Coupe...... 1135] 2|2650)ah 5p. Sedan........ 1595} 4|3000| Dhmor 
Op. Sedan........ 2195) 4/3450jahmnr 5p. DeL. Sedan...| 1135} 4/2635}aht 5p. Imp. Sedan. ..| 1795} 4/3055) Dghmnort FALCON- 
st op. Wanderer . ...| 2245] 4/3450/ahmnr 3p. DeL. Coupe. .}| 1125} 2/2620j/ah **94-27” KNIGHT 
147” W.B. 2-4p. DeL Coupe.| 1235] 2/2650}ah 5p. Roadster... .. 1245} 2/2350\dhr 4p. Roadster. ... {$1045}. ./2450/ghr 
7p. Touring. ..... 2295} 4/3790 | 5p. Touring...... 1285} 4}2500)dhr .Touring...... Pen Map 
‘p. Sedan........ 2595) 4/4200jahmor “Roy. St. 8” 5p. Sedan........ 1285} 4/2570\dhr 4p. G.G. Rdster. .| 1250}. .|2500|Beghkmnrwx 
} 7p. Touring. ..... 1995) 4/3645|/ahjmnpwx 3p. Coupe.......| 1285] 2|/2375idhr 2p Coame........| 995). .}2565)ghr 
p 4p. — iets 1995} 2/3375) Ahmnpwx 5p. Imp. Sedan. ..] 1385) 4)2575| Dghmnort 5p. Brougham....| 995). .|2665)ghr 
4p. Coupe....... 1995] 213610) ahmnoptx **98-27” 5p. Sedan........ 1095; 412700} ghoe 
ou 4p. Ctry. Club. 1995} 21/3610|ahmnopx 4p. Polo Rdstr....} 1795} 2)/3000jaghmnr 5p. Laudau.......]| 1145]. ./2735)g¢hrtu 
to 5p. Sedan........ 1995) 4/3760!ahmnoptx 5p. Touring. .... 1795} 4|3050|aghimns 
. 7p. Sedan........ 2095} 4/3870|ahmnoptx 4p. Coupe........| 1865] 2/3150)aghmnr 
it 5). Emp. Sedan. .| 1885] 4/3200]aghmnort 
= BUICK FLINT “60” 
11S" 5p. Touring. .... {$1250} 4/2750)aehmnrx 
4p. DeL. Rdstr. . ../$1195] 2|/2990|ahmopr 4p. Spt. Rdstr....| 1350} 2/2885) Aehmnrw 
5p. Touring DeL..| 1225] 4 3049j)ahmnpr 4p. Cpe. Rdstr. .. 1395| 2|2890)aehmnor 
p. Coupe...... 1195} 2/3110j)ahmnor 5p. Sedan........ 1395} 4/3030) aehmnort 
p. 2d. Sedan... .| 1195] 2/3215jahmort 5p. Brougham. . ..| 1395} 2/3010j/aehjmnor 
ole bp. 4d. Sedan. ...} 1295] 4/3300/ahmnrt 
4p. Ctry. Club....| 1275] 41/3190/ahmor DIANA “St. 8” 120” W.B. 
rk. 5p. Town Bro’m. | 1375] 4/3305jah CHEVROLET 5p. Phaeton...... $1695| 4/3100/agmn 5p. Touring. ..... 1450) 4|3245|aehmnr 
120” “AA” 5p. Roy. Roadster} 1795| 2/2995|agmnw 4p. Spt. Tour.....| 1595] 4|3395)aehimnrwx 
4p. Coupe... .... 1465} 2/3800|ahmnr 2p. Roadster. .... $ 525) 2/1890) dr 5p. P.B. Rdstr...| 1895{ 2/2°95|/Bgmnw 4p. Coupe....... 1795} 2/3500) aehmnorx 
Sp. 4d. Sedan... .} 1495] 4/3870|ahmnrt 5p. Touring. ..... 525| 4)1965)de 5p. Cab. Rdstr...| 1995) 2/3160/aghmn 5p. Sedan........ 1850} 4/3625|)aehmnortx 
Op. Jove Bro’m..| 1575]..|.... 2p. Util Cpe... .| 625) 2/2090/dhr 5p. Cab Rdstr....| 2295) 2/3160|aghmn 130” W.B. 
5p. Coach........ 595} 2/2190)dhr 5p. 4d. Sedan....| 2035) 4/3275/aghmnot 7p. Touring. ..... 1595) 4|3470\afhmnrx 
is 2p, Sp. Rdster..} 1495} 2/3655jaghmnprw 5p. Sedan........ 695) 4|2275|dhr 5p. 2d. Sedan... .| 1795; 2/3170jaghimno 7p. Sedan........ 2050} 4|3780)aehmnortx 
| 4p. Sp. Touring.. .| 1525] 4/3735|agjmnprw 2-4p. Cabriolet...} 715] 2/2135|dhr 135” W.B. “7.18 
W Sp. Coupe....... 1850; 2/3940/ahmnr Imp. Land.......} 745] 4/2260)dhu 7p. Touring...... seam 4|3336/agmn 5p. DeL. Coach..} 895) 4/2580)aehknor 
KEY TO SYMBOLS: 
A—Wood wheels with spare. D—Disk wheels with spare i—Trunk and trunk rack. o—Car heater. v—Vanity set. 
a—Wood wheels. d—Disk wheels. j—Trunk rack, no trunk. p—Cigar lighter. w— Windshield wings. 
iole B—Wire wheels with spare. e—Front and rear bumpers k—Spare tire. r—Rear traffic signal. x—Clock. 
son b—Wire wheels. f—Front bumper. I—Spare tire lock. s—Spotlight. *—Overall length. 
; C—Optional wheels with - o. g—Shock absorbers or snubbers. m—Engine heat indicator. t—Vanity and smoking set. §— Prices on application. 
c—Type of wheels optional. h— Automatic windshield wiper. n—Dash gasoline gage. »—Smoking set. 





Motor Age 


a, 

=e 

treo 

© 

@ 

A 
« 


Weights and Equipment of Current Passenger Car Models 

























































































































































































Passenger t- Passenger fs Passengers fs Passengers = 
an P Seit ee Standard and = g = as Standard an = S - ‘Sm Standard an ~ g - oo Standard 
Model os 2 <=> Equipment Model c= 2 => Equipment Model — os 2 <> Equipment Model os 2 => Equipment 
| 

FORD x . i **8-80” “*E-75” 

— 4p. Playboy... ... 1545) 2)2915|aghmnrx ... Spe. Rdster.. .|$3500} 2|3870/aeghklmnprt || 2p. Speedster.....} 3485) 2/4251 ]aeghinprx 
2p. Runabout....| $360) 2/1658/a 2-4p. Sp. Coupe. .| 1695) 2/3070)aghmnrx uvx 4p. Speedster... ..} 3485] 2/4256] aeghinprx 
5p. Touring. ..... 380) 4/1732\a 5p. Cus. Sedan. ..| 1695} 4|3200|aghmnrtx 4p. Spt. Touring. .| 2850]. .|3972jaeghkimnprt |} 5p. Phdeton...... 3485) 4/4017|aeghInprx 
2p. Coupe....... 485| 2|1820)a 4p. Cus. Vict.....} 1695} 2/3200)aghilmortx uVvx 7p. Tour. Speed. .| 3565) 4/4480/aezhilnprwx 
5p. Tudor Sedan..j 495] 2/1950/a “AA” 4p. Collan. Coupe.| 3000) 2|3780jaeghklmnprt || 2p. Coupe Rdstr..| 3565) 2/4374/aeghInprx 
5p. Fordor Sedan.} 545! 4/2002/B 2-4p. Playboy....| 2345) 2/3200\aghmnrx uvx 5p. Town Coupe..| 3195} 2/4452/aeghInprx 

2-4p. Sp. Coupe.. .| 2495) 2/3340/aghmnrx Sp. Sedan........ 2850) 4/3950/aeghklmnprt |} 2p. Coupe........| 3485] 2/4373]aeghinprtx 
4p. Cus. Viet... .} 2495) 2/3470)aghimnrtx uvx 4p. Victoria...... 3485] 2/4346]/aeghInprtx 
5p. Cus. Sedan. ..} 2495] 4|3470)aghmnrtx 5. Brougham..... 2900} 4/3990|aeghklmnpr 5p. Brougham... .| 3565] 4/4525|aeghilnprtx 

FRANKLIN tuvx 5p. Sedan........ 3965] 4/4498)aeghInprtx 

*11-B” 7p. Sedan........ 3350} 4/4140jaeghklmnprt || 7p. Sedan........ 3640) 4/4620/acghInprtx 
3p. Spt. Rdster.. .|/$2690) 2/3015|aeghkirx KISSEL “6-55” uvx 5p. Cus. Sedan...} 3960] 4/4515/aeghInprtx 
5p. Touring...... 2635) 4|2975|aeghklprx 124” W.B. 7p. Sub. Sedan. ..| 3500) 4/4280/aeghklmnprt || 7p. Cus. Sedan...} 4075) 4/4678/aeghInprtx 
3p. Coupe....... 2490} 2/3105)aeghhklprx 5p. Phaeton...... $1685) 4|3020)ahmnr uVvx 7p. Cus. Limou...| 4175} 4/4718}aeghlnprtx 
3-5p. Coupe...... 2565) 2/3150) aeghklprx 4p. Speedster... ..| 1895) 2/3160/ah **48” 
4p. Victoria...... 2740) 2/3165) aeghklprx 4p. Coupe Rd....| 1895) 2/3483/ahmnr 4p. Sportif....... § | 4/5030/afghjkirsx 
5p. Sedan........ 2790) 4/3230) aeghklprx 5p. Spee. Bro’m. .| 1795) 2/3486/ah ... Roadster. .... gt ae 
5p. Ox. Sedan. ...| 2815] 4/3230)aeghklprx 5p. Bro’m Sedan..| 1895) 4/3440/ah 7p. Touring......| § | 4|5330/afghkIrsx 
5-7p. Sedan...... 2840) 4/3240] aeghklprx 5p. Conv. Bro’m..| 2295]. |3378 7p. Tour Lim....]| § | 4|5640/afghkirstx 
5p. Spt. Sedan... . ee 4/3305] aeghikirx 131” W.B. 6p. Brougham. . § | 415464/afghkirstx MOON ‘*6-60” 
7p. Limousine. ...| 2940] 4 3360| aeghklprx 7p. Touring...... 1785} 4/3660|ah 5p. Vic. Sedan. . § | 4/5600) afghkirstx 3p Roadster..... $925] 2/2295lan 

4p. Tourster.....} 1895) 4/3225\ahmor 7p. Lim. Ene. Dr. § | 4/5868)/afghkirstx 5p. Phaeton...... 995} 4/2340lan 
5p. Br’m Sedan.. .}| 2095] 4/3596/ah 7p. Cabriolet... .. § | 4/5624) afghkirstx 3-5p. DeL. Rdstr.| 1095] 2/2330idn 
7p. Sedan........ 2295). .|3770|ahmnr **90” 3-5p. Roy. Rdstr..| 1195] 2/2330lanw 
“6-70” 4p. Sportif....... 5900) 4\4475jaeghiklmnpr || 3-5p. Roy. Cab...| 1295} 2/2575lan 
4p. Cpe. Roadster} 1595}. |... .jahmr tuvx 3-5p. Cab. Rdstr..| 1195] 2/2575idn 

GARDNER 5p. Bro’m Sedan. .| 1495] 4/3065/ahmr 4p. Roadster... .. 5900} 2/4370) aeghklmnpr 5p. Coach........ 1045} 2/2420/an 

a : “8.3 y” tuvx 5p. 2d. Sedan.....| 1145} 2/2520idn 
5p. Sp. Coupe. .. .1$1475] 2/3290] Aghamnr 125” W.B. 7p. Touring...... 6000]. .|... .Jaeghkimnpr 5p. Roy. Sedan. ..}| 1195} 2/2520/ahin 
5p. Sedan........ 1490) 4/3285} Aghmnr 5p. Phaeton...... 1885} 4)3240/ahbmnr tuvx 5p. 4d. Sedan.....| 1245) 4/2605}dn 

**g0” y 4p. Speedster... . . 2095} 2/3155|ahmnr 5p. Vie. Sedan.. 7300} 4/4842|afghimortx 5p. Roy. Sedan. ..} 1295] 412605 ahn 
4p. Roadster...” . 1595} 2)3030] Aeghmnr 4p. Cp. Rdstr....| 2095) 2/3343)ahmnr 7p. Suburban.. 7500} 4/4930|afghmprtx 5p. Cust. Sedan. .} 1395] 4/2605/ah 
5p. Spt. Coupe...| 1745} 2/3375] Aeghimnr 5p. Spec. Bro’m. .| 1995] 2/3345lahmnr — ee 7450) . . .Jaeghklmnpr — 
4p. Vic. Coupe. ..| 1745) 2)3375|Aeghimnr 5p. Bro’m Sedan..{ 2095{ 4|3400\ahmnr tuvx 5p. Touring...... 1195} 4/2560/dn 
Sn. Sedan........ 1795} 4/3370) Aeghmnr 5p. Conv. Bro’m..| 2495]. {3518/ahmnr 7p. Town Bro’m..| 7500) 4/4615|afghmprtx 5p. Roy. Rdster. .| 1395} 2/2600/dn 

“85” 132” W.B. 7p. Cabriolet... .. 7500) 4]/4615|afghmprtx .. Collap. Cab...| 1795}. |. .. 
4p. Roadster... ..| 1695] 2/3040) Aeghmnr 7p. Touring...... 1985) 4/3360/ahmnr ...Collap. Cab. ..| 7750]. .|....|aeghklmnpr 5p. Sedan DeL....| 1395] 2/2710ldno 
5p. Spt. Coupe. ..} 1845} 2/3385] Aeghimnr 4p. Tourster.....| 2095) 4/3155|ahmnr tuvx 5p. Sedan DeL....| 1545} 4/2860]/dno 
4p. Vic. Coupe.. | 1845] 2/3385] Aeghimnr 5p. Bro’m Sedan..| 2295) 4/3455)ahmnr ...spec. Sedan...} 1545] 4]... 
5p. Brougham... .| 1895] 4/3360) \eghimnr 7p. Sedan........ 2495) _|3630jahmnr 
5p. Sedan baacuaiiel 1895} 4/3380] Aeghmnr “8-90” 

“88” 131” W.B 
5p. Touring. ..... 1795} 4/3330] Aeghmnr 5p. Phaeton...... 2185) 4/3220/ahmnr 
7p. Touring... ... 1795} 4/3330] Aeghmnr 4p. Speedster. . 2395) 2|3360\ahmnr 
**99” 4p. Cpe. Rdstr...| 2395] 913578lahmor NASH 

4p. Roadster... 1995} 2}3400| Deghmnrx 5p. Spec. Bro’m. .| 2295] 213671/ahmar “Std. 6” 

4p. Land. Radstr...| 2295] 2/3475 Deghmnrx 5p. Bro’m Sedan..| 2395] 4|3760lahmnr MCFARLAN , 5p. Touring. .....| $865) 4/2325! Dzhnr 

5p. Victoria. ..... 2295) 413690] Deghimnrx 5p. Conv. Bro’m..| 2795; {3863)/ahmnr “Str. 8” 2p. Coupe........ 875) 2/2345) Dghnr 

5p. Brougham. ..| 2295) 4/2690) Deghimnrx 139” W.B. 131” W.B. 5p. Sedan........ 895} 2/2450] Dghor 

Sp. Sedan........| 2295] 4)3730|Deghmnrtu 7p. Touring. .....| 2285! 4|3630;ahmnr 4p. Roadster..... $3050} 2)3400|Ceghmnprwx |] 5p. Sedan........} 995} 4/2500|Dghnr 

vx 4p. Tourster. ....| 2395) 4|3335jahmnr 5p. Touring...... 3180) 4/3400|afghmrx 5p Land. Sedan.. | 1085] 4/2610 Deghnr 
5p. Bro’m Sedan. .| 2595) 4/3755)ahmnr 4p. Sp. Phaeton...| 3180} 4/3400|afghimnprx **Special”’ 
7p. Sedan........ 2795) 413975lahmor 4p. Coupe........] 3180) 2/3650|afghimnprtx 4p. Roadster... .. 1225} 2/2980) Dghnr 
5p. Sedan Del... .| 2985) 4]3910|aechimorvx 5p. Sedan........ 3180! 4|3650)afghimnprtx 5p. Touring...... 1135} 4]2980] Dghnr 

HUDSON 7p. Sedan Del... .| 3495} 4/4080) aeghimorvx 5p. Coach Bro’m..| 3180] 4/3650)afghlmnprtx 4p. Cabriolet... .. 1290] 4/3070] Dghnr 

“Super Six 7p. Ber. Sedan. . .| 3585] 414125] ,eghimorvx 5p. Town Car....| 4600) 4/3750jafghlmnprtx || 2p. Bus. Coupe. ..} 1165] 2/3030|Dghnor 

“Std. Line” 136” W'B. 5p. Sedan.... ... 1215] 2/3150] Dehinrt 
5p. Coach........ $1285) 2)3505/aghjmnr 7p. Sedan........ 3280\ 4}3700\afghimnprtx 5p. Sedan........ 1335] 4/3250) Dghnrtuv 
Sp. Sedan.. ..... 1385) 4/3620jaghjmnr 7p. Sub. Sedan... .] 3480/ 4/3700/afghlmnprtx “Advanced” r 

“Custom” LA SALLE “—" 121” W.B. 
7p. Phaeton...... 1600} 4/3565|agmnr 125” W.B 2p. Roadster... .. 5800} 2/4000) Aeghjlmnorx || 4p. Roadster... .. 1475} 2/3400) Dehmaor 
4p Brougham ...} 1575) 4|3660laghjmnru 2-4p. Roadster. . .|$2525] 2(3702|aeghlmnprx 4p. Spt. Tour.. 5600} 4/4600)Ceghjlmnorx || 5p. Touring..... | 1340] 4/3400) Dghmnr 
7p. Sedan So 1850) 4/3870|aghmnru 4p. Phaeton...... 2495] 413716] aeghimnprx 4. Tour. Sedan.. |6720 4}5200)C a 5p. Sedan........ 1425] 2/3620) Dghimnruv 

“S 4p. Sp. Phaeton. .| 2995) 4]... .|/Beghklmnp 5n. Sedan ee 1545} 4/3650) Dghmnruy 

5p. Coach... ..+++} 1175] 2/3510/aghjmnr Tex 7p. Touring.......] 5700} 4/5200 Afghiimnop 127” W. B. 

5. Sedan......... 1285). ./3590)aghjmnr 2-4p. Coupe......| 2585] 2/3834]aeghimnprx 7p. Touring. .....| 1440] 4/3500] Dghmar 
2-4p. Conv. Cpe. | 2635] 2)... .!aeghlmnprx 6p. Sedan........ 6720) 4 Afehjlmnop 5p. Sp. Touring. .| 1540] 413500] Bghimor 
4p. Victoria......| 2635] 2/3795)aeghlmnprvx rtx 4p. Victoria...... 1595} 2/3640) Dghmnruy 
5p. Town Sedan. .| 2650] 4]. 7p. Sub. Sedan...] 6920] 4].... an 4p. Coune.. . | 1775} 213650) Dghmnr 
eee 2685! 4/4063] aeghImnprtx | 5p. Amb. Sedan. .| 1925] 413820 Dghinprtuvs 

HUPMOBILE Coupe. - a 7p. Town Car....| 9000) 4/5200 Cfghimnoy 7p. Sedan........ 1990} 4/3830] Dghnprtuvs 

“*A-5” ) 5p. Sedan..... 3800). |... 
5p. Touring...... $1325] 4/2620) eghnr Town Cab.. 4500} |... 
2-4p. Roadster. ..| 1385] 2/2660laghnr .. Trans. Cab.. 4700). .|... 
2-4p. Coupe...... 1385} 2}2800)cghnr 134” W.B. 

Sp. Sedan........ 1385} 4/2800/cghnr 7p. Sedan. . 2705). .1.... 

5p. Brougham. ...} 1385] 2/2890)cghjn 5p, Imp. Sedan...| 2795 See OAKLAND “‘6” 

E-3" - 7p. Imp. Sedan...} 2895} |... 5p. Sp. Phaeton. .|.....] 4|2620]aehjw 

Sp. Touring. ..... 1795; 4/3300/eghnrx 4p. Sp. Rdster.. . .|$1075] 2]2590}aehjnw 

7p. Touring...... 1 #5) 4/3360) beghurvx ...Cabriolet. ... . 1145). .].... 

2-4p. Roadster...) 1895] 2/3355|ceghnrvx LINCOLN 5p. 2d. Sedan... ..| 1045) 2/2745\ahu 

5p. Brougham... .| 095] 2/3515|j i 3p. Land. Coupe... 1045] 2/2705lah 

2-4p. Coupe...... 2195) 2/3465) dghrx 2p. Spt. Rdster.. .|$4600) 2/4930|aegkInprx 5p. 4d. Sedan.....| 1145] 4/2855/ahu 

Sp. Sedan........ 2195) 4)3545/aghrx 7p. Spt. Touring..| 4600} 4}4920|aegkInprx 5p. Land. Sedan. .| 1265] 4]2885}aehnou 

Sp. Victoria. ..... 2195} 2)3525)aeghnrx 4p. Phaeton...... 4600) 4|4960|begiklnprwx || MARMON 

7p. Sedan........ 2345) 4/3360)ehr 4p. Coupe. . 4600) 2/4910)aegklnprx “Little” 

7p. Sedan Lim... .| 2520! 4/3360/aehnrx 4p. Sedan........ 4800; 4/4920\aegikInprx 2p. Speedster... . .}$1895) 2/3019)aeghlmnprx 
5p. Sedan........ 4800) 415030! aegkinprtx 4p. Sveedster.....| 1965] 4/2977|aeghImnprx 
7p. Sedan........} 5000) 4'!5050|aegkinmprtx 4p. Sedan........ 1795} 2|3039|aegnlmnpr OLDSMOBILE 
7p. Limousine... .| 5200) 4/5180)aegklnprtx 2p. Coupe........| 1895} 2/3053]aeghlmnprx **30-E” 

4p. Brougham... .| 1895} |3090 5p. Sp. Touring.. .| $895] 4 2490|ceghiinar 
JORDAN 4p. Sedan........ 1895} 4/30S2)aeghImnprtx || 4p. DeL. Rdster..} 895] 2|2817\cehmnr 
R LOCOMOBILE 2p. ena Rdstr..} 1995] 2|3054)aeghlmnprx 2p. Coupe........} 875) 21....th 

4p. Blue Boy. ... |$1745) 4/2800] Beeghkmnrx “8.70” 4p. Victoria...... 2595| 2)3116)aeghIlmnprtx 5p. Sedan 2d..... 875) 2 ehu 

4p. Spt. Salon....} 1595] 2/2775}aghjmnrx 5p. Brougham... .|$1975| 4/3525lafghkmonrx 5p. Cus. Sedan. ..} 2595) 4/3119|aeghblmnprtx |} 5p. Sedan 4d......| 975] 4]... ./ehu 

2-4p. Tomboy. ...} 1595} 2 2650! aghmnrx 5p. Sedan........ 1975| 4|3575\afghkmnrx 5p. Cus. Sedan. 2595] 413172) aeghimnprtx 4p. Sp. Coupe. . . 965) 2/2650! ceghmnru 

Sp. Sedan........ 1595) 4/2775|aghmnrta 4p. Collap. C’pe. .| 1995) 2/3434lafghkmnrx 4p. Town Cab.. | 3125) 4/3040jaeghimnprtx || 5p. Landau...... 1075} 4/2780) ceghimru 

KEY TO SYMBOLS 
A—Wood wheels with spare. D— Disk wheels with spare. i—Trunk and trunk rack. e—Car heater. v—Vanity set. 
a—Wood wheels. d—Disk wheeis. j—Trunk rack, no trunk. p—Cigar lighter. w—Windshield wings. 
B—Wire wheels with spare. e—Front and rear bumpers. k—Spare tire. r—Rear traffic signal. x—Clock. 
b—Wire wheels. f—Front bumper. I—Spare tire lock. s—Spotlight. *—Overall length. 
C— Optional wheels with ne g—Shock absorbers or snubbers. m—FEngine heat indicator. t—Vanity and smoking set. §—Prices on application. 
c—Type of wheels optional. 


h— Automatic windshield wiper. n—Dash gasoline gage. u—Smoking set. 
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D0 
Prices, Weights and Equi f C P Car Model 
rices, Weights and Equipment of Current Fassenger Lar Models 
Passengers i Passengers fe Passenger , Es Passengers , es 
n oa e 2 |S"o Standard an a g : a Standard an rd s = Sse Standard an S g = BS Standard 

Model os 2 => Equipment Model os a => Equipment Model os 3 => Equipment Model Se aiZs Equipment 

OVERLAND 7p. Limousine. ...| 2695) 4/3750/aghimnrtvx ROAMER 2p. Coupe. ....... 1195} 2)3120/deghlmnr 
“4” Whippet 5p. DeL. Sedan...| 2725] 4/3600|aeghImnrtvx “8.78” 4p. Coupe........ 1295) 2/3165/deghimnr 
5p. Touring. ..... $625) 4/1985\ag 7p. DeL. Sedan...} 2995) 4)3700|aeghimnrtvx || 2p. Roadster. .... $1495 4p. Victoria...... 1295; 2)3165|deghlmnr 
2-4p. Roadster.. 695} 2)1930/agh **6-80” 4p. Coupe... .....| 1495} 2 5p. Sedan Plush. .} 1195) -t/3235|deghimnr 
2p. Coupe.. 625) 2)2025\ag 5p. Phaeton... . 1395} 4/2850\aeghimnrw 5p. Sedan........ 1795 5p. Sedan Mohair.| 1295] $/3235\deghlmnr 
5p. Coach........ 625) 2/2075\ag 2-4p. Roadster... | 1495) 2|3025|ceghimnrw **8.80” “‘Commander” 
5p. Sedan........ 725} 4)2185lagh 2-4p. Coupe.. 1565} 2|2975)aeghImnrw 2p. Coupe.. $1985) 2/3410\ag 4p. Roadster... .. 1595} 2|3330\deghimnr 
5p. Landau......} 755} 4/2230jagh 5p. 2d. Sedan 1395] 2/3000/aeghilnrw 5p. Brougham. . ...| 1985} 2|3440/ag 2p. Coupe........ 1495; 2/3395|deghlmnr 
““6”” Whippet 5p. Std. Sedan 1595| 4/3125/aghmnr. 5p. Sedan........ 1985) 4)3570)ag 4p. Victoria...... 1495) 2)/3510|deghimnr 

2-4p. Roadster...} 825) 2/2225|agh Spt. Sedan 1795} 4/3100 “8.88” 5p. Sedan........ 1495} 4/3570/deghimnr 
5p. Touring...... 765) 4/2270\agh 5p. Del. Sedan 1795} 4}3125| DeghImnrw Sp. Tourer....... 2495] 4/3650)cg 4p. Cpe Regal. ..-| 1625} 2/3465/deghImnpr 
2p. Coupe.......-] 795) 2/2305)agh 6-90” 5p. Sedan........ 2985) 4/3880ieg 4p. Vic. Regal....| 1625] 2/3525(deghlmnpr 
5p. Coach........ 795) 2/2405\agh 5p. Phaeton .... | 1695) 4/2930|aegh!mnrw 7p. Sedan........ 3285) 4/3980icg 5p. Sed. Regal. ...| 1625) 4/35 5ideghimnpr 
5p. Sedan........ 875) 4/2440}agh 2-4p. Roadster... .}| 1695} 2/2960/aeghimnrw “President” 
5p. Landau...... 925} 4/2490\aght 4p. Coupe........| 1725} 2|3050}aeghimnr 7p. Tourer....... 1795} 4)3805|}deghImnprx 

4p. Sedan........ 1895} 2|3150/aeghilmnr 7p. Sedan........ 1985} 4/4050}degt.lmnprx 

5p. Sedan........ 1895} 4/3200)aeghimnrt 7p. Limousine... .| 2250] 4|/4080)deghimnprx 

5p. Landau...... 1995} 4/3250/aeghimnrt 

**8.69” ROLLS ROYCE 
126” W.B “*Si. Ghost” 

5p. Coupe.. 2795}. .|3810)Deghilmnrtx || Open Models.....} § ....|Bfghjkmprtx 
PACKARD p. Sedan........ 2995] 4/3875) DeghImnrtx Closed Models... . § ...|Bfghjkmprtx 

“526” P 13314 M7 W.B. “‘New Phan” 
4p. Runabout $2275] 2)3545] Deghlmnpx 2-4p. Readster. 2995} 2/3650) DeghImnrx Open Models.....} § ...|Beghjkmprtx 
5p. Phaeton...... 2275} 4/3590] Deghimnpx ip. Sedan..... .. 3095} . . |3°75| Deghimnrtx Closed Models... . § .|Beghikmprtx || STUTZ ‘‘AA” 
5p. Sedan........ 2285) 4/3925|Deghimnprtx || 5p. Sedan........ 3495) 4/3950] Deghimnrtx 131” W.B. 

“533” 7p. Sedan........ 3595} 4/4050] Degh!mnurtx 2-4p. Sp’dster. . . .|$3350] 2/4058/aeghlmnprwx 
5p. Phaeton ..... 2385 5p. Ber. Lim.. 3795) 4}4100) Degh!mnrtx 4p. Speedster... ..| 3360) 4/4175jaeghimnprwr 
4p. Runabout....}| 2385]..).... 2-tp Coupe......| 3365] 2}4182jaeghimnprx 
7p. Touring...... 2485) 4/3790) Deghlmnprx 4p. Vict. Coupe.. .| 3375} 2/4176)aeghImnprtx 
4p. Coupe........| 2685} 2/3925|deghint STAR ‘*4” 5p. Brougham... .}| 3395} 4 4334 )}aeghImnprtx 
5p. Club. Sedan. .| 2685} 4/4015] Deghilmnpr 2p. Con. Rdstr....| $550] 2|1850)a 5p. Sedan........ 3395} 4/4340)aeghImnprtx 

tx 5p. Touring. ..... 550} 4/1920/a 5p. Land. Sedan. .| 3545] 4 4280] eghimnprtx 
7p. Sedan........ 2685} 4/4070) Deghimnprtx 2p. Coupe........| 650) 2/1965/ah 145” W.B. 
7p. Sedan Lim... .| 2785} 4/4130) Deghimnuprtx || PIERCE ARROW 5p. Coach........] 675} 2/2120jah 7p. Sedan........ 3885| 4/4656/aeghImnprtx 

“443” **80” 5p. Sedan a 765| 4/2200jah 7p. Sedan Lim... .| 3985} 4/4731\aeghimnprtx 
4.p Runabout....| 3975). .].... 2p. Runabout... ./$2495) 2/3285|afgbirx **6” “AA DeLuxe” 
5p. Phaeton ..... 3975]. .].... 7p. Phaeton...... 2895| 4/3440/afghirx Sp. Touring......| 725] 4/2070\a 131” W.B. 
7p. Touring...... 4050) 4/4250] Deghklmnprx || 4p. Phaeton...... 3095) 4/3300\afghirx 2-4p. Roadster....| 885} 2/2140 aeghkmrw 2p. Speedster. . 3450) 2|4058laeghlmnprwx 
4p. Coupe. .. | 4950). .)... 4p. Conv’t Coupe | 3350} 2].... 2-4p. Cabriolet...} 915] 2/2260jaeghmr 4p. Speedster... . 3460] 4/4175laeghimnprwx 
5p. Club Sedan...| 4950] 414550 "we 5p. Brougham... .| 2495) 2/3479jafgkirix 2p. Coupe 795) 2)2145\|ahme “AA Custom” 

. 5p. Sport Land. ..| 3025] 4/3530 Sm. Conem........ 845} 2/2265lahmr 131” W.B. 
ip. Sedan........ 5150} 4/4660 Deghklmnp 2p. Coupe... .....| 3100] 2/3405jafghlpr 5p. Sedan........ 925) 4/2340\ahmr 2p. Black Hawk. .| 4885; 2].... 
| rtx Sp. Std. Sedan... .| 2895) 4!3525|afghirtx 5p. Land. Sedan..| 975) 4|2335jahmrt 4p. Black Hawk. .} 4935} 2}... .jaeghlmaprx 
7p. Sedan Lim... .} 5250] 4/4700) Deghklmnp 7p. Std. Sedan....| 3350) 4/3620/afghirtx 2-4p. Sp. Coupe..| 975] 2)2295jaeghkmr 2-4p. Cab. Coupe | 3895} 2]... ./aeghimnprx 
rtx 2-4p. Coupe... ... 3200) 2)3450\ afghirtx 5p. Pr. Wales Sed.| 6345] 4}... .|aeghlmnprtx 
dp. C lub «iy 3300] 4/3565\afghir 5p. Wey. Deau. 5.| 4665) 2)... .jaeghlmaprx 
5p. Club. Land....} 3400} 4/3570)afghir Sp. Wey. Sedan...} 4665) 4)... .|aeghlmnprx 
7p. Ene. Dr. Lim. 3450) 4/3680/afghirtx 145” W.B. 
4p. Coupe.. 3250) 2/3420\afghirtx STEARNS- 7p. Speedster. ....| 3885) 4]... .laeghjlmnprx 
5p. DeL. Sedan...| 3895] 4/3500 afghirtx KNIGHT 7p. Pr. Wales Sed.| 6345} 4]... .|aeghimnprtx 
PAIGE “6-45” 7p. DeL. Sedan... .| 3995} 4/3600)ofghirtx “*F-6-85” 5p. Wey. Sedan | 5185) 4)... .jaeghilmnprx 
5p. Touring. ..... $1095) 4]... .laeghor 7p. Lim. Enel....} 4045] 4/3660|afghirtx 4p. Roadster... . . $3250} 2|4252\aeghklmnpr 7p. Cab. T’n Car | 6895] 4) .../aeghimnprtx 
2p. Coupe.. ..| 1095} 2}2525laghnr — wx 
4p. Cab. Rdster. .| 1195] 2/2615 aeghnr 2p. Runabout. ...| 5875] 2/4560j/afghirx 4p. Touring. ..... 3250] 4/4322|aeghjklmnpr 
Sp. Brougham... .} 1095) 2/2660jaghnr 4p. Touring. ..... 5875| 4/4510]afghrx wx 
5p. Sedan........ 1195} 4)2760laghnru 7p. Touring. ..... 5875) 4/4585/afghirx 4p. Cab. Rdstr...| 3550) 2|4500jaeghklmnopr 
“¢.45A” 7p. Sedan....... 5875] 4/4815 \afghirtx x 
5p. Brougham. . 995 7p. Lim. Encl. . 5875) 4/4870\afghirtx 5p. Cus. Sedan...| 3350) 4/4562\aeghjklmno 
5. Sedan......... 1095 3p. Coupe... .....]| 6375] 2/4760\afghirtx rtx 
“6-65” 4p. Cpe. Sedan...| 6375] 214795\afghirtx 4p. Coupe........]| 3450} 2}4527}aeghkimno 
4p. Roadster.......| 1395] 2/3055|aghmnrwz 4p. Sedan........ 6375] 4)/4830\afghirtx rtx VELIE 
5p. Brougham... .| 1395] 2/3215|aghmar 7p. Ene. ‘Dr. Lan. 414895 |afghirtx 5p. Std. Sedan... .| 3450) 4/4572 = “eae “Std. 50” 
5p. Land. Bro’m..| 1395} 2/3115jaghmnr 7p. Sedan Land.. 4|4840\afghirtx rtx 2-4p. Roadster ....|$1165]. . 
Sp. Sedan........ 1495} 4/3280)aghmnrux 4p. Lim. Encl. ...| 6375] 4/4880/afghirtx 5p. Sedan Lim.. 3700] 4/4647\aeghjkimno 3p. Coupe........| 1165] 2 2730|aehkmr 
“6-75” 4p. Sedan........ 6475) 4/4805/afghir rtx 5p. Sedan........ 1165) 4 2810}aehkmr 
7p. Touring. ..... 1655] 4/3420)aghmnrx 2p. Coupe........| 6600} 2/4745|afghir 5p. Cus. Sed. Lim.| 3700} 4/4637]aeghjklmno 5p. Met. , oe .« | 1325}... .jeghk 
4p. Cab Rdster 1895} 2/3540ideghmnrx 4p. Sedan Land.. .| 6600) 4/4800\afghirtx rtx “Spec. 60” 
Sp. Sedan........ 1695} 4/3550)aghjmnrux 4p. Encl. Land....| 6600} 4/4880|afghirtx 7p. Sedan...... .| 3750) 4}4702|aeghklmno 5p. Club Ph’tn....| 1450] 4/3025jaehimuprx 
4p. Coupe 1895} 2)3550|deghmnrx 7p. Fr. Limou....| 7500] 4/4740\afghirtx rtx 4p. Coupe... .-| 1585) 2/3260)aehmnrux 
7p. Sedan........ 1998} 4/3765|dghmnrtx 7p. Fr. Landau. ..| 8000) 4)4865jafghirtx 7p. Sedan Lim... .| 3950] 4|4777|aeghkimno 5p. Spee. Sedan...} 1585] 413335laehmnrux 
7p. ae ... | 2145) 4/3805|}dghmnrtx — rtx 5p. Royal Sedan. | 1635} 4/3350)aehmnrux 
sé 3 ? aé 8. ” 
7p. ae. — 2195) 4/3570\aeghmnprx 4p. Roadster... .. 3950} 2|4448/aeghklmnpr 
5p. Sedan.. 2255) 4/3700|aeghmnprux wx 
4p. Coupe........| 2495] 2}3700|aeghinnprx 4p Touring...... 3950| 4/4633)aeghjkimnp 
4p. Cabriolet... .. 2495) 2)3690|aeghmnprx rwx 
7p. Sedan........ 2525) 4/3910|aeghmnprux PONTIAC “6” 4p. Cabriolet... .. 4550) 2/4717 ore 
7p. Limousine. ...| 2665) 4/3950|aeghimmnprux || 2-4p. Roadster... .| $745] 2/2160jah 
2p. Coupe........| 745} 2}2275jah 4p. Coupe........] 4550} 2/4882 = WILLYS- 
5p. 2d. Sedan 745} 2|2375j\ah | tx KNIGHT 
4p. Sport Cab. . 795| 2|2345\a 5p. Sedan........ 4650) 4/4934 |aeghjklmno *“66-A”’ 
5p. Land. Sedan..| 845) 4/2460jah rtx 2p. Roadster... .. $1850} 2/3645|aghorx 
5p. Del.. Landau.| 925) 4/2510)aeh 7p. Sedan........| 4750) 4|/5027)aeghkimno 5p. Touring. ..... 1850) 4/3684/aghorx 
rtx 2-4p. Cab C’pe...| 1995) 2/3700\aghorx 
PEERLESS 5p. Sedan Lim....| 4850} 4/5009|aeghjkimno 4p. eet, ..-| 2095] 4/3975laghiortx 
6. 60 rtx 5p. Sedan........ 1995} 4/3975|aghortx 
2-4p. Roadster... .|$1295} 2/26/0jadeghimnr 7p. Limousine. ...| 4950) 4|5102/aeghklmno 135” W.B 
2-4p. Cpe Rdstr..| 1345] 412725 adeghImnr rtx 7p. Touring...... 2495) 4).... 
Bp. Sedan........ 1345) 4]2895|adegh!mnr REO ‘A” 7p. Sedan........ 2850} 4/4075/aghorty 
6-72 2p. Roadster. .... $1685) 2|3300\aeghnr 7p. Limousine. ..-| 2950) 4}4075 
12644” W.B ..Brougham.....| 1685] 2|3425/aeghinr ! “79.4” 
5p. Coupe.. 2295) 2|3400|aeghjlmaortx 2p. Sp. Coupe....| 1625) 2/3320\aeghnr STUDEBAKER 2-4p. Roadster... .| 1350} 2/2965/aghnr 
Op. Sedan........ 2395| 4|3475|aeghlmaortvx = Victoria...... 1845) 2/3350)aeghnr “The Dictator” 5p. | ag rr 1295) 4/2900/aghnr 
_ 1334” W.B ec ST 1845} 4/3550/aeghnrt 5p. Tourer....... $1165) 4/3080/deghl mnr 2p. Coupe........| 1295} 2/2815|agbar 
ip. Phaeton...... 1995} 4|3175|aeghImnrx ..DeL "ie. 1995| 4/3550|aeghnrt 5p. Du Phaeton. | 1185) 4/3105\deghimnr 5p. Coach........ 1295| 2/3010jaghnr 
2-4p. Roadster... .| 2195] 2/3300|aeghimnrtwx “Wolverine” 7p. Tourer....... 1245} 4/3090\deghImnr 2-4p. Cab Coupe..| 1495] 2/}2880|aghnr 
ip. Sedan....... 2595) 4/3675|aeghImortvx 5p. Brougham ...| 1195} 2/2960\aehinr 4p. Roadster. .... 1245) 2'3040\deghimnr 5p. Sedan........ | 1495} 4/3105\aghort 
: 
KEY TO SYMBOLS: 
A—Wood wheels with spare. D—Disk wheels with spare. i—Trunk and trunk rack eo—Car heater. v—Vanity set. 
a— Wood wheels. d—Disk wheels. j—Trunk rack, no trunk. p—Cigar lighter. w—Windshield wings. - 
B—Wire wheels with spare. e—Front and rear bumpers. k—Spare tire. ine traffic signal. z—Clock. 
1 —Wire wheels. f—Front bumper. I—Spare tire lock. s—Spotlight. *—Overall length. 
C—Optional wheels with spare. 


e—Type of wheels optional. 


g—Shock absorbers or snubbers. 


h— Automatic windshield wiper. 


m—FEngine heat indicator. 
n—Dash gasoline gage. 


t—Vanity and smoking set. 
u—Smoking set. 


§—Prices on application. 
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Only Chevrolet otters 


Bodies by Fisher at 


such low prices | 


Built of wood and steel, the finest combination of materials known 
to the body builders’ craft—finished in charming colors of lustrous, 
lasting Duco—and styled as low-priced cars were never styled 
before— 


—the bodies that Fisher has built for today’s Chevrolet are com- 
parable, in every respect, to the coachwork of the world’s finest 
automobiles. 


No other car in the low price field offers bodies by Fisher, with all 
the comfort, charm and elegance that the Fisher name assures. 

And that is one of the vital reasons why Chevrolet has become the 
world’s most popular gear-shift car— ; 
—why the Chevrolet dealer franchise has become one of 
the soundest and most desirable in the automotive industry. 
CHEVROLET MOTOR COMPANY, DETROIT; MICHIGAN 


Division of General Motors Corporation 
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The Vesta ISOLATOR mag- 
nified. This ISOLATOR locks 
the plates apart, firmly in place, 
minimizing plate buckling and 
short circuiting. A patented 
Vesta feature. 
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_ VESTA National Advertising 


and the Isolator Feature 
Make VESTA Dealerships 
The Most Valuable 


Vesta sales are mounting month by month. 
Vesta dealers are increasing in number by 
leaps and bounds. 





The activity in the Vesta organization is 
the result of a quality product, coupled with 
continuous wide-spread advertising — and 
a substantial policy of co-operation with our 
dealers and distributors. 


Today, Vesta is one of the most outstanding 
successes in the battery field. Known to 
millions for the high type of products under. 
this 30 year old name. 


li you realize that you are not doing as well 
as you should in the battery business write 
for the name of our central distributor near 


4 Be 


ri DLOPisODta: (Valves) 
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One of the half pazes yOu and learn of the Vesta plan of dealer 
fo & ee a> co-operation. 


= Country Gentleman 


B and Successful Farm- 
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ing. This and mny VESTA BATTERY CORPORATION 
The dicen, 


other half-pages make . . 

iteasyfor Vesta dealers 2100 Indiana Ave. - Chicago, Il. 
The right |] produce & better harves 
tion 


to sell Vesta Batteries 
setae ag withidh ae mil 
d ent 
builds with 30 yr — s for the user of Vesta 4 
th late buc 
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ac ha No other battery nem to you: 
= yout battery dealer to show ally for radio use —ol 
Radio Batteries are _ 5 life and the most 
Vesta ality materi Inet on and You LUT Value. 
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perfect serv) 
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BATTERIES 


30 YEARS 





AUTO-RADIO 


R 
THE STANDARD OF QUALITY FO 








| VESTA BATTERY CORP. MA 9-29-27 | 

| 2100 Indiana Ave., Chicago, III. > 

Please { } send usthe name of the Vesta Dis- | 

i tributor near us or { } send us particulars on the J 

j Vesta Dealership. | 
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QUALITY BATTERIES for AUTO AND RADIO! : 
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New Chrysler “52” 
—Coupe $725; Road- 
ster (withrumble seat) 
$725; 2-door Sedan 
$735; 4-door Sedan 
$795; DeLuxe Sedan 
$875; f.o. b. Detroit, 
excise tax extra. 


Wire Writ te 
or Phone NO 





4 
” ie Salsa 
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for Only One Model 


Places the Entire Chrysler Line 
At Your Disposal » 7 7 


Realizing the vast demand for its product in the smal- 
ler communities, Chrysler has planned a Franchise 
Agreement for 1927-1928 which is designed solely 
for the benefit of dealers in towns of 10,000 popula- 


tion and less! = 
» it is possible for a Chrysler dealer to sign up 


only for the Chrysler “52,” priced from $725 to $875, Great New Chrysler “62"=Tour- 

° ’ ; Business Coupe, 

yet to have the other models—“62,” “72” and Imperial $1125; 2-door Sedan, $1145; Road- 

“80,” priced from $1095 to $3595 —available at call, Coupe (with rumble seat), $12455 

i ‘ ‘ “52.” Sedan, $1295. All prices f. o. b. 

without any definite commitment, except for the “52. eek, Soli x enkoms Ween 
excise tax. 





Can you imagine what a tremendous advantage this 
most unusual franchise in the industry gives you! 


No need to stock the full line, no need to display the 


No need of a costly and huge SOWTOONT, TOMO CC ) 








for elaborate facilities and organization, such as you 
would require if you were to hold individual fran- 


chises for a group of makes which would give you Illustrious New Chrysler “72” 

—Roadster (with rumble seat), 

comparable coverage. $1495; 2-passenger Coupe (with 

rumble seat), $1545; Coupe (4-pas- 

P P ° senger), $1595; Sedan (4-door, 

For this new agreement gives you a complete line of close-coupled), $1595;Royal Sedan, 

" > e $1595; Crown Sedan, $1745; Con- 

cars of Standardized Quality to meet buyers in every vertible Coupe (with rumble seat), 

° . ° ° ; J. 0. 0. - Detroit, subject to 
Price field, each car the outstanding value in its class; current Federal excise tax. 







yet yourAgreement stipulates a definite schedule for 
only one modéfpayith the others at your disposal as 
you sell them. 






Now can you understand why hufféaeds and hundreds 
of thinking dealers, who, seeing the advadfeage of hav- 
ing a single franchise covering the four great m@ 

are flocking to Chrysler in recent months? 


The new “52” Agreement offers the dealer in the 
small town an opportunity to place his business on a 
sound, permanent and profitable basis, with an or- 





° ° . ° ° ChryslerI mperial ““80”—Nine bod 
ganization that is among the foremost in the industry, styles priced from $2495 to $3595, 
f. o. b. a subject I current 


It will pay you to find out all the details of this new 
“52” Agreement. 


€HRYSLER SALES CORPORATION, DETROIT, MICH. 


CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONTARIO 


Your inquiry will be held in strictest confidence, whether or not a 
permanent connection with our company results. 
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HE AC Oil Filter removes the 
dirt, sludge, metal particles and 
other foreign matter from: the oil, 
thereby eliminating excessive engine 
wear and frequent oil changing, thus 
minimizing repair bills and oil expense- 








Important To Test Your Oil Filter 
5 l,i on. 


it ceases to function 


Why It Is 


When the oil filter becomes fille iT 
Itration can the ot 






Only by co tinuous f 
filled wath this dirt, sludge, etc.» 
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There’s an AC Oil F 





—printed in two colors. 





MOTOR 


The Importance of Filtering 
the Oil in Your Engine. | 


| These cars are AC 
Oil Filter-equipped 


Buick 
Cadillac 
Chandler 
Chevrolet 
Dodge 
La Salle 
Nash 
Oakland 
Oldsmobile 
Paige 


Peerless 


Here’s the unit you 
replace - insted = * 


‘Iter for Cars Not Factory Equipped—Ask Us 


Actual size of poster is 25” x 40” 


Poster furnished gratis on request 
—simply ask for form A-197. 
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There are now over a million 
cars in use and over 10,000 a day 
— the factories—all AC 
il Filter equipped. Just think 
what this renewal business 
means to dealers who are mak- 
ing it a practice to test the oil 
filter on their customers’ cars. 


- addition to this, there is the 
usiness of complete oil filter in- 
stallations for cars not equipped 
with an oil filter. = 


- en of AC Oil Filters and 
. “ filter renewal cartridges 
e big job is to get over to car 
owners the importance of fil- 
tering the engine oil—and the 
necessity of testing their oil filter 
at regular intervals and renew- 
ing the cartridge when needed. 


There is a bi i 
g business to 
had by dealers who will Boer 
up one of these posters which 
ating —_ out the 
rtance of filteri 
engine oil. wang Se 


Dealers sh 
ould put thi 

. 

meen up where their customers 

a — it to explain to 

ade the import 

clean oil, how th —- 
e filter can be 

—_— and the necessity of re- 

ewing the cartridge. 
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C Spark Plug Company, FLINT, Michigan 
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two good methods to stay out of 


es The Weather King Car Heater 


One model in 3 sizes fits all cars 


The day of the smelly, nauseating car heater is passed. 
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Modern automotive science contributes the Weather King 

Saat Car Heater—a carefully engineered heating unit that 

| utilizes all the heat from the exhaust pipe—yet produces 
7 a flood of pure, absolutely odorless, warm air. 

ee Plus this great sales advantage—one model in three sizes 





will fit any car on the road. Amazingly small stocks to 

carry for an item of this kind. 

Simple to install. One hole to drill. The same heater, 
using an extra register—amply warms the rear of the car 

The volume and direction also. No other heater on the market offers this feature. 

| oe eae a cee Complete Heater Unit lists at $8—$10—and $12 

Rear Unit $4 or $5 extra 


In Canada, Price Range $11.20 to $16.80 














The Weather King Radiator 


Shutter—an all-weather 
shutter ---- 


Can be regulated to suit all weather conditions. 
The upper half can be opened while the lower 
half remains closed—full protection against freez- 
ing where 
freezing occurs 
first—at the 
bottom of the 
motor — yet 
ample air 
circulates to 
prevent over- 
heating. The shutter closes completely 
for absolute protection in zero weather and 
opens completely in warm weather. The 





Controlled right 





frames and cores are made in separate units. at the dash! 
Three sizes of cores will fit the complete new-type dash control. Using the 
range of frames for all models. Eliminates — yr ee be oy _ accurately 
e regulates closing of the shutter vanes 
bulky stocks and risk of obsolescence. to any degree—a slide; came ef the 
° nob rigidly locks it in place. At- 
Prices range $9.75 to $14.50 tached to instrument board with set 
igan In Canada, Price Range $13.65 to $20.50 screw—no holes to drill. 
atl METAL STAMPING COMPANY Long Island City, New York 
Seine) 
NCE 
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J ust a few CULrnNS with the Sioux Roughing Reamer and 
you have a clean valve seat with a smooth, even surface. All hard and 
crystallized deposits removed easily and quickly. The trick is done by 
an ingenious arrangement of tough, sharp teeth. The cut made by one 
row overlaps the cut made by the next row, thus leaving no ridges. Made 


in 30, 45, 50 and 60-degree angles. Used with regular Sioux Pilot Stems. 


“Sioux” Reamers make valve seating jobs easier, faster and more 
profitable. 


ALBERTSON & CO. 
Your Jobber Selis Them. Sioux City, Iowa, U.S.A, 
SAA 
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Model 4F DeLuxe 
(26x 7 in.) 
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Model SF DeLuxe—For Fine Cars The heart of any exhaust 


(26 x7 in.) type heater is the valve. 
In all Chanson exhaust 
heaters the Chanson 
patented balanced valve ocindl 
directs 97% of exhaust ccs 

gases into the heater—as- Universal—For All Cars 
suring heater efficiency Model A7 


beyond comparison. $5.50 


Toeboard Heater 


Model R14 (Pressed steel heating element) Order from your jobber or mail the 
Model RC14 (Cast heating element) coupon for information 


$8.50 


ANA aageren eens ed bal 


4@-EXHAUST PIPE 


21N ENO PLATE 


1%,iN END PLATES 














Model 2F (11x 8'/2 in.) 








$13.50 
Model 1F (18!,x 8}, in.) 


$20.00 
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Nash- 


Carter = 
Customer 


ASH packs punch into performance and sales. 

Nash judgment singled out Carter Carbureters 
for the new models of the Standard Six line, after a 
record of millions of miles of Carter satisfaction in 
previous Nash cars. Carter is proud of this association 
with Nash success. 


-Carter strives to deserve such recognition—through 
excellence of design and production—through special- 
ized application—and through most intelligent field 
co-operation. Consequently Carter equips ove-third 
of all cars America is producing—cars whose sales 
records are the most sensational in automotive history! 


CARTER CARBURETOR CORPORATION, Saint Lovuts 


DIVISION OF AMERICAN CAR AND FOUNDRY COMPANY 





CARBuRETER 
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REVOLUTIONARY! 


MERICA—big in its people, big in ideas, vast 
in its distances, tremendous in traffic, with 
swift-going roads, with new wants continu- 
ally breeding new desires. 





And here is a car in size, power, speed and enthrall- 
ing beauty, conceived from the very heart of Amer- 
ica’s finest and latest desires—with the magic touch 
of verve and style that France does best; but in every 
other respect a triumph of American initiative. 


THE AEROTYPE—a brand new idea in engineer- 
ing—with the new style, high compression anti- 
knock airplane type Eight motor, with new patent- 
ed dual carburetion, patented Bohnalite steel strut 
pistons, bodies by the reigning Paris designer, 
chassis the outcome of America’s best engineering 
genius. And a seven-bearing Six of equally revolu- 
tionary “he-man” size and power and speed. 


Priced between $1000 and $2000 with a franchise 
that says, “Put yourself in the dealer’s place.” We 
know of no car on today’s market that can make 
you money more pleasantly and profitably. Write 
or wire— Aerotype, Box 6306, Motor Age, Phila- 
delphia, Pa. 


A NBW CONCEPTION~ 
OF AMERICA’S DESIRES | 
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IDEAL HEAVY DUTY CLUTCH 


POWERFUL — More contact surface and power-transmitting ability 
than any other clutch of like depth. 


UIET — — Fibre discs eliminate metal-to-metal contact. 


SMOOTH — Accurately cut teeth assure positive and smooth action. 
SIZES AND CAPACITIES FOR ALL MOTOR VEHICLES 


See this Fibre Disc Clutch and a full line of other units for trucks and busses, at 
Booth 439, A. E. R. A. Convention at Cleveland. Instructive motion pictures. 














World Leaders in Transmissions and Clutches+ 
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Is Something for Nothing 
Always “Worth Just That’? 


T occasionally happens 
that the manufacturer of 

a product that 1s good, elects 
to introduce it by the distri- 
bution of free samples — or 
by the method of a free trial 
with returning privileges in- 


cluded. 


This does not mean that the 
manufacturer is giving his 
product away, nor should the 
free feature belittle it in the 
minds of the trade. 





The cost of free samples 
and free trials is legitimately 
charged to marketing ex- 
pense —and should reflect 
the manufacturer’s con- 
fidence in his product to sat- 
isfy, and make good. 








Chestnut and 56th Streets 
Philadelphia, Pa. 
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A sales advantage 





for Knight-engined cars 


Of greater importance than the wide-spread 
public interest in the Knight sleeve-valve engine 
is the fact that buyers are willing to pay a fair 
price for an automobile powered by this famous 
motor. 


Price competition will not divert the growing 
public preference for Knight-engined cars. 


Falcon-Knight is the only six-cylinder Knight- 
engined car in the thousand-dollar price field. 


FALCON MOTORS CORPORATION + DETROIT 


Falcon-Knighl 
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Did You Enjoy This Copy? 





OU can get one like it every 
WJ week for only $3.00 a year— 


an average cost of a little less 
than six cents each. 


Each and every man in the trade 
needs MOTOR AGE — needs the 





positive help it offers in the solution 
of daily problems and the valuable 
ideas it gathers for its readers. 


Your competitor reads MOTOR 
AGE, and you need to read it also 
if you want to keep up with the 
leaders of the automotive field. 





Here’s How MOTOR AGE Will Help You 











—MOTOR AGE 
SERVICING will show you how 
to make flat rates—How to sell Service— 
How to make customers permanent—How 
to organize a workshop—How to handle 
knotty problems—How to select Machinery 
—How to test electrical systems—How to 
make quick repairs—How to route shop 
work. 


HIRING —How to get the right men 
—How to train them — 
How to pay them—How to get their co- 
operation—How to keep them enthusiastic. 
BUYIN —How to select an ac- 

cessory stock — How to 


judge merchandise—How to get a fast 
turnover—How to avoid dead items. 





SELLING —How other men do it 


—How to keep down 
overhead — How to advertise — How to 
make Salesmen produce — How to create 
a market—How to find prospects—How to 
make every sale pay—How to avoid losses 
—How to write letters that build business. 


AND THEN --- - 


Whatever else you need to know to make 
your business run smoothly MOTOR AGE 
will tell you if you only ask—All personal 
inquiries receive personal attention from 
our editors. Every subscriber is encour- 
aged to come to us with his problems, 
whether mechanical, legal, architectural or 


financial. Try us, and we will give you 
“Service you will hike.” 








THE COUPON is here for your convenience. If you are already a subscriber, pass it 
on to some friend in the trade who is not. When he starts getting MOTOR AGE he'll 


appreciate the favor. 


MOTOR AGE 
Chestnut and 56th Streets 
Philadelphia, Pa. 





.the trade. Subscriptions are accepted only from these 


IMPORTANT—MOTOR AGE is published exclusively fer 


actively engaged in our field—so please don’t forget to 
include your business card or letter head with this erder. 








Gentlemen: Enclosed find $3.00 to pay for a year’s subscription to MOTOR AGE, including all special issues 


published during the life of my subscription. 


iti eee eee eee eee Pee eee eee eee ee ee eee) 


Free TEESE HESS ETE SESS SESS ESSE ESE SE OSES OSES ESESESESESESE SES 


SHS SHHSHS SS See SeSSSHHSHSHSHSHHHSHSHHSHSHSHSHSHHESSSSHSSHHHHOHSHSHHSEEHEHSHEESSEESEH SHOES OSHSHSSSSOESESEOEEESEEEES 


SHH SHH SSS SHES SSH EEHSESHSEEHEEHEEESEEESEHEEEEESSEEEEEEEEEHEEEEEEEEEEEEEEESEEEE EEE EE EE EEE EEE EEE ESEES 


NOTE: If you are already subscribing to MOTOR AGE, please hand this eoupon te a 
¢ dealer who is not. He’ll become a better competitor from reading MOTOR AGE. 
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MOTOR AGE 


A greater profit 
OPPORTUNITY 


than ever before! 


N CITIES and towns throughout the United 
States we have—especially during the past 


two years—assisted a large number of motor 





car dealers in establishing a permanent and 
profitable business in Pierce-Arrow products. 


Some of these dealers formerly handled other 
makes of cars; some had never been in the 
motor car business before. 


But all agree that Pierce-Arrow, in meeting 
the great new market which has been created by 
the present trend toward fine cars, is offering a 
greater opportunity for profit in its field than 
ever before. “Thousands of people who for- 
merly had to be content with less, now enjoy the 
luxury and social asset of Pierce-Arrow. Higher 
standards of living, due to increased earning 
capacity generally, have made this possible. 


In two price-classes—the Series 80 at $2495 
and up at Buffalo, and the Series 36 at $5875 


and up at Buftalo, for the enclosed drive limou- 
sine—Pierce-Arrow virtually dominates this 
better market. And a complete line of trucks 
and motor busses gives the dealer new oppor- 
tunities for profit. 


Pierce-Arrow prestige, its strong national and 
sectional advertising, and the consistent policy 
of the utmost in dealer co-operation’ greatly 
enhance the value of the Pierce-Arrow fran- 
chise. And now, with the demand for Pierce- 
Arrows more insistent than ever in _ the 
company’s history, there is probably no other 
connection where time and effort may be applied 
to as good advantage. 


In cities where Pierce-Arrow is not ade- 
quately represented, motor car dealers and 
other business men of high standing are invited 
to investigate this unusual business opportunity. 
Write or wire. 


THE PIERCEARROW MOTOR CAR COMPANY, Buffalo, N. Y. 






Serzes 36 and Serzes 80 
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Hammett Outtits 


that Increase Business 
Hammett Motor Testing Outfit No. 1—for 


Ss locating loose bearings, leaky rings and valves, 
piston slaps and to test compression. Consists of: 
1 Vacuum and compression pump 
1 Accurate compression gauge 
1 Stethoscope for listening at heart of motor 


Complete, in box..... ‘pe hk caicnieasaereml $20.00 

? Hammett Motor Hammett Bearing 
®@ Tester, well known ° Tester—a large size 

for years. Has accurate vacuum and compression 


pump to locate knocks, 





compression gauge — can leal 4 , 
eaky rings an 
test any motor, —* S — 
- For any motor. 
Complete, in box..$13.50 Complete, in box. .$10.00 
These outfits save time and 









convince your customers that 
you know your business. New 
and better jobs are obtained 
daily the Hammett way! 
Order one of these sets from 
your jobber today. 


Hammett Mfg. Co. 
13th and Oak Streets 
Kansas City, Mo. 
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Slangy Sam 


(THE KUNKEL MAN) 


Says:—“YOU can 
make real dough 


with this Hot Air” 


Cars equipped with Kunkel Heaters are 
totally free from smelly exhaust gases. Fresh 
cold air is drawn through the radiator, forced 
through the Kunkel Heating unit around the 
exhaust pipe, and delivered H-O-T to the 
car interior. 


™ 
Guaranteed 
Every Kunkel Heater is guaranteed to supply enough 
heat te keep the car at Room Temperature in coldest 
weather. Hundreds of thousands of Kunkel Heaters have 
already delivered this service. 


No Holes to Drill 


Kunkel Heaters can be installed by an apprentice in less 
time than it takes to understand the directions for in 
stalling some of the complicated types of heaters. No 
holes to drill. No cutting or bending of the exhaust pipe. 


Easy to Sell 


o 
Everbody wants comfort in winter time—and even a 
woman can understand the reasons why Kunkel Heaters 
are able to do the job so well. 


Priced Right 


Last, but mighty important, Kunkel Heaters are priced so 
that any car-owner can afford to have one. Write for 
complete details now. Address the nearest office below. 








Eastern Factory: 


COLEMAN MANUFACTURING CO. 
Quincy Ave. Cleveland, Ohio 


Western Factory: . 


KUNKEL MANUFACTURING CO. 
Hart Michigan 
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53_$3. 50—34 
An Electric Light for Motormeters That Makes 
Them Readable After DARK 


Every second car has a motormeter—which makes every 
second user an instant prospect for C-Lite. 


A soft green light behind the thermometer that makes it 
readable after dark. 


3 models fit all Motormeters. A small investment for you— 
that pays in rapid sales. Write for complete details. 


SAVERY MBG. CO. 
pay, 


Cl Ee 


Makes Motor~meters readable at might 


Binghamton, N. Y. 























KISSEL 


CUSTOM @ BUILT 
Completely 


Cushioned- 
In-Rubber 


Kissel Metor Car Co., Hartford, Wis. 

















Moidenbol sce Equipment 
for Battery and 
Electrical Service 


4368 Roosevelt Road Chicago, Illinois 














NEXT WEEK 


—is the time to read next week’s issue of MOTOR 
AGE, as you are reading this week’s issue this week 


Motor AGE 











Chestnut and 56th Sts. Phila., Pa. 
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OPPORTUNITY FOR 
AUTOMOBILE SALES 
EXECUTIVES 


Several men are wanted 
for district representative 
positions with prominent 
automobile manufac- 
turer. Only those cap- 
able of dealing with 
and securing high type 
dealers are desired. 
Broad automobile expe- 
rience essential. 


For Full Particulars 


Address Box 6307 
Motor AGE 


Correspondence Confidential 


























This Policy 


Prevents Repossession Loss 


In case the purchaser fails to meet time payments due to sickness or 
accident disability, you won’t have to repossess the car if you have a 
Purchaser’s Disability Policy on it. This policy pays the full or pro- 
portionate amount during the period of disability excluding the first 
fifteen days. It’s sold as a part of the time payment ‘contract, with the 
cost included as part of the down payment. Your salesman can use it to 
advantage to close sales. Write for further details. 


PURCHASERS 
7 ¥. PROF 


saat SChip 
sM AY, 


LAAT iS &CO. 


New York Ciry 





























51 MAIDEN LANE 
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SIMPLEX 
Piston Rings 


enable the small garage to recondition worn motors per- 
fectly without resizing cylinders and installing new pis- 
tons. Two Simplex rings to each cylinder positively stop 
oil pumping, piston slap and compression loss. Pressure 
lubrication, less friction, more power. 


Send for the Simplex Method of reconditioning motors 
without cylinder machinery, and make more money. 


The Simplex Piston Ring Co. 
of America, Inc. 
1971 East 66th St., Cleveland, Ohio 




















Car Owners Want : 


CORK SEALS -=- 


NO BLOW BYS—ask us and we will show 
you. Prevent rocking, tapering, ring leaks and 
slapping with chemically impregnated, com- 
pressed and heat proofed gasket, interlocking 
with the ring itself, forms resilient cushion and 
piston veering is impossible. Cork-Sealed Pis- 
ton Rings are the lightest tension in the world 
and are revolutionizing the reconditioning of | 
worn motors. C' 


Write today for money-making tips. 


CORK-SEALED PISTON RING CORP. $5 
2332 S. Michigan Ave., Chicago 


Factory: Denver, Colo. 
Canadian Distributors: Cork-Sealed Piston 
Ring Co., Toronto, Canada 





























OODRICH-LENHAR 


CABLE KIT 


Displays six starting, lighting, ignition, and radio 
cables. Puts them right where they sell with lit- 
tle effort. On spools—no loose ends. Also dis- 
plays actual samples of full G-L line. 
Kits are supplied through all G-l Jobbers. Write 
for price and name of nearest jobber! 


Goodrich-Lenhart Mfg. Co. Hamburg, Penna. 


















Manufacturers of the Franklin Portable Painting Machine, the 
Franklin Spray Gun and a complete Line of Air Compressors. 


Franklin 


AIR COMPRESSOR CORPORATION 


Norristown, Pa. 

















Rewinds 


New low prices: Rewinding or exchanging any 
two unit type of automobile generator or 
starter armature, $2.50. Any type of Ford 
armature $1.50. Special prices on Ford 
armatures in quantities. 


H. M. FREDERICKS CO., Lock Haven, Pa. 











FREDERICKS | 











STATE - 


AUTO PARTS corp, UTO TRUNKS 


Wide assortment of automobile 
2011-13-15 S. STATE ST. trunks for various model cars. 
CHICAGO, ILL. 


Absolutely new stock, each 


Wire or write today for New and Used TIRES— 
PARTS—ACCESSORIES—“‘If its for an Automo- $9.95 
bile We Have It.’’ 




















New DOVER FLEXO SERVICE CAN 


Saves Your Time 


The New Dover Flexo 
Service can speeds up 
sales, and makes your time 
productive. 

Customers like the service 
it gives because it is clean 
as well as quick and con- 
venient for you. 

Flexible pouring tube stores 
a — : away inside can when not 
n 2 capacities: 2- and 5- : 

gal. Prices $3.50 and $5 in use. 


Dover Stamping & Mfg. Co. 
385 Putnam Ave. Cambridge, A, Mass. 


‘meossace TO 





"rueno Tuer CaRF'EO 
MSIDE OF CAN WHEN 
norm vst 




















NeartTH Easr 


Jhe Equipment That Lasts 


‘ 

































Makers of 
e worlds 
est known 


fan belts. | 
































describing many new 
pressed air. Shows how to 
air compressor earn greater 


BREE BRUNNER MFG. CO. 
UTICA NEW YORE 






AIR COMPRESSORS 




















It’s a Permanent Repair! + 


Have a can of CONNEAUT PLASTIC 
METALLIC PACKING in your garage and 
be ready for the fellow who says he can’t 
keep his water-pump from leaking. 

All sizes in one can. Stocked with your 


Jobber. 
1 lb. can $1.75 per Ib. 
5 lb. ean 1.60 per Ib. 








Manufactured by 


prevett THE CONNEAUT PACKING COMPANY 
This! Conneaut Ohio 






























They don't buy if they goby- _ 
lir-dcales stop them and bringf> 
___thembackes . ° | 
"Say sl 


oo CAI aS [Se Com. 
She Cir-cdcale Company Rea é)s=4 


Toledo, Ohio, U.S. A. 
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Five Different Oversizes 


for every standard size and type of 
piston pin always in stock, waiting for 
your telegraphic order. Ask for telegraph 
ordering code and catalog. Free. 


THOMPSON PISTON PINS 


DEFIANCE OHIO 
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STANDARD EQUIPMENT ON AMERICA’S LEADING CARS 
AND TRUCKS 
THE EATON BUMPER & SPRING SERVICE CO., Cleveland, Ohio 



























A Ask Your Jobber About the 





REG. U.S. PAY. OFF. 


M.—4. 


TUBE VULCANIZER 














WE MAKE 


RADIATOR CORE MACHINERY 


Write for Catalog and Prices 


RADIATOR ENGINEERING CO. 
FACTORIES BLDG. TOLEDO, OHIO 























WHEEL COMPANY 
Philadelphia - Detroit 


Every year more motorists 
are hin cee 
@) ean ty eS BUDD 


















































Bigier 


MOTOR BEIT UILT TRUNKS 


Motor Trunks, Racks and Equipment exclusively. All types and_ styles. 
Genuine Duco finish, or bright black. A money-making line. Write. 


BIGLER MANUF ACTURING Co. 


CHIPPEWA FALLS WISCONSIN 

















ANDDIATOR 


Damageproof against repeated boilings and 5 or er Built to last the full 

life of the car. Complete radiators for Fords, Chevrolets, Dodges and 

} ee Cores for all cars and TRUCKS. wt not at your jobber’s, write 
rect. 


J. C. Black Mfg. Co., Inc., Oil City, Pa. 
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Simplicit 


REBORER AND GRINDER 
A big money-maker in any automobile repair shop or garage. Ask for free 
demonstration in your own shop. 
SIMPLICITY MANUFACTURING COMPANY 
Port Washington Wisconsin 


















Portable Electric 


DRILLS 


GRINDERS—POLISHERS 
Ask for Catalog 105 


The United States Electric Too! Co. Cincinmati, Ohio, U. S. A. 
Oldest Builders of Electric Drilis and Grinders in the World 











Orrville Spring Governors 


Make Smooth-Running Profits 


Among the foremost popular — for easier riding. 
Simple in — + easy to install. Check the 
rebound and springs against ‘‘galloping’’. 
Ask for illustrated y i *. and discounts worth while. 


ORRVILLE SPRING GOVERNOR CO., INC. 


500 Brant Bidg. Canton, Ohio 











BELLEVUE 


Trunks, Trunk Carriers, Pumps, Bumpers, Jacks 


See our combination trunk, trunk carrier, spare tire 
carrier and bumperette. COMPLETE line for all 
cars. Write for prices and nearest jobber. 


THE BELLEVUE MFG. CO. Bellevue, Ohio 























WELEVER 


‘OIL CONTROL” PISTON RINGS 


— my aaa That Has at a 
Seven Years’ Satisfac 


THE WEL-EVER PISTON RING CO. “TOLEDO, OHIO 


Sold most everywhere. If your dealer cannot supply you write us. 























THE G- <G#> H LINE 


OF REPLACEMENT PARTS 


Tension Fine King Bolt Lock Pins, G-H a 
7 . 


Say Rhy aod hed a a oo 
in Retaining Springs, Valve Lifter 6-8 East Mount Royal Ave 

Assemblies, Valve Spr » Val : es 
Stem Keys, wn ll prings oe Baltimore, Md. 








PISTONS 
FITTED WITH PINS 


Arrow Head standards are the same for both 
equipment and replacement. The motor’s 
reputation in the field must be carefully 
maintained. 
ARROW HEAD STEEL PRODUCTS COMPANY 
Buffalo Minneapolis, Minnesota Chicago 
Axle and Drive Shafts 






































CLASSIFIED ADVERTISING 
RATES 


CLASSIFIED 





C. L. PARKER 





Ten cents a word is the rate for all undis- 
played advertisements set solid, regular want 
ad style; minimum charge $1 an insertion. 
All capitals, 12c a word; all capitals, leaded, 
1Sc a word. Payable in advance. 





To locate business opportunities 
To sell, rent, exchange or buy 
To find men or employment 


THE CLASSIFIED DEPARTMENT 
WILL HELP YOU 


Ex-Examiner U. S. Patent Office 
Attorney-at-Law and Solicitor of Patents 


McGill Building, Washington, D. C. 
Patent, Trade Mark and Copyright Law 
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The Advertisers’ Inaex is publisned as a cunvenience, and not as a part 
of the advertising contract. Every care will be taken to index correctly. 
No allowance will be made for errors or failure to insert. 











A I 
: Ix 
AdS Beet Pee CO. caccc ccs 60 Falcon Motors Corp. ...... 69 K 
pe SS EE ree 74 Franklin Air Compressor 
Albertson & Co. .....-.cccee 62 Ol i. 
American Chain Co., Inc... 8 Fredericks, H. M. Co. ...... a 
Arrow Head Steel Products 
Ph scecewe+ dba ee 86a See e es 70 
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Buick Motor Co. ...Back Cover 


If it’s a car of superior 
quality, it probably has 




















_ H 
B. C. A. Bearings at the c Hall Mfg. Co., The .......-. i 
° Carter Carburetor Co. ..... 64 Hammett Mfg. Co. ........ 72 
points where the loads are Chevrolet Motor Co. ...... i medians, Meee Me, . 
. Chrysler Sales Corp.......58, 5% Hupp Motor Car Corp., 
heaviest. Yet B.C. A. Bear- ath Aiden: Mie. - Se: heel 
i ais a cl i a ia ke 7) 
ings are not too expensive Colman Mfg. Co............. 72 
. : Conneaut Packing Co. ..... 74 
to be used 1m Cars 1n the Cork Sealed Piston Ring 
-” +6naiwd ew etndbecteae oS 74 
lower price fields. Wher- 
ever used they give years ; 
of satisfactory and trouble- : - imeem + 5s Oe: 
free service = Dover Stamping & Mfg. Co. 74 
We specialize in solving 
difficult bearings problems. 7 
Katon Bumper «& = Spring J : 
a as re Jordan Motor Car Co. Pp; 
Elear Motor Co. ........... 6 Front Cover | 
| Bearings Company Of America 
Plant Lancaster, Penna. 
| Detroit Michifan Office 10/2 Ford Building. , 
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State Auto Parts Corp....... 74 
Studebaker Corp of Amer- 
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74 j 
Manley Mfg. Co. ......5rd Cover 
i, oe a Jae Serer (e: 
Metal Stamping Co......... 61 
, Nearly One Half 
Thompson Piston Pins...... 75d | 
Timken Roller Bearing Co.. 7 of all the cars that pass your door are 
SILENT CHAIN equipped. 
Like all other moving parts these chains 
74 ° . ' 
in N are subject to wear and occasionally have | 
9 North East Service, Inc. ... T4 to be replaced. 
‘over U There is a “WHITNEY” CHAIN for | 
U. S. Electrical Tool Co..... 75 every car with a chain driven front end. 
Build Customer Good-Will 
Replace only with 
O 
Uirville Spring Governor Co., T yY 
. | ve : W =~ j my = 
- Vesta Battery Corp........ avi Nyt hy 
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HARTFORD, CONNECTICUT 
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Motor Protection 
Must be AUTOMATIC! 












































Sell the Only Automatic 
Radiator Shutter on the Market 


IGHT NOW -— millions of motorists through- 


out the country are learning the true, scientific 


reasons why motor protection must be automatic to 
be effective. 








Every week throughout this big selling season— 
Pines Winterfront advertising appears in a big na- 


This is your golden oppor- tional magazine—and this great campaign is backed 
tunity. Line up today with up by a nation-wide network of newspaper advertising. 


your Winterfront distrib- aa 
" We're telling them that makeshift radiator protec- 
utor. Let him help you to 


ne tion cannot do the job with certainty and efficiency. 


your biggest profit items. We're telling them that there’s only one automatic 


radiator shutter on the market... only one way to 
be absolutely certain of complete protection against 
the destroying force of cold. 


And—we're telling them that the dealer who rec- 
ommends Pines Automatic Winterfront is thinking 
of their interests—first ! 


Winterfront Distributors Everywhere 


PINES WINTERFRONT COMPANY 


422 North Sacramento Boulevard, Chicago 
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Manley Cranes are available 
in the following sizes: 


No. 101, 2¥%Ton.........+2+--s- $100 
Ne. 107, Fe Tom ..cccervvessee « GM 
me. 008, FS “Fees cetoessvvvsse Gao 


MANLEY MEFG.CO., § YORK, PA. |°2=" 
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Should Have Their Names on Fi 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 
ivision o neva tors ‘poration 
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confidence in whatever Buick does. This good 


of the Buick Motor Company—is responsible for 
the immediate success and public acceptance of 





Buick for 1928, on the very day it was announced. 


The world holds a good opinion of Buick, and has 
opinion = this unqualified belief in any product 





WHEN BETTER AUTOMOBILES ARE BUILT :- 








